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parks 


Only 12 days left to buy yours in 
L. the Mighty 7th. 
* 
PA’s new rationing setup for 


194 i6 cars will be ready for discus- 


ae 


on 


— 


-— 


a 


soon. 
+ & om 

adustry scuttlebutt has several 

hight executives shifting to 

other companies, including the 

per brothers’ project, if they 

he¥e one. 

* * * 

ith vacation-time at hand, deal. 

ers may find some relief from em 

ployment ceilings by employing 

time workers, such as _ stu- 

dents, teachers, etc. 

* * 


man-49 Conference 


A special committee of dealers 
pinted by NADA will hold a 
méeting June 26 in preparation for 
a formal conference with OPA on 
27 on SSR-49, which sets top 
labor hours for 56 repair jobs. 
* * * 


Vaaint Quent 


Writer Quenton Reynolds sug- 
ps that sales of autos and other 


re 
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om 
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ae 
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durable goods be put on a cash 
ba only for at least 12 months 
V-J Day. This would reduce 

T inflationary dangers, he believes. 
ybe so, Quent, but howsabout 
veterans and other cssential 
persons who don’t have the lotta 
a lotta people seem to have? 

a * * 


End of the Trail 
ne after another wartime agency 
is falling by the wayside. An execu- 
order has abolished the Office 

vilian Defense. 
Five others—-Defense Plant Corp., 
s Reserve Co., Rubber Re- 
serve Co., Defense Supplies Corp. 
and Disaster Loan Corp.—are to be 
f!@plved as soon as the House acts 
on Senate-approved legislation 
asferring these activities to 


0 


* * * 


tle’ Inch Reconverts 
Phe “Little Big Inch,” war emer- 
vency pipeline, which previously had 
used principally to move mil- 
itary gasoline, has begun supplying 
ciyjlian petroleum products to the 
mtic seaboard, Deputy Petrol- 
eum Administrator Ralph K. Davies 

ces. 

addition, he said, unexpected 
developments made possible the 
porary release of a few tankers 
U military to civilian service 
between Gulf Coast and East Coast 


Bs) 


* « * 


Tam’s Technique 
om Frost, that “poor boy from 
the country” who could sell eggs 
y@icsto the chickens at a 5 percent 
up if OPA would stand for it, 
recently walked into the office of a 
: the name of Wallace to get 
im to sign delivery papers on a 
used Plymouth. 
me face of the Dodge dealer 
i from Warrenton, Va., was alight 
its usual rosy glow, a smile 
brought out Tom’s dimples, 
and under his arm was tucked a 
f of dozen eggs from the coun- 
ry? The fact that Wallace was for- 
mer bossman of agriculture, has a 
fnterest in Wallace’s Farmer 
besides a few thousand acres of 
farmland, and is now secretary of 
erce, didn’t bother Tom in 


a 


mm the least. 


Wallace was crazy about the 
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Separate Dealers 
Set for Ford, 


Mercury, Lincoln 


Firm Has Upholstery 
For First Few Autos; 
New Car to Be 5 or 8 


By Pete Wemhoff 
Editor, Automotive News 


DEARBORN.—Separate 
dealer setups are being in- 
augurated for Ford, Mercury 
and Lincoln, Henry Ford II, 
executive vice-president, re- 
vealed last week. 

In smaller com- 
munities there 
will be some ex- 
ceptions to the 
rule, he said, with 
the result that a 
few Ford-Lincoln 
franchises are be- 
ing approved. 
However, such 
dual dealers will 
be required to 
have separate 
showrooms for 
each line. 

Declaring the company hopes to 
get into new-car production soon, 
Ford said he was not worried about 
upholstery for the first few thou- 
sand cars. 

“We have enough upholstery on 
hand to start production,” he 
asserted, “but we won’t be able 
tobe choosey about color 
schemes. By the time we reach 
the end of our fabric supply, we 
hope the critical situation on tex- 
tiles will be over.” 

If worse comes to worse, there 
are synthetic upholstery substitutes 
available, Ford said, “although 
these will be three to four times 
more costly.” 

Ford, who has just completed his 
first year as top executive officer 
of the company founded by his 


grandfather, said upholstery is the 
(Continued on Page 29, Col. 1) 
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New-Car Materials Easing; 
WPB Auto Parley July LI 


Picture Improves, 
Nelson Asserts 


Sees End of Rationing 
By January; Bigger 
Cutbacks Prod WPB 


By Mel Adams 
Staff Correspondent 


CHICAGO.—The materials 
situation for new-car produc- 
tion should improve from now 
on, but at present there are 


some bottlenecks, Henry P. 
P. Nelson, WPB coordinator for 
automotive recon- 
version, told 
members of the 
Chicago Automo- 
bile Trade Assn. 
at their annual 
dinner last week. 

Nelson also 
forecast that 
manufacturers 
will concentrate 
upon single chas- 
sis and body 


Henry Nelson types, with the 
four - door sedan 


predominant and with some firms 
favoring the two-door sedan. 

The bottlenecks, Nelson said, are 
paricularly in sheet steel and grey- 
iron castings, “which I would call 
critical as to supply, and textiles, 
which are a problem now because 
of manpower shortages.” 

“Tin, lead and nickel,” he said, 
“are at present prohibited by WPB 
for use in the manufacture of auto- 

(See NELSON, Page 29, Col. 1) _ 


Vote of Confidence Given 


NADA in Discount Row 


WASHINGTON.—Handling of the 
trade-discount campaign by the 
NADA administration was unani- 
mously endorsed by the executive 
committee here last week. 

Rumors that NADA officials were 
trying to effect a compromise with 
OPA were branded as wholly false 
in a resolution, an official spokes- 
man reported. 

While not officially reported, it is 
understood that those responsible 


for the rumors were sharply criti- 
cized by several members of the 
committee. 

The resolution stated: 

That reports that NADA officials, 
committeemen and staff had been 
or were “negotiating” with OPA for 
a compromised discount arrange- 
ment were untrue, that the trade- 
discount program to date was to be 
indorsed as having covered every 

(See DISCOUNT, Page 27, Col. 5) 


GOV. WALTER S. GOODLAND, seated, signing two important dealer bills 


passed by the Wisconsin le islature last wee 
auto purchasers and is designed to assure fair factory-dealer relations 
other new law redefines dealers. Standing, (left to right): 
legislative committee Wisconsin Auto Trades Assn.; E. 
H Hornburg, second vice- peoetasat, Hartland; J. P. Gillespie, Madison; 


J. Schwartzburg, Milwaukee; Ww. 
Cc. Hall, Milwaukee; Bryan 
treasurer, Wisconsin Rapids; L 


executive vice-president, 


Fisher, first vice- -president, Mondovi; 
uae Burlington; H 

- Kvam, president, Milwaukee; Louis Milan, 
adison. (See story on page 8.) 


One of the new laws peateme 

e 
Members executive- 
Benning, ee 
A. 
Warsinske, seeretary- 


L. 


°42°s to be Freed 
Of Quota Setup 


WASHINGTON. — OPA is re- 
leasing from the quota system 
all of the 4,000 new cars remain- 
ing in the nation’s stockpile, it 
was learned at press time Fri- 
day. The hope is to clean up all 
stocks before 1946 cars appear 
on the market. 

Eligibility requirements will 
continue for the remaining cars, 
but it will now be possible for a 
Chicago certificate holder, for 
instance, to obtain a new car 
from the Dallas stockpile if none 
are available in Chicago. Pre- 
viously, he would have to wait 
until OPA’s quota made another 
batch of cars available in Chi- 
cago. 

The armed forces and other 
government agencies will get no 
preferences under the forthcom- 
ing order. 


Labor Disputes 
Pose Threat 


To Reconversion 


By Mac Gordon 
Staff Writer 

DETROIT.—Action by rank-and- 
file UAW-CIO leaders to break the 
union’s no-strike pledge and explo- 
sion of the reconversion feud be- 
tween the AFL and CIO, darkened 
the new-car picture late last week. 

UAW-CIO delegates representing 
more than 400,000 workers voted 
five to three to send an immediate 
petition to the NLRB calling for a 
strike vote in all UAW plants. 

Although the move was unofficial 
and followed by less than a week a 
resolution enacted by the UAW 
Executive board to retain the no- 
strike vow for the duration, it was 
predicted that the vote would stir 
another strike battle at the meeting 
of the Executive board next month. 

A general strike throughout the 
automotive industry loomed as a 
distinct threat if the UAW execu- 

___ (Continued on Page 26, Col 26, Col. St. i. 


Trebled Steel 
Pool Likely 


Step Taken to Rescind 
Orders Still Barring 
Way to Production 


By Robert M. Finlay 
Managing Editor 


DETROIT.—Indications 
that the materials situation 
was clearing somewhat and 
that regulations still barring 


new-car production would be 
eased appeared last week as WPB 
issued a call for auto leaders to 
meet with the agency in Washing- 
ton July 11. 

Informed sources predicted that 
there would be 1,500,000 tons of free 
steel available in the third quarter, 
rather than the earlier estiniates of 
500,000 tons. There were also indi- 
cations that the stainless-steel sup- 
plies would ease up. 


And although the situation on 
brightwork looked a little dark 
on top, there was plenty of glitter 
underneath. 

At a meeting of the Chicago 
Automotive Trades Assn., Henry P. 
Nelson, auto reconversion coordi- 
nator, said that the materials situ- 
ation should improve from now on, 
but at present there are some bot- 

tlenecks, particularly in sheet steel 
and grey-iron castings, “which I 
would call critical as to supply, and 
textiles, which are a problem now 
because of manpower shortages.” 

At the Washington meeting, WPB 
is expected to take up with the auto 
leaders the materials picture as 
well as regulations still barring the 
way to new-car production. 

Meanwhile, WPB’s automotive 
division has submitted to John 
Small, WPB vice-chairman, a list 
of orders which stand in the way 
of production. It is understood 
that instructions have been issued 
to appropriate divisions directing 
them to open-end the orders or 
give specific reasons why such 

action would be harmful to the 
_(Continued on Page 30, Col. 1) 


OPA Licensing | Dealers; 
Tightens Warranty Rule 


WASHINGTON. — Only sellers 
who have adequate reconditioning 
and service facilities will be per- 
mitted to charge warranted prices 
for used passenger automobiles 
after Aug. 1. Also they must obtain 
a numbered license from OPA. 


That was the announcement by 
OPA last week with the promulga- 
tion of Amendment 7 to MPR 540, 
which has been momentarily ex- 
pected for several weeks. 


Giving as its reason for Amend- 
ment 7, the OPA said: 

There are around 100,000 sellers 
of used cars, trucks and motor- 
cycles in the United States. 

In the past any dealer who had 
a repair shop of his own in con- 
nection with his sales or display 
rooms was automatically permitted 
to sell used vehicles on a warranted 
basis. 

Dealers who had repair and re- 
conditioning work performed for 
|them by another concern also were 


permitted to sell used vehicles on 
a warranted basis, provided they 
obtained special permission to do 
so from OPA. 

A recent check-up, however, in- 
dicates that there are many con- 
cerns selling used cars at war- 
ranted prices who do not own or 
have access to adequate repair and 
reconditioning facilities. 

Some sellers also have in the 
past told OPA that they have ade- 
quate working arrangements with 
service suppliers but a check-up 
revealed they did not have any 
such arrangements. 

Beginning Aug. 1 only dealers 
with the new authorizations will 
be permitted to charge warranted 
prices. 

For cars and motorcycles sold 
on a warranted basis, a dealer may 
add a mark-up to the ceiling price 
provided by OPA for used passen- 
ger cars and motorcycles when 
sold in an “as is” condition. For 

(Continued on Page 25, Col. 1) 





MORE THAN 100 Hudson dealers attending a conference in New York were told by George H. 
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Pratt, gene-al sales 


manager, that Hudson will continue to dedicate whatever facilities are necessary for war production, but that the com- 
pany is acting with all possible speed for reconversion to automobile manufacturing. 


But You Can Bet U. S. Will 


Stick to Gas Buggy... 


Auto thai Picks Power Out of Air 
Holds Possibilities for Russia 


By Raymond Davies 

Special Cable to Automotive News 

MOSCOW. — (UTPS) — A revolu- 
tionary car that draws its power 
from cables laid in the street is 
commanding considerable attention 
from Soviet scientists and cities. 

The new type of electric vehicle 
was invented by a little-known 
Russian engineer, G. Babat. It was 
unveiled last year at a time when 
Russian cities were digging out of 
the rubble left by years of German 
occupation. 

Beginning in 1944, Young Peoples 
magazine here published what was 
at first taken as a fantastic report 
of Babat’s new “high frequency” 
automobile. The story told of devel- 
opment of a new-type auto that 
would run without contact with a 
power source. It was to be powered 
by radio, using energy broadcast 
from underground cables. 

Some attention was paid to the 
story; then it was forgotten. But 
in September it was revived again, 
this time by a more authoritative 
source, the magazine Science and 
Life, published by the Academy 
Sciences. 

This time there could be no 
doubt that Babat had invented a 
new vehicle. What was more, Rus- 
sia’s scientific world thought 
enough of the new car to give it 
close attention. 

In December it was announced 
that the city of Kiev, in the throes 
of reconstruction, voted a consid- 
erabie sum of money for the pur- 
pose of building the first thorough- 
fare equipped for Babat’s car. 

Called the ‘Veechemobile’ 

Babat calls his car the “Veeche- 
mobile,” from the Soviet letters 
which stand for high frequency 
transport. 

The first model of his car has 
been in use at the Ordzonikidze 
Machine Tool Works for more than 
a year. It runs along a 1,200-foot 
sector equipped for broadcasting 
high frequency power. 

Since the transporter needs no 
batteries, it has a load capacity 
believed to be one-half ton higher 
than any vehicle of the same size. 

The Veechemobile operating sys- 
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FORD'S ATLANTA and Jacksonville 


3,000,000 B Drivers 


Aided by Ration Hike 

WASHINGTON. — Approxi- 
mately 3,000,000 B-card motorists, 
or 35 percent of the total of 8,- 
553,200, became eligible for more 
gas last week when the ration 
ceiling was increased to 650 miles 
a month, according to OPA. 

The amount of increase for 
eligible B drivers will vary with 
their occupational needs. 

OPA also announced that driv- 
ers are no longer required to dis- 
play gas stickers—the A, B, C and 
I windshield markers. 


tem depends on two factors: the 

power source converters, trans- 

formers and underground lines; 

and the antenna converter, trans- 

former and motors of the car itself. 
Uses Electrical Fact 

In the first power source Babat 
utilizes the well known fact that 
high frequency current can be dis- 
charged from power cables creating 
an electromagnetic field for some 
distance about the cables. 

Babat proposes construction of 
major power stations and substa- 
tions, in which alternating current 
enters transformers, steps up to 
high voltage and then changes into 
direct current with the aid of gasto- 
trones. From here the current 
passes to generator tubes which 
“cut” the current into separzte im- 
pulses. 

These impulses are sent through 
condensers into a power network 
laid under the street or highway. 
The current pulsates through the 
cables at a frequency equal to 
the number of impulses created 
by the generator tubes. 

The electro-magnetic fieid, cre- 
ated above the ground, sets up a 
high frequency current in the an- 
tenna of the car. Battery con- 
densers amplify the power. ‘The an- 
tenna is connected to a converter 
which turns high-frequency current 
into direct current. 

This direct current then passes 
through a filter condenser which 
removes remnants of the high-fre- 
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branch Mercury and Lincoln-Zephyr 


dealers, attending a postwar planning conference held at the George Washington 
Hotel in Jacksonville, Fla. At the speakers’ table, reading from left to right, 


are: S. E. Holman, of Merlin Motors, Camden, N. Jd.; 
F. Davidson, branch manager of Ford, Jack- 


ern regional manager of Ford; F. 


Cc. R. Beacham, Southeast- 


sonville; Robert J. Burke, branch manager of Ford, Atlanta, and C. P. Holland, 


assistant manager, Ford, Jacksonville 


er 


~ | quency pulsations. It finally goes to| 


Wis. Bans 


Diversion 


One Vote Majority.in Senate Overrides Veto; 
Law Takes Effect July 1 


' MADISON, Wis.—A decade-long 
fight to segregate Wisconsin high- 
way tax receipts exclusively for 
highway construction and mainte- 
‘nance purposes ended successfully 
here last week by the narrowest of 
margins. 

Following the lead of the state 
assembly, the Wisconsin senate by 
a one-vote decision overrode the 
| veto of Gov. Walter S. Goodiand of 
‘the segregated highway fund bill. 
;Thus segregation will become a 
‘fact in Wisconsin on July 1 after 
| years of campaigning by automo- 
tive, highway, local government and 
other groups. The senate vote was 
; 21 to 10, just one vote over the two- 
{thirds majority needed to defy an 
‘executive veto. 

In the assembly, a few days 
earlier, the segregation forces also 
triumphed by a single vote. The 
fight between the executive and the 
legislature on the question has had 
explosive consequences. One of 
them is the decision of Goodland 
to remove James R. Law, who sup- 
ported segregation in an appear- 


‘ance before the legislature, from 


the chairmanship of the State 
Highway commission. Goodland of- 


a motor which moves the wheels.|fered the chairmanship to Com- 


Twin Motors Near Axle 
| Current designs for the first pas- 
|senger Veechemobile have been 
|prepared by automotive engineers 


| ¥. Dolmatovsky and Y. Maiakhov- | 


|sky. Their streamlined model has 
| four seats. 

Twin-driving motors are mounted 
near the rear axle and consume 
one kilowatt of power each. The 
maximum speed of this small-car 
model is 25 miles an hour. One con- 
trol serves for acceleration, chang- 
ing speed and braking. 

The receiving antenna, called 
the “ergolov” by the inventor 

(literally, “catcher of ergs”), sur- 
rounds the car in the form of a 
complete bumper. It is made of 
thin walled copper tubing. The 
car is equiped with a radio. 

Many problems had to be solved 
and some still remain. The main 
one, the losses of current eman- 
ating from the copper tubes (cables) 
laid under the ground, is well ex- 
plained by the inventor himself in 
an article he recently wrote de- 
scribing his invention. 

“There was only left to discover 
the best relation between the size 
of the conductors and the frequency 
of the current at which the inevit- 
able loss of current will be small- 
est,” Babat said. 

“On a mental blackboard I 
marked down with chalk a com- 
plicated formula. This formuia dealt 
with the dependence of losses on 
frequency. 

More Copper Needed 

“For higher frequency more cop- 
per is needed to emit energy with 
small losses. The energy loss in the 
ground is in proportion to the in- 
crease in frequency. My graph of 
losses spread through the whole 
board. 


“I discovered the minimal coeffi- 
cient of losses. All was in order. 
Here was the final coefficient of 
the useful function in transmitting 
wireless power.” 


This problem of power losses is 
only beginning to be solved. The 
first step is to envisage construc- 
tion of an emission cable network 
under the surface of a street or 
highway in the form of thousand- 
yard sectors through which cur- 
rent only circulates when cars 
are actually passing overhead. 

Current is switched on end off 
automatically with the aid of photo- 
electric cells or other easily avail- 
able means. Calculation has proven, 
according to Babat, that frequency 
transport of 250 cars per mile in 
both directions results in substan- 
tial savings over the use of gaso- 
line. 

During a recent visit home, engi- 
;nmeers connected with the Ontario 
| Hydro commission estimated that if 
Babat’s invention actually works, 
its power consumption should work 
out at less than seven cents for the 
same mileage as that obtained by 
use of one imperial quart of gaso- 
line. 

Calls for Special Roads 

Of course, one must take into ac- 

count the fact that to utilize the 
(Continued on Page 30, Col. 4) 


missioner Mike Mack, but Mack 
has refused to accept it. 
The segregation law will apply 


Extra Gas Given 
To Haul Wheat 
In Kans., Okla. 


KANSAS CITY.—Trucks for haul- 
ing wheat from combines and 
threshing machines to nearby ele- 
vators are being given the “green 
light” here if their operators seek 
gasoline to drive to Kansas and 
Oklahoma wheat fields, according 
to Walter Clayton, assistant district 
manager of the ODT. 

Clayton said that use of trucks 
for hauling grain from the Kansas 
wheat fields to such primary mar- 
kets as Kansas City is not feasible, 
but that any truck owner or driver 
seeking gasoline to go to the har- 
vest to make short-run hauls with 
his truck, was being encouraged 
and gasoline for the trip readily 
approved. 

Use of these trucks together with 
trucks already available in the lo- 
cal areas which grow the wheat, 
may prevent the pouring of some 
grain on the ground. “We are try- 
ing to see to it that we do all we 
can to help the wheat farmer,” 
Clayton said. . 


Military Parade 
To Highlight 
Knudsen Day 


DETROIT. — Knudsen Day here 
June 21, in honor of retired Lt. Gen. 
William S. Knudsen, former pres- 
ident of General Motors Corp., will 
feature a military parade from the 
city hall to the Masonic Temple. 

A capacity audience is expected 
at the temple where a citywide trib- 
ute will be paid to Knudsen. 

It is planned to present Knudsen 
with a recording of the entire pro- 
gram and a motion picture history 
of his life which will be shown at 
the temple. 


i 


DR. PHILIP C. NASH, president of the University of Toledo, (center) 
fers honorary degrees of Doctor of Laws upon Ward M. 
chairman of Willys-Overland Motors, for his 


armed services, and to United States 


Senator Leverett Saltonstall of Mas 


to all state receipts from the ga 


line tax, passenger and truck reg-_—4 


istration fees, and ton-mile tax p 
ceeds, plus federal aids in normeé 
years. 

The annual receipts of the f 
will amount to about $36,000,000. 
Currently about $30,000,000 of 
state’s annual revenue is affec 


100 Million Lbs. 
Of Aluminum 


Freed by WPB 


WASHINGTON.—More than 10U,- 
000,000 pounds of aluminum freed 
by aircraft and other military 
backs was released by WPB last 
week to civilian goods manuf 
turers. 
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Auto manufacturers may tap this J 


aluminum pool if they desire to 
was indicated. The amount possibly 
may reach 300,000,000 pounds. Ip 
any event the total will exceed p 
war consumption of the light metal. 


Aluminum producers may fill 
non-priority orders, however, OF® 
on condition that they do not in- 
terfere with the delivery of 
thorized orders for military or 


—_ 


— 


—_ 


_ 


— 


sential civilian uses backed up by _§ 


CMP allotments and priority 
ings issued by WPB. 

Ample sheet aluminum will 
available for cooking utensils, 
was stated. There will be a fairly 
good supply of virtually all otk 
types of aluminum except ext 
sions used in aircraft work. 


—_ 
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R. I. Dealer Board 


laa 


Elects F. F. Crook 


PROVIDENCE, R. I. (UTPS) 

The new seven-member Rhoda 
Island Automobile Dealers’ Licens 
ing commission was sworn in 
week. Frank F. Crook, of . Paw- 
tucket, was elected chairman. 


The commission adopted a 
of new regulations covering the sale 
of new and used cars, approved 
new form on which applicants fo 
dealer’s license must file a financial 


— 


, aaa 


_ 
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statement, and granted licenses@ee 


12 dealers already in business. 


Secretary of the commission 
Allen W. Hawkes, director of 
search of the state Registry of Mo- 
tor Vehicles. 


New Bus Route in Tenn. 
NASHVILLE. — The State Public Util 
Commission has authorized the Cherokee 
Motor Coach Co., of Chattanooga, to op- 
erate buses between Lewisburg and Col 
bia via Culleoka and Mooresville. 


Repair Orders Pile Up 


In Louisville Again 
LOUISVILLE. — Reports from 
service stations and repair ga- 
rages indicated that repair wo 
on cars slowed down following. 
news that new car productiog 
would resume July 1, but laté 
press reports, indicating that 
cars would be scarce for so 
time to come, resulted in wo 
again piling up as owners realizé’ 
that they will have to keep the 
cars up, if they desire transpor- 
tation. ; 
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1por Canaday, (left. 
aid in developing the jeep fee | . 


setts (right), for outstanding work in the field of government. 
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Dealers’ or salesmen’s comments, 
oy to John O. Munn in 
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Dealers tell me 


By John 0. Munn 


questions or requests may be 
care of Automotive News, Detroit, 


the writer's same will be kept in confidence if requested. 


HERE HAS BEEN much dis- 

cussion recently on the influence 
of the factory, government and 

ade associations in the postwar 

oblems of automobile dealers. 

Of course, all these factors are 
mmportant. Space has been given, 

d will continue to be given to 

them. 
However, this column has always 
nphasized the dealer and the tools 
he personally possesses to protect 
self. Therefore, we occasionally 
Drefer to point out the activities 
or which the dealer alone is re- 
onsible; things no one else can or 
will do; things that always did, and 
always will, affect his profit possi- 
lity; things that first must be 
done individually by dealers to 
ake sure of the permanence of 
eir business, irrespective of the 
influence of the factories, associa- 
ons or government, whatever the 
portance of the influence these 
actors may exert in postwar. 

But because there has been so 
much discussion about factory 
policies — government and asso- 

ociations — it has served to 
bury the basic and fundamental 
importance of the dealer for the 

ore than 30 years’ history of 
this trade. 
But before getting into a discus- 
on of the factor which is entirely 
under the control of each dealer, 

’s explore a little further to ob- 
ain a better perspective. 

The factories have been so im- 
rtant an influence as to submerge 
the dealer — because early in the 
ade the factory was “all impor- 
Ant.” There was a waiting market 
and the factory that knew how to 
aduce got the business. The dealer 

o contracted with the factory 

which was delivering cars almost 
omatically made money. 
* * * 


actories Retain 


rade Domination 


OUT IN THE meantime condi- 
YP tions have changed. Now fac- 
tories are equipped to build plenty 
cars when the war is over and 
ey get fairly started. There will 
then be no shortage. Aside from the 
ts of God, strikes or another war, 
ere” will never be a_ shortage 


Because production rate eventu- 
Ally can be readily pushed up faster 
nm any consumer demand, the 
oduction problem has long since 
been passed. The future “bottle- 
” will be the dealer, but the 
bmination still rests with the fac- 
tories and has not been transferred 
the dealer. 

Largely because of the early 
experiences of the trade, the 
aler leaned on the factory so 
eavily that he hasn’t yet grasped 
the need to do for himself those 
ings which any independent 
merchant must himself do if he 
is to receive full returns from 

is factory franchise. 
Dealers realize that certain fac- 
'y policies will remain permanent 


4uto Committee 
ormed By OPA 
In New Jersey 


RENTON, N. J. — Formation 
of a district automotive trade co- 
berating committee was announced 
Mere last week by Ralph W. Hack- 
ett, director of the seven-county 
penton OPA District. 
Hackett explained that the com- 
mittee will work with OPA in dis- 
inating information and encour- 
aging greater compliance with reg- 
ations. 
Dealers named to the committee 
were: Andrew Lustbaum, Long 
ch; Harry De Angelis, New 
Brunswick; S. F. Keats and F. S. 
Bonderchuk, Trenton; William I. 
aompson, Toms River; H. E. 
Reese, Hampton; Harold Burd, 
Washington, and Lloyd W. Hoag- 
d, Somerville. 


if the factories are to maintain or 
better their respective positions in 
the market. To identify those poli- 
cies may help dealers realize the 
necessity of likewise establishing 
policies that will not only protect 
their contracts, but build for future 
permanence and profit of their in- 
dependent business. 

First, the factory executive is 
never going to convince his stock- 
holders that his principal obligation 
is the dealer — the plant is pri- 
marily run to make money. 

* * * 


Pre-Selling Policy 
Worries Dealers 


T° CARRY out that policy, not 
‘only automobile manufacturers, 
but every manufacturer of a trade- 
marked specialty must advance and 
protect his volume by making the 
product as independent of dealers 
as possible. 
The more the manufacturer can 
pre-sell his product to the public 
before it ever reaches the dealer, 
the easier it is to replace or change 
dealers without permanent injury 
to himself. He wants all conditions 
under his own control, in the in- 
terest of protecting his future. 

It is this factor more than any- 
thing else that has caused the many 
vicissitudes that came into the past 
life of the dealer. It is causing him 
concern now for the future. 

Factory regulation, government 
regulation or association activity 
won't change this situation, for it 
is based on a self-preservation, 
the first law of the universe. 

Dealers can do something about 
it. Their combined forces cannot 
change a fundamental principle, 
but they can use that same prin- 
ciple individually to their own ad- 
vantage. They can — and many 
of them have already make 
their business, the business of auto- 
mobile retailing, mean more to 
their public. 

A good dealer is not just an 
agent for some factory with the 
privilege of exchanging new cars, 
for which he pays cash, into used 
merchandise and time notes. He is 
one of the principal business men 
in his community; he has made a 
big investment in equipment to 
serve his customers; he meets a 
large payroll, and it is his contri- 
bution, more than anythirg else, 
that made the use of automobiles 
so prevalent in this world. 

* * * 


Dealers Must Carry 


Own Case to Public 


UT HE HAS never meant as 

much to the consumer as he 
should. And you cannot blame the 
consumer for that, for until he 
understands the importance of the 
dealer he’ll continue to shop after 
the war for the last dollar on a 
used car. He’ll continue to patro- 
nize the shoe-string dealer who 
may be set up into an already 
crowded territory. 

Who is to blame because the 
world-at-large has not formed a 
proper appreciation of th: auto- 
mobile dealer? And who is going 
to tell the public of the impor- 
tant role that a good automobile 
dealer plays? 

Who is going to help the public 
to know the difference between the 
responsible dealer and the “gyp’? 

Surely it is not the province of 
the factory. Neither is the govern- 
ment going to do it. An association 
can’t elevate an individual dealer. 
But if self-preservation is the fun- 
damental law for all, the best se- 


curity for a dealer is to take his | 


case to his public. 2 

He must establish a public rela- 
tions program so that the public 
understands the importance of his 
operation and considers that his 
function is not in acting as a one- 
way station agent who delivers cars 
for some manufacturer to the pub- 
lic, but for what he really is—a 
local institution dedicated to bring- 
ing to the public the fullest benefits 
that come from automobile owner- 
ship. 


| present car for some time. 





WATERBURY AUTOMOBILE MERCHANTS’ ASS'N 
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This Emblem Represents an Obligation 


The merchant enfranchised to sell and service the make of car you drive recognizes 
his duty to this community. His time and resources are dedicated. as they have been 


for the past 15 years, to the assurance that you will receive competent automotive 


service, sound advice and honest financing. His is the responsibility of 
Waterbury's trensnortation system serving the war effort while coping with nm 


er shortages. 


keeping 


Inpow 


You can help make his efforts a success by taking care of your car (there will be few 


new cars within the next twelve months) and by driving it more 


it will require a minimum of repair 
War Bonds with the money you: save 


Your car will last longer 


carefully so that 


ind you cen buy more 


When you heve occasion to require edvice or service for your cor, see the deoler whose 
name is listed below next to the moke of cor you drive. He tes probably sold and serviced 


thet cer since the first model wes presented 
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Ad Campaign in Conn. 


W aterbury Dealers Use Newspapers, Radio 
To Prepare for Reconversion 


M. Cassin, chairman of the adver- 
tising committee of the Waterbury 
Automobile Merchants’ Assn., has 
announced the opening of a news- 
paper and radio campaign to resell 
that fifteen - year 
old organization 
to the public. 
The first adver- 
tisement, display- 
ing the association 
insignia, advises 
seeing the author- 
ized dealer listed 
in the signature 
next to the make 
of car for any ad- 
vice or service 
necessary. 
Using forty and 
on alternate 


WATERBURY, Conn. — ‘adver | 


J. M. Cassin 


eighty-inch 
weeks in the Waterbury Republican 
and Waterbury American, future 
advertisements will warn against 
expecting new cars too soon and will 
feature conservation by car owners, 


space 


a 


dependable service, the dealers’ 
place in automobile financing. The: 
same insignia, general layout and, 
copy theme will be used. 

During the Seventh War Loan 
drive copy will urge the purchase of 
bonds. A 15-minute radio program, 


Nash Co., “realize that the support 
of the public is vital to any en- 
deavor. It is important that our 
automobiles be kept in as good con- 
dition as possible if a serious short- 
age of motor transportation is to 
be avoided. 

“We believe that when we have 
explained our aims to the public 
through advertising, its coopera- 
tion will be forthcoming. That this 
program will aid materially in co- 
ordinating our members’ efforts and 
stimulate dealer interest is already 
apparent.” 

This copyrighted program was 
created by Gomard Leonhard jr., of 
the Waterbury Republican-Ameri- 
can staff. 


E. D. Bottom, former Ford dealer, 
has been released from the Army 
and will become manager of the 
Bull-Stewart Equipment Co. (Ford- 
Ferguson), Dallas, Tex. Bottom 
served in the Army Ordnance de- 
partment for more than _ three 
years. 


over WBRY, Waterbury, is being) | 


used once a week to further bond)! 
sales and to acquaint the public! 


with the name and long-range plans’ § 


of the association. 

All classified advertisements of ! 
the members will carry the phrase | 
“WAMA Member” daily. : \ 

Cuts of the association insignia. 
have been provided for members’ 
use in their own advertising, or for, 
factory copy which bears their sig- 
nature. 


The association, founded in 1930,! 
has a membership of 11 authorized} 
dealers in Waterbury and two in 
Naugatuck. 


Present emphasis is placed upon 
impressing the car owner with the 
fact that he might have to use his 
The 
members have found that most car 
owners have not considered the 
probability of future rationing of 
new cars and imagine that they will 
be able to buy a new car almost 
immediately after manufacturing 
is started. As a consequence, many 
of these owners are neglecting their 
cars. 


“Our members”, said Cassin, who 
is also president of the Waterbury 


OPA Tightens 

Controls on 

New “42 Cars 
Special Authorization 
Needed to Transfer 
Units Among Dealers 


WASHINGTON. OPA tight- 
ened its control last week over the 
transfer of new 1942 cars among 
dealers to enable the agency to con- 
tinue assisting certificate holders in 
locating cars. 

Beginning June 16, new 1942 cars 
may be transferred without certifi- 
cates to persons eligible to acquire 
them for resale only after their 
transfer has been authorized by the 
OPA Inventory and Control branch, 
New York city. This will help OPA 
maintain a currently accurate list 
of available new cars for certificate 
holders. 

All transfers will be approved 
promptly except those between 
dealers in cases where the trans- 
fer would reduce the applying 
dealer’s stock so that he could not 
supply cars to all certificate hold- 
ers referred to him by OPA dur- 
in the previous 30 days. In these 
cases action on the transfer may 
be delayed 15 days to permit the 
certificate holder to buy the car 
he needs. 


Dealer reporting requirements 
were also simplified by the follow- 
ing changes: 

a, Used 1942 cars may be trans- 
ferred to dealers and others eligible 
to get them for resale after June 
16, without reporting their acquisi- 
tion to the Inventory and Control 
branch. 


2 Former requirements that 
reports be filed with OPA on altera. 
tions on both new and used 1942 
ears, including any _ structural 
changes or the removal of parts es- 
sential to the operation of the ve- 
hicle, and on the scrapping of new 
or used 1942 cars when repairing 
them is no longer practicable, were 
eliminated. However, alterations 
must still be authorized by the 
agency before being made, and 
when a 1942 car being held for sale 
is scrapped, a record of the action 
must be retained. 


OPA also removed from ration- 
ing all 1941 cars driven less than 
1,000 miles, few of which remain. 


Rationing of 1942 cars with a list 
price of $550 or less was placed on 
the same basis as the rationing of 
luxury cars—-those with a factory 
list price of $2,500 or more. OPA 
explained that only one make of car 
is affected and that under present 
tight eligibility rules these cars are 
not being bought. To make use of 
the estimated 75 cars in the group, 
these cars may be bought by anyone 
needing them in a gainful occupa- 
tion or in work contributing to the 
public welfare. 


Auto Firm Looted 
TERRE HAUTE. Ind. Burglars entering 
by an unlocked rear window, cracked the 
safe of the Dahl Motors Co. and escaped 
with $585.85 in cash 


COMPTON AUTOMOBILE dealers in Southern California conducted a clothing 
drive and, with the assistance of Boy Scouts, succeeded in securing over 50,000 
pounds of clothing. Pictured above is William T. Holland (left) of Bob Barnett 
& Bill Holland, Chevrolet dealers in Compton, and any Snaveley of Snaveley & 

e 


Langford, Nash and Willys dealer in Compton. Snave 
mayor of Compton by a plurality of four to one. 


y was recently elected 
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MORE THAN 100 Hudson dealers attending a conference in New York were told by George H. 
manager, that Hudson will continue to dedicate whatever facilities are necessary for war production, but that the com- 
pany is acting with all possible speed for reconversion to autsmobile manufacturing. 


But You Can Bet U. S. Will 





Stick to Gas Bugg 





Auto thai Picks Power Out of Air 
Holds Possibilities for Russia 


By Raymond Davies 

Special Cable to Automotive News 

MOSCOW. — (UTPS) —A revolu- 
tionary car that draws its power 
from cables laid in the street is 
commanding considerable attention 
from Soviet scientists and cities. 

The new type of electric vehicle 
was invented by a little-known 
Russian engineer, G. Babat. It was 
unveiled last year at a time when 
Russian cities were digging out of 
the rubble left by years of German 
occupation. 

Beginning in 1944, Young Peoples 
magazine here published what was 
at first taken as a fantastic report 

of Babat’s new “high frequency” 
automobile. The story told of devel- 
opment of a new-type auto that 
would run without contact with a 
power source. It was to be powered 
by radio, using energy broadcast 
from underground cables. 

Some attention was paid to the 
story; then it was forgotten. But 
in September it was revived again, 
this time by a more authoritative 
source, the magazine Science and 
Life, published by the Academy 
Sciences. 

This time there could be no 
doubt that Babat had invented a 
new vehicle. What was more, Rus- 
sia’s scientific world thought 
enough of the new car to give it 
close attention. 

In December it was announced 
that the city of Kiev, in the throes 
of reconstruction, voted a consid- 
erable sum of money for the pur- 
pose of building the first thorough- 
fare equipped for Babat’s car. 

Called the ‘Veechemobile’ 

Babat calls his car the ‘“Veeche- 
mobile,” from the Soviet letters 
which stand for high frequency 
transport. 

The first model of his car has 
been in use at the Ordzonikidze 
Machine Tool Works for more than 
a year. It runs along a 1,200-foot 
sector equipped for broadcasting 
high frequency power. 

Since the transporter needs no 
batteries, it has a load capacity 
believed to be one-half ton higher 
than any vehicle of the same size. 

The Veechemobile operating sys- 








3,000,000 B Drivers 


Aided by Ration Hike 

WASHINGTON. — Approxi- 
mately 3,000,000 B-card motorists, 
or 35 percent of the total of 8,- 
553,200, became eligible for more 
gas last week when the ration 
ceiling was increased to 650 miles 
a month, according to OPA. 

The amount of increase for 
eligible B drivers will vary with 
their occupational needs. 

OPA also announced that driv- 
ers are no longer required to dis- 
play gas stickers—the A, B, C and 
I windshield markers. 





tem depends on two factors: the 

power source converters, trans- 

formers and underground lines; 

and the antenna converter, trans- 

former and motors of the car itself. 
Uses Electrical Fact 

In the first power source Babat 
utilizes the well known fact that 
high frequency current can be dis- 
charged from power cables creating 
an electromagnetic field for some 
distance about the cables. 

Babat proposes construction of 
major power stations and substa- 
tions, in which alternating current 
enters transformers, steps up to 
high voltage and then changes into 
direct current with the aid of gasto- 
trones. From here the current 
passes to generator tubes which 
“cut” the current into separete im- 
pulses. 

These impulses are sent through 
condensers into a power network 
laid under the street or highway. 
The current pulsates through the 
cables at a frequency equal to 
the number of impulses created 
by the generator tubes. 

The electro-magnetic fieid, cre- 
ated above the ground, sets up a 
high frequency current in the an- 
tenna of the car. Battery con- 
densers amplify the power. The an- 
tenna is connected to a converter 
which turns high-frequency current 
into direct current. 

This direct current then passes 
through a filter condenser which 
removes remnants of the high-fre- 





FORD’S ATLANTA and Jacksonville 


are: S. E. Holman, of Merlin Motors, Camden, N. 


ern regional manager of Ford; F. 


and Lincoln-Zephyr 


branch Mercury 
dealers, attending a postwar planning conference held at the George Washington 
Hotel in Jacksonville, Fla. At the speakers’ oe, reading from left to right, 
F. Davidson, branch manager of Ford, Jack- 
sonville; Robert J. Burke, branch manager of Ford, Atlanta, and C. P. Holland, 
assistant manager, Ford, Jacksonville 


Cc. R. Beacham, Southeast- 


| quency pulsations. It finally goes to! 


|a motor which moves the wheels. 
Twin Motors Near Axle 

| Current designs for the first pas- 
|senger Veechemobile have been 
|prepared by automotive engineers 
| Y. Dolmatovsky and Y. Maiakhov- 
|sky. Their streamlined model has 
four seats. 

Twin-driving motors are mounted 
near the rear axle and consume 
one kilowatt of power each. The 
maximum speed of this small-car 
model is 25 miles an hour. One con- 
trol serves for acceleration, chang- 
ing speed and braking. 

The receiving antenna, called 
the “ergolov” by the inventor 

(literally, “catcher of ergs”), sur- 
rounds the car in the form of a 
complete bumper. It is made of 
thin walled copper tubing. The 
car is equiped with a radio. 

Many problems had to be solved 
and some still remain. The main 
one, the losses of current eman- 
ating from the copper tubes (cables) 
laid under the ground, is well ex- 
plained by the inventor himself in 
an article he recently wrote de- 
scribing his invention. 

“There was only left to discover 
the best relation between the size 
of the conductors and the frequency 
of the current at which the inevit- 
able loss of current will be small- 
est,” Babat said. 

“On a mental blackboard I 
marked down with chalk a com- 
plicated formula. This formuia dealt 
with the dependence of losses on 
frequency. 

More Copper Needed 

“For higher frequency more cop- 
per is needed to emit energy with 
small losses. The energy loss in the 
ground is in proportion to the in- 
crease in frequency. My graph of 
losses spread through the whole 
board. 


“I discovered the minimal coeffi- 
cient of losses. All was in order. 
Here was the final coefficient of 
the useful function in transmitting 
wireless power.” 


This problem of power losses is 
only beginning to be solved. The 
first step is to envisage construc- 
tion of an emission cable network 
under the surface of a street or 
highway in the form of thousand- 
yard sectors through which cur- 
rent only circulates when cars 
are actually passing overhead. 


Current is switched on end off 
automatically with the aid of photo- 
electric cells or other easily avail- 
able means. Calculation has proven, 
according to Babat, that frequency 
transport of 250 cars per mile in 
both directions results in substan- 
tial savings over the use of gaso- 
line. 

During a recent visit home, engi- 
neers connected with the Ontario 
| Hydro commission estimated that if 
'Babat’s invention actually works, 
its power consumption should work 
out at less than seven cents for the 
same mileage as that obtained by 
use of one imperial quart of gaso- 
line. 

Calls for Special Roa<s 


Of course, one must take into ac- 
count the fact that to utilize the 
(Continued on Page 30, Col. 4) 
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Pratt, genc-al sales 








Wis. Bans 


One Vote Majority.in Senate Overrides Veto; 


Law Takes Effect July 1 


' MADISON, Wis. —A decade-long 
fight to segregate Wisconsin high- 
way tax receipts exclusively for 
highway construction and mainte- 
‘nance purposes ended successfully 
here last week by the narrowest of 
margins. 

Following the lead of the state 
‘assembly, the Wisconsin senate by 
'a@ one-vote decision overrode the 
i veto of Gov. Walter S. Goodiand of 
‘the segregated highway fund bill. 
;Thus segregation will become a 
'fact in Wisconsin on July 1 after 
‘years of campaigning by automo- 
tive, highway, local government and 
other groups. The senate vote was 
, 21 to 10, just one vote over the two- 
{thirds majority needed to defy an 
‘executive veto. 

In the assembly, a few days 
earlier, the segregation forces also 
triumphed by a single vote. The 
fight between the executive and the 
legislature on the question has had 
explosive consequences. One of 
them is the decision of Goodland 
to remove James R. Law, who sup- 
ported segregation in an appear- 
ance before the legislature, from 
the chairmanship of the State 
'Highway commission. Goodland of- 
'fered the chairmanship to Com- 
missioner Mike Mack, but Mack 
| has refused to accept it. 

The segregation law will apply 





Extra Gas Given 
1 To Haul Wheat 
In Kans., Okla. 


KANSAS CITY.—Trucks for haul- 
ing wheat from combines and 
threshing machines to nearby ele- 
vators are being given the “green 
light” here if their operators seek 
gasoline to drive to Kansas and 
Oklahoma wheat fields, according 
to Walter Clayton, assistant district 
manager of the ODT. 

Clayton said that use of trucks 
for hauling grain from the Kansas 
wheat fields to such primary mar- 
kets as Kansas City is not feasible, 
but that any truck owner or driver 
seeking gasoline to go to the har- 
vest to make short-run hauls with 
his truck, was being encouraged 
and gasoline for the trip readily 
approved. 

Use of these trucks together with 
trucks already available in the lo- 
cal areas which grow the wheat, 
may prevent the pouring of some 
grain on the ground. “We are try- 
ing to see to it that we do all we 
can to help the wheat farmer,” 
Clayton said. . 


Military Parade 
To Highlight 
Knudsen Day 


DETROIT. — Knudsen Day here 
June 21, in honor of retired Lt. Gen. 
William S. Knudsen, former pres- 
ident of General Motors Corp., will 
feature a military parade from the 
city hall to the Masonic Temple. 

A capacity audience is expected 
at the temple where a citywide trib- 
ute will be paid to Knudsen. 

It is planned to present Knudsen 
with a recording of the entire pro- 
gram and a motion picture history 
of his life which will be shown at 
the temple. 





Diversion 







to all state receipts from the gase- 
line tax, passenger and truck reg- 
istration fees, and ton-mile tax p 
ceeds, plus federal aids in nor 
years. 

The annual receipts of the f 
will amount to about $36,000,000. 
Currently about $30,000,000 of 
state’s annual revenue is aff 


100 Million Lbs. 
Of Aluminum 


Freed by WPB 


WASHINGTON.—More than 10U,- 
000,000 pounds of aluminum freed 
by aircraft and other military 
backs was released by WPB last 
week to civilian goods manufgg.gcs 
turers. 


Auto manufacturers may tap this 
aluminum pool if they desire to 
was indicated. The amount possib 
may reach 300,000,000 pounds. In 
any event the total will exceed p 
war consumption of the light metal. 


Aluminum producers may fill 
non-priority orders, however, OF 
on condition that they do not in- 
terfere with the delivery of 
thorized orders for military or @- 
sential civilian uses backed up by 
CMP allotments and priority n 
ings issued by WPB. ; 

Ample sheet aluminum will 
available for cooking utensils, Wie 
was stated. There will be a fairly 
good supply of virtually all otk 
types of aluminum except ext 
sions used in aircraft work. 
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R.I. Dealer Board. J 
Elects F. F. Crook 


PROVIDENCE, R. I. (UTPS) 
The new seven-member Rhoda 
Island Automobile Dealers’ Licens- 
ing commission was sworn in ] 
week. Frank F. Crook, of Pa 
tucket, was elected chairman. 


The commission adopted a 
of new regulations covering the sale 
of new and used cars, approve 
new form on which applicants fe 
dealer’s license must file a financial 
statement, and granted licenses 
12 dealers already in business. 

Secretary of the commission 
Allen W. Hawkes, director of 
search of the state Registry of Mo- 
tor Vehicles. = 
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New Bus Route in Tenn. 
NASHVILLE. — The State Public Util 
Commission has authorized the Cherok 
Motor Coach Co., of Chattanooga, to op- 
erate buses between Lewisburg and Col 
bia via Culleoka and Mooresville. 
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Repair Orders Pile Up 


In Louisville Again 

LOUISVILLE. — Reports from, 
service stations and repair ga- 
rages indicated that repair wo 
on cars slowed down following... 
news that new car productiog 
would resume July 1, but laté 
press reports, indicating that 
cars would be scarce for so 
time to come, resulted in wo 
again piling up as owners realize 
that they will have to keep the 
cars up, if they desire transpor- 
tation. 
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DR. PHILIP C. NASH, president of the University of Toledo, (center) 
fers honorary degrees of Doctor of Laws upon Ward 


chairman of Willys-Overland Motors, 


for his aid in developing the jeep for 





, =a 


(left), 






M. Canaday, 







armed services, and to United States Senator Leverett Saltonstall of Mas oS 


setts (right), for outstanding work in the field of government. 










HERE HAS BEEN much dis- 

cussion recently on the influence 
of the factory, government and 

ade associations in the postwar 
@oblems of automobile dealers. 

Of course, all these factors are 


~w@mportant. Space has been given, 


ae 


os 


an 


d will continue to be given to 
them. 
However, this column has always 
phasized the dealer and the tools 
he personally possesses to protect 
mself. Therefore, we occasionally 
prefer to point out the activities 
or which the dealer alone is re- 
bonsible; things no one else can or 
will do; things that always did, and 
always will, affect his profit possi- 
lity; things that first must be 
done individually by dealers to 
ake sure of the permanence of 
‘neir business, irrespective of the 
influence of the factories, associa- 
ons or government, whatever the 
portance of the influence these 
actors may exert in postwar. 

But because there has been so 
much discussion about factory 
policies — government and asso- 
ociations — it has served to 
bury the basic and fundamental 


a—importance of the dealer for the 


ol 


aa 


— 


a 


ore than 30 years’ history of 

this trade. 

But before getting into a discus- 
Sion of the factor which is entirely 
under the control of each dealer, 

’s explore a little further to ob- 
ain a better perspective. 

The factories have been so im- 

prtant an influence as to submerge 

e dealer — because early in the 

ade the factory was “all impor- 

nt.” There was a waiting market 
and the factory that knew how to 
oduce got the business. The dealer 
ho contracted with the factory 
which was delivering cars almost 
tomatically made money. 
* * * 


actories Retain 


rade Domination 


OUT IN THE meantime condi- 
tions have changed. Now fac- 
tories are equipped to build plenty 
cars when the war is over and 
ey get fairly started. There will 
then be no shortage. Aside from the 
ts of God, strikes or another war, 
ere” will never be a_ shortage 
again. 
Because production rate eventu- 
Ally can be readily pushed up faster 
an any consumer demand, the 
oduction problem has long since 
been passed. The future “bottle- 
peck” will be the dealer, hut the 
bmination still rests with the fac- 
tories and has not been transferred 
» the dealer. 


Largely because of the early 
experiences of the trade, the 
ealer leaned on the factory so 
heavily that he hasn’t yet grasped 
the need to do for himself those 
Jhings which any independent 
merchant must himself do if he 
is to receive full returns from 
is factory franchise. 

Dealers realize that certain fac- 
y policies will remain permanent 


Auto Committee 
ormed By OPA 


In New Jersey 


RENTON, N. J. — Formation 
of a district automotive trade co- 
perating committee was announced 
aere last week by Ralph W. Hack- 
ett, director of the seven-county 
enton OPA District. 


Hackett explained that the com- 
mittee will work with OPA in dis- 
minating information and encour- 
aging greater compliance with reg- 
ations. 
Dealers named to the committee 
were: Andrew Lustbaum, Long 
anch; Harry De Angelis, New 
Srunswick; S. F. Keats and F. S. 
Bonderchuk, Trenton; William I. 
ompson, Toms River; H. E. 
Reese, Hampton; Harold Burd, 
Vashington, and Lloyd W. Hoag- 
d, Somerville. 
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if the factories are to maintain or 
better their respective positions in 
the market. To identify those poli- 
cies may help dealers realize the 
necessity of likewise establishing 
policies that will not only protect 
their contracts, but build for future 
permanence and profit of their in- 
dependent business. 

First, the factory executive is 
never going to convince his stock- 
holders that his principal obligation 
is the dealer — the plant is pri- 


marily run to make money. 
a * ca 


Pre-Selling Policy 


Worries Dealers 


T° CARRY out that policy, not 
-only automobile manufacturers, 
but every manufacturer of a trade- 
marked specialty must advance and 
protect his volume by making the 
product as independent of dealers 
as possible. 

The more the manufacturer can 
pre-sell his product to the public 
before it ever reaches the dealer, 
the easier it is to replace or change 
dealers without permanent injury 
to himself. He wants all conditions 
under his own control, in the in- 
terest of protecting his future. 

It is this factor more than any- 
thing else that has caused the many 
vicissitudes that came into the past 
life of the dealer. It is causing him 
concern now for the future. 

Factory regulation, government 
regulation or association activity 
won't change this situation, for it 
is based on a self-preservation, 
the first law of the universe. 

Dealers can do something about 
it. Their combined forces cannot 
change a fundamental principle, 
but they can use that same prin- 
ciple individually to their own ad- 
vantage. They can — and many 
of them have already make 
their business, the business of auto- 
mobile retailing, mean more to 
their public. 

A good dealer is not just an 
agent for some factory with the 
privilege of exchanging new cars, 
for which he pays cash, into used 
merchandise and time notes. He is 
one of the principal business men 
in his community; he has made a 
big investment in equipment to 
serve his customers; he meets a 
large payroll, and it is his contri- 
bution, more than anythirg else, 
that made the use of automobiles 
so prevalent in this world. 

* * * 


Dealers Must Carry 


Own Case to Public 


UT HE HAS never meant as 

much to the consumer as he 
should. And you cannot blame the 
consumer for that, for until he 
understands the importance of the 
dealer he’ll continue to shop after 
the war for the last dollar on a 
used car. He'll continue to patro- 
nize the shoe-string dealer who 
may be set up into an already 
crowded territory. 

Who is to blame because the 
world-at-large has not formed a 
proper appreciation of th: auto- 
mobile dealer? And who is going 
to tell the public of the impor- 
tant role that a good automobile 
dealer plays? 

Who is going to help the public 
to know the difference between the 
responsible dealer and the “gyp’? 

Surely it is not the province of 
the factory. Neither is the govern- 
ment going to do it. An association 
can’t elevate an individual dealer. 
But if self-preservation is the fun- 
damental law for all, the best se- 
curity for a dealer is to take his 
case to his public. ; 

He must establish a public rela- 
tions program so that the public 
understands the importance of his 
operation and considers that his 
function is not in acting as a one- 
way station agent who delivers cars 
for some manufacturer to the pub- 
lic, but for what he really is—a 
local institution dedicated to bring- 
ing to the public the fullest benefits 
that come from automobile owner- 
ship. 


WATERBURY AUTOMOBILE MERCHANTS’ ASS'N 


Mrredinbed 


: 


10 
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This Emblem Represents an Obligation 


The merchant enfranchised to sel! and service the make of car you drive recognizes 


his duty to this community. His time and resources are dedicated, as 
for the past 15 years, to the assurance that you will receive 
service, sound advice and honest financing. His is the responsibility 
Waterbury’s trensportation system serving the war effort while coping with 1 


er shortages. 


You can help make his efforts a success by taking care of your car (there will 


they have been 
comipete automotive 
of keeping 


Inpow 


be few 


new cars within the next twelve months) and by driving it more so that 


it will require a minimum of repair 
War Bonds with the money you: save 


Your car will last longer 


ind you cen buy more 


When you have occasion to require advice or service for your cor, see the deoler whose 
name is listed below next to the make of cor you drive. He tas probably sold and serviced 
thet car since the first model was presented to the public—he knows your prodlem best. 
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BUY BICCER BONDS IN THE MICHTY SEVENTH 


Ad Campaign in Conn. 


W aterbury Dealers Use Newspapers, Radio 
To Prepare for Reconversion 


WATERBURY, Conn. — Joseph 
M. Cassin, chairman of the adver- 
tising committee of the Waterbury 
Automobile Merchants’ Assn., has 
announced the opening of a news- 
paper and radio campaign to resell 

that fifteen - year 
old organization 
to the public. 

The first adver- 

tisement, display- 
ing the association 
insignia, advises 
seeing the author- 
ized dealer listed 
in the signature 
next to the make 
of car for any ad- 
a vice or _ service 

J. M. Cassin necessary. 

Using forty and 
eighty-inch space on _ alternate 
weeks in the Waterbury Republican 
and Waterbury American, future 


advertisements will warn against} 


expecting new cars too soon and will 
feature conservation by car owners, 
dependable service, the dealers’ 
place in automobile financing. The 


same insignia, general layout and | 


copy theme will be used. 1 
During the Seventh War Loan| 


drive copy will urge the purchase of ' 
bonds. A 15-minute radio program, 


Nash Co., “realize that the support 
of the public is vital to any en- 
deavor. 
automobiles be kept in as good con- 
dition as possible if a serious short- 
age of motor transportation is to 
be avoided. 

“We believe that when we have 
explained our aims to the public 
through advertising, its coopera- 
tion will be forthcoming. That this 
program will aid materially in co- 
ordinating our members’ efforts and 
stimulate dealer interest is already 
apparent.” 

This copyrighted program was 
created by Gomard Leonhard jr., of 
the Waterbury Republican-Ameri- 
can staff. 


E. D. Bottom, former Ford dealer, 
has been released from the Army 
and will become manager of the 
Bull-Stewart Equipment Co. (Ford- 
Ferguson), Dallas, Tex. Bottom 


| served in the Army Ordnance de- 


partment for than three 


years. 


more 


over WBRY, Waterbury, is being! + 
used once a week to further bond) | 
sales and to acquaint the public! ¢ 


with the name and long-range plans 
of the association. { 


All classified advertisements of! © 


the members will carry the phrase | 
“WAMA Member” daily. : \ 

Cuts of the association insignia: 
have been provided for members’ 
use in their own advertising, or for | 
factory copy which bears their sig- 
nature. 


The association, founded in 1930, 
has a membership of 11 authorized 
dealers in Waterbury and two in 
Naugatuck. 


Present emphasis is placed upon 
impressing the car owner with the 
| fact that he might have to use his 
| present car for some time. The 
| members have found that most car 
owners have not considered the 
probability of future rationing of 
new cars and imagine that they will 
be able to buy a new car almost 
immediately after manufacturing 
is started. As a consequence, many 
of these owners are neglecting their 
cars. 


“Our members”, said Cassin, who 
is also president of the Waterbury 


It is important that our| eliminated. 


OPA Tightens 

Controls on 

New ‘42 Cars 
Special Authorization 
Needed to Transfer 
Units Among Dealers 


WASHINGTON. OPA tight- 
ened its control last week over the 
transfer of new 1942 cars among 
dealers to enable the agency to con- 
tinue assisting certificate holders in 
locating cars. 

Beginning June 16, new 1942 cars 
may be transferred without certifi- 
cates to persons eligible to acquire 
them for resale only after their 
transfer has been authorized by the 
OPA Inventory and Control branch, 
New York city. This will help OPA 
maintain a currently accurate list 
of available new cars for certificate 
holders. 

All transfers will be approved 
promptly except those between 
dealers in cases where the trans- 
fer would reduce the applying 
dealer’s stock so that he could not 
supply cars to all certificate hold- 
ers referred to him by OPA dur- 
in the previous 30 days. In these 
cases action on the transfer may 
be delayed 15 days to permit the 
certificate holder to buy the car 
he needs. 


Dealer reporting requirements 
were also simplified by the follow- 
ing changes: 

i Used 1942 cars may be trans- 
ferred to dealers and others eligible 
to get them for resale after June 
16, without reporting their acquisi- 
tion to the Inventory and Control 
branch. 


2 Former requirements that 


reports be filed with OPA on altera. 
tions on both new and used 1942 
ears, including any _ structural 
changes or the removal of parts es- 
sential to the operation of the ve- 
hicle, and on the scrapping of new 
or used 1942 cars when repairing 
them is no longer practicable, were 
However, alterations 
must still be authorized by the 
agency before being made, and 
when a 1942 car being held for sale 
is scrapped, a record of the action 
must be retained. 


OPA also removed from ration- 
ing all 1941 cars driven less than 
1,000 miles, few of which remain. 

Rationing of 1942 cars with a list 
price of $550 or less was placed on 
the same basis as the rationing of 
luxury cars-—-those with a factory 
list price of $2,500 or more. OPA 
explained that only one make of car 
is affected and that under present 
tight eligibility rules these cars are 
not being bought. To make use of 
the estimated 75 cars in the group, 
these cars may be bought by anyone 
needing them in a gainful occupa- 
tion or in work contributing to the 
public welfare. 


Auto Firm Looted 
TERRE HAUTE. Ind. Burglars entering 
by an unlocked rear window. cracked the 
safe of the Dahl Motors Co. and escaped 
with $585.85 in cash. 


COMPTON AUTOMOBILE dealers in Southern California conducted a clothing 
drive and, with the assistance of Boy Scouts, succeeded in securing over 50,000 
pounds of clothing. Pictured above is William T. Holland (left) of Bob Barnett 


& Bill Holland, Chevrolet dealers in Compton, and Mon 


Snaveley of Snaveley & 


Langford, Nash and Willys dealer in Compton. Snaveley was recently elected 
mayor of Compton by a plurality of four to one. 
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with our compliments if he will buy 
the space to run it in his local 
newspaper. In the meanwhile, you 
are privileged to repeat this edi- 
torial or any part of it in any way 
you see fit because, although there 
has been a modification of gas 
rationing since that time, it still 
does not go half as far as we 
believe present conditions warrant. 
* * * 


We have been doing a little 
sleuthing of our own since we 
took on this campaign and from 
a source that we consider impec- 
cable in the oil industry, we learn 
two facts: (1) Gasoline producers 
in this country are operating at 
only 60 percent of their potential 
capacity; (2) Gasoline has actu- 
ally been pumped back into wells 
where storage and transportation 
facilities have not been adequate 
to keep up with refinery produc- 
tion. This latter fact coincides 
with but actually destroys the 
rumors which bob up every now 
and then that gasoline has been 
burned or “dumped in the river.” 


* * * 


Of course our own argument in| ~~" ene em 
that if, as we are now convinced, 
there is a surplus of usable low- 
octane gasoline, which is of no 
value to our military services, then 
this gas should be released to the 
American car owners for use when 
and how they please. After all, the 
motor vehicle is an individual’s 
personal property and it should be 
up to the car owner to decide what 
mileage is left in his tires and 
wearing parts. If there are automo- 
biles off the roads of the United 
States because of the impossibility 
of securing tires or retreads, I do 
not know of such an instance and 
if there is one we would like to 
investigate the circumstance. Fur- 
thermore, I believe that any car 
kept off the road because of lack 
of some functional part which can- 
not be replaced, would be a rare 
exception. 
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AUTOMOTIVE 


OUR FIELD DEFINED 
Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, & direction, 
as, automotive engineering.—Webster’s New Inter- 
national Dictionary. 


NOW THAT THE WAR 
LS HALE OVER 
SHOULDN'T THE 
CUSTOMER BE 
HALF RIGHT ? 




































Industry’s Honor Medal 
| peg the early ‘“Willet Run” days when Ford completed 
the construction of its tremendous bomber plant, until its 
“Willow Ran” appellation of today, perhaps no other “war 
baby” plant has been in the news and the subject of more 
controversy than Willow Run—the miracle plant that has 
turned out B-24 bombing planes on an automotive mass pro- 
duction basis. 

“It can’t be done,” said the skeptics in the early days. 

“Where’s those plane-per-hour bombers.’”’ queried the die- 
hards soon after Ford began flying them from the plant. 

Today faces are red among the doubters, for the plant will 
have turned out 9,603 completed ships and assemblies by the 
time of its demise on June 30. 

In the total analysis those ships have cost, including a 
complete cost washout of the tremendous plant, and air- 
port, plus assembly only of the knock-down planes, only 
$120,447 apiece, against an estimated contract cost of 
$250,000. 

In addition, Ford Motor Co. did the thing that couldn’t 
be done—has shown that even the largest military planes 
can be built on an automotive-type mass production basis, 
if sufficient number of them are needed—and did this mag- 
nificent job as a sub-contractor under the most difficult 
conditions. 

Willow Run, like the products it turned out, has been ex- 
pended as far as its designed utility is concerned. But its 
outstanding record and the proof of the successful fulfillment 
of what was considered a “hairbrained dream,” will never be 
expended. That record will go down in history as an “honor 
medal” to the ingenuity and resourcefulness of America’s 
greatest industry. 


Price Decision Needed 
Tae been much talk about postwar auto prices, but 
little action to date. Tied into these prices are dealer dis- 
counts, of course, so a decision on factory lists would nat- 
urally speed a decision on discounts. 

If OPA’s past practice on new truck prices prevails, the 
industry can expect approval of new-car prices about next 
January. The industry and the nation can’t wait that long. 
Favorable action on the industry’s request for higher prices 
to cover increased labor and materials cost, must be made 
as soon as possible. Otherwise, the whole reconversion pic- 
ture may be marred. 


Warnings to Public 

Gayest. daily newspapers, including the Louisville 

Courier-Journal and the Milwaukee Journal, have thus 
far warned American motorists against shunning or putting 
off “temporarily” badly needed repairs on their present cars. 
The gist of the sharp warnings to the public was that any 
— of a plentiful supply of new cars in a few months is 
olly. 

More publicity of this nature is needed, and dealers should 
enlist the aid of newspapers. Motorists must be awakened 
to reality before the neglect of cars becomes too widespread. 
The new-car fever, running rampant throughout the country, 
must be checked now for the sake of American transportation. 
































nw This Corner 


‘SShouldiBe a Help ... .” 


The views ulin in this column are those of our read 
Anonymous contributions will not be accepted but confidence will be 
observed upon request. 











© 


aad 











Favors U. C. Cut tinuing his business as a partne@j= 

As 1946 cars near reality, there| iP under the same name. 
seems to be all the more reason for} We are very anxious to securg —# 
stringing along with the OPA on/|this news item reference for use Gita 
its proposed 4 percent reduction in}Our attorney and accountant in 
the price ceiling for used cars sched-| fighting a similar case arising o = 
uled to become effective July 1. |0f the dissolution of our corpor! 


The thought of motorists are tak- | tion at the end of 1943. 
ing a decided turn'to the new car If you can assist us in securi 
that now is in sight. If we dealers| this reference it will be very h 
who still have sizable used-car|ful and much appreciated—C. B 
stocks are to dispose of at least |SHort, Short Bros. Motor Co. (Che 
a goodly share of those cars, we rolet), Owensboro, Ky. 
must offer to prospective customers Eprror’s Note: The story ap, 
some incentive to make a used-car} peared Nov. 20, 1944. Completic 
purchase. I believe that cutting| of the case was announced in a 
the price of used cars will provide} story on page 3, June 4, 1945. 
that incentive. 

Although I opposed the establish-| Vot Yet 
ment of price ceilings on used-cars| I see that union bickering 
and also raised my voice in protest| threatening to undermine reconver 
against the price cut planned last| sion in the auto plants. Will som, 
January (which didn’t materialize),|one please tell me who the hell 
I feel that dealers ought to be ajrunning the industry anyway?—Lé 
little more realistic now that new/|M. W., Houston, Tex. 


cars are just around the corner. Eprror’s Note: The industry isn’ 

Unless we dispose of quite a few| being led around by the nose yet; 
used cars before new cars are avail- 
able in volume, we'll be left hold- 


ing the bag in the interim period.|| . . . Years Ago 
In short, we’ve got to keep selling 


used cars for a long time yet to One Year Ago 
make any money. And to do that} June 19, 1944 — Dealers seek r 
now, we've got to make our used] visions in newly announced P 
cars attractive to a public whose| 540. 
are are on new cars. ae the 15 Years Ago 
prices on used cars should be a] June 18-24, 1980 — De. 
big help.—R.G.D., Philadelphia. reported in best sanmnin ea 
” Smoot-Hawley high tariff bill s 
Goodwill Case foreign reprisals on automotiy, 
In an issue of AuTomotTive News| products ...GM announces exps 
sometime since July, 1944, there ap-| sion of program to finance dealer#™ 
peared a news item from either the 
state of Washington or Oregon to 19 Years Ago 
the effect that an automobile dealer} June 18-24, 1926 — Ford slash 
in that area had filed suit in the] prices $15 to $45, strengthening 
U. S. court in protest to a federal| mor of new low-priced “6” . 
tax assessment on the value of|Overland Whippet, new light car, 
goodwill, where the dealer had dis-| put on market . . . Chrysler ag 
solved his corporation and was con-' nounces end of car-insurance ple 


















* * 


On the other hand, there are mil- 
lions of automobiles in the hands of 
private owners which have more 
life in their tires and wearing parts 
than will ever be used by the orig- 
inal owner. It is for these 25-million 
motorists that we are waging this 
campaign for relaxation of gas ra- 
tioning if (of course, we must add) 
there is a surplus of fuel available 
which is held back by OPA only 
because of their fear of our lack 
of tires and spare parts. 

* * * 





























Of course, what all of this comes 
to is the fact that the same type 
of mind that takes a government 
job because it offers security for 
the rest of his natural life, can 
hardly be expected to take the 
gamble which every other taxpayer 
in this country has to take to main- 
tain his business, his farm or his 
financial status. The surprise to me 
is that each individual car owner 
in the United States has not been 
required to fill out a 16-page form 
from which the slide-rule boys 
could figure out exactly the number 
of miles which still exist in the 


individual motor vehicle. 
* * * 
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It should be needless for me to 
point out that millions of cars re- 
leased to the roads will reopen 
filling stations, increase service 
business and give employment to 
tens of thousands who will be need- 
ing it all too soon.—G.M.S. 
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ooo with some 


mighty sound ideas! 


**The war is over for me. I’m back home again. It’s 
hard to come back when there are so many who can’t 
right now . . . and others, too, who never will. But 
Uncle Sam tells me I’m a ‘walking case’ and not a 
fighting one any more. So, here I am... . 


“It’s grand to be home . . . to see the old familiar 
faces, and friends, and places. Sure, things are 
different, some . . . but not too much. And I’m not 
looking back these days — my eyes are on the future! 


**What do I want to do? Well, first rest up a bit. 
Then up an’ at’em! I’ve done a lot of thinking and 
planning in the last few months. I’ve been watching 
the news from Detroit, for instance. News about the 
better kind of cars we’re going to have . . . cars that 
are different . . . cars, and farm equipment, too, that 
will apply some of the great engineering advances 
we’ve made during the war. 

**Believe me, I’d like to hook up with an outfit 
that’s going to give the public some of these things, 
fast! Because this country’s going places, and I 
want to be in a position to go along with it!” 


His eyes are on the future. And it’s our job to 
see that his future is not lacking in opportunity. 


That is the responsibility—and the challenge 
—that faces us as we go on working out our post- 
war plans. They must be big plans—rich in 
interest and promise—broad in scope—high in 
vision and integrity. 


We think such words describe the plans we 
are building and perfecting here at Graham-Paige. 
They are plans we will be proud to share with the 
vigorous young men who will join with us in 
putting them into practice. 


We intend to build automobiles that will set 
all America buzzing with admiration and amaze- 
ment—tractors and farm equipment that will help 
to broaden the horizons of agriculture—Roto- 
tillers (the machine that plows, disks and harrows 
in one operation) in several new models ranging 
from small single-row garden cultivators to large 
tractor-drawn machines for use in full-scale 
farming. 

Yes, our peacetime plans are exciting. They’re 
the kind of plans that stimulate eager youthful 
minds. They’re the kind of plans that will help to 
make the future safer, richer and more fruitful for 
millions all over the world. 


Graham-Paige Motors Corporation, Detroit 32, Michigan + Joseph W. Frazer, Chairman 


Builders of ‘‘Alligator’’ Amphibious Tanks, LCM Landing Craft, Precision 
Connecting Rods for Super Bombers, and other Essential War Machines 
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This lapel button is the distinguish- 
ing mark of men and women who 
have won honorable discharge from 
America’s armed forces in World 
War II. They have served our 
country with honor, and are now 
back to carve new places for them- 
selves in civilian life. Do what you 
can to help make them welcome! 


Key, , 
GRAG 


Mer pase! 
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Packard Dealer Council 
Previews First ’46 Models 


DETROIT.—‘“‘They’re beauts” was 
the unanimous approval voiced by 
members of the Packard Dealer 
Advisory Council as they previewed 
the new 1946 Packard modeis here 
at the factory at their second quar- 
terly meeting of 1945. 

The eight council members, rep- 
resenting dealers from all quarters 
of the country, were taken into 
company confidence with a special 
inspection of the first postwar 
Packards. No public unveiling is 
contemplated before a much later 
date, the dealers were told. 

Packard President and General 
Manager George T. Christopher, 
discussed changes planned in the 
new cars with the dealer represen- 
tatives and revealed company in- 
tent to have “1946 Packards rolling 
off the line by early fall.” 

He said that good progress was 
being made in automotive change- 
over procedures which the company 
could control. “Those beyond our 
control, such as certain materials, | a.sent reading of Agtomethn Mes tenn 
can alone determine the exact new | necessity. 





car appearance date for Packard as 
for any other automobile builder,” 
he told the council. 


Members also reviewed a new 
sales area protection plan, im- 
proved forms for better business 
management and a recommended 
compensation plan and _ training 
program for raising the financial 
status of retail salesmen. Declaring 
all to be “progressive steps toward 
enlightened factory-dealer relation- 
ships,” the council took the plans 
for practical field check and report 
back to the central office. 

Discussion leaders at the quarter- 
ly meeting, in addition to Christo- 
pher, were L. W. Slack, vice-presi- 
dent and general sales manager; 
assistant general sales managers C. 
E. Briggs and Elliott Taylor; K. 
M. Greiner, parts and service man- 
ager, and H. W. Hitchcock, director 
of advertising and public relations. 











**‘Mayari”’ rhymes with “‘fiery.”’ The “‘R” is for “‘Rust Resisting.”” Mayari, 
in Cuba, was the source of the original natural alloy-bearing Mayari ore. 


The illustration shows a test sample of Mayari R, 
Bethlehem’s low-alloy, high-strength steel. Working 
of the sample was done by a concern that handles a 
great variety of forming and fabricating work, and 
wanted to give Mayari R a thorough trial. Here’s 
the verdict: 


‘‘This sample was sheared, run through a 
Pittsburgh Lock Seaming Machine, edged, 
flattened and rolled. In all these operations, 
the material worked easily, and showed no 
signs of breaking down. 

‘‘We believe that we can find many uses for 
Mayari R in products we make."’** 


That gives you an idea of how readily sheets of 
Mayari R are formed. It also comes in strip, plates, 
bars and shapes, and in all forms it is readily fabricated 
under ordinary shop practices. It welds exceptionally 
well, too, by all the usual methods—and does not 
tend to air-harden, hence needs no heat treatment. 
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UPHOLSTERY FABRICS which will be used in the 1946 Packards are dis- 
cussed with members of Packard’s Dealer Advisory council by L. W. Slack 
(right), vice-president and general sales manager. Council members, left to 
right, are W. L. Greer, West Philadelphia, Pa.; Ted Booth, Grand Rapids, 
Mich.; J. S. Mitchell, Dallas, Tex.; A. J. Toner, Fitchburg, Mass.; Earl Moon, 
Wichita, Kans.; Wiliiam Stahl, Monterey, Calif.; H. B. Vaughan, Birmingham, 
Ala., and Harry Yeates, Kankakee, III. 


Graham Pays 621% Cents per share on the Class A 5 percent 
- cumulative preferred stock, it is an- 


On 5 Pet. Preferred nounced by Joseph W. Frazer, chair- 

DETROIT. — Directors of Gra-|man. The dividend is payable July 
ham-Paige have declared a regular] 10 to stockholders of record on June 
quarterly dividend of 62% cents’ 30. 


With Mayari R, then, you have shop costs com- 
parable to those with mild carbon steel. 

Its workability, combined with its superior strength 
and corrosion-resistance, makes Mayari R well worth 
thinking about for your postwar products. With a 
yield point nearly twice that of mild carbon steel, 
Mayari R makes possible stronger construction with 
lighter sections—possible reductions in deadweight up 
to 40 per cent. And you get high resistance to atmos- 
pheric corrosion—five to six times that of mild carbon, 
and two to four times that of copper-bearing steel. 


**Name of the concern that made this test and report 
supplied on request. - 
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Columbus Dealers es 
Ask More Teeth 


In Amendment 7 


COLUMBUS, O.— The Columbus 
Automobile Trade Assn. has sent a 
letter to NADA recommending that 
it petition OPA to empower its dis 
trict offices and the Automobile Ad- 
visory committee to refuse the issu- 
ance of licenses to used-car retail 
ers, George W. Byers, president, 
announced last week. 

The newly issued Amendment 
to MPR 540, providing for OPA li- 
censing of all used-car dealersg 
“should be given more teeth,” the 
letter urges. The inadequacy of 
fines or license suspension warnings@ 
for violations of MPR 540 was in- 
timated. 

Amendment 7 becomes effective™ 
Aug. 1. Every used-car dealer will 
be required to list his numbered 
license on all certificates of trans- 
fer. 















































































Hudson Names 


7. * ™ o 
Riley in Chicago 

DETROIT. — C. A. J. Hadley§ 
northwest divisional sales manager 
for the Hudson Motor Car Co., has 
appointed Harley F. Riley manager 
of the new Chi- 
cago zone of Hud- 
son Sales Corp., 
according to H. 
Pratt, general 
sales manager. 

Arthur Davis 
has been appoint- 
ed as district man-_ 
ager in the Chi- 
cago zone. 

Appointment of 
Phil E. Freshour 
as regional serv- 
ice supervisor of 
the Pacific Northwest territory was 
also announced. 


H. F. Riley 


22% Fail Check 
In Chicago 


CHICAGO.—Of the approximate- 
ly 12,000 automobiles taking safety 
lane tests in the first two days of 
a drive here last week, 22 percent 
were found to have defects, it was 
reported by Edward J. Gorman, 
vehicle license commissioner. 

Most of the rejections among ap- 
plicants for safety stickers were 
due to faulty brakes or lights, but 
on breakdown was given of the 
proportion on the basis of specific 
mechanical defects. 





Fargo Sales Talks 
Held This Week 


DETROIT.—Methods of helping 
fleet operators meet their present 
and postwar problems will be the 
main topic at the annual general 
sales conference of Fargo Motor 
Corp., the fleet sales subsidiary of 
the Chrysler Corp. 

Meetings will be held during the 
week beginning today (June 18) at 
Fargo’s home office in the Dodge 
main plant. Among the speakers 
will be Robert L. Biggers, president 
of Fargo, and his sales and service 
aides: H. R. Steelman, N. W. Seidel, 
W. J. Bird and H. B. Gurney. 


PAA Manager Klugh 


Taken to Hospital 


PITTSBURGH. — Claude Klugh, 
general manager of the Pennsyl- 
vania Automotive Assn., was rushed 
to the Magee Hospital here last 
week suffering a recurrence of a 
hemorrhage due to an _ intestinal 
ulcer. 

Klugh’s confinement to the hos- 
pital is reported as indefinite as a 
result of present complications. No 
visitors or phone calls are per- — 
mitted. 

Latest reports indicate no change 
in Klugh’s condition. According to 
his doctor, complications prevent 
the taking of x-rays or the prescrib- 
ing of subsequent treatment. He is 
kept under hypodermics constantly 
in an effort to kepe him quiet and 
to settle his nerves. 









Need a Service Man—Want a Job—try a 
want ad in Automotive News. They get 
quick results! 


AUTOMOTIVE NEWS, JUNE 18, 1945 


330,062 PONTIACS WERE 


PREWAR PEAK PRODUCTION PROPOSED POSTWAR PRODUCTION 


Gr Pontiac’s peacetime reputation was such that 330,062 cars 
built in the last unrestricted production year fell far short of 


the demand. 

Now, that great reputation has been reaffirmed and enhanced by mil- 
lions of miles of wartime service. It is logical to believe that—in the 
years to come—this distinguished service will be rewarded by un- 
paralleled public acceptance. 

Pontiac has concrete plans for meeting this already expressed de- 


mand with the greatest production of fine cars in its history. 


PONTIAC 


PONTIAC MOTOR DIVISION e GENERAL MOTORS CORPORATION 
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Wis. Dealers Hail Passage 
Of 2 Reform Measures 


By John Wyngaard 
Staff Correspondent 

MADISON, Wis. — Dealer leg- 
islation enacted by the 1945 session 
of the state legislature will “do 
much to further dealer security and 
prosperity in years to come,” the 
Wisconsin Automotive Trades Assn. 
said here last week in announcing 
Gov. Goodland’s approval of two 
important dealer bills. 

Chapter 171 of the Wisconsin laws 
of 1945 rewrites and improves Wis- 
consin’s law protecting automobile 
purchasers and insuring fair fac- 
tory-dealer relations. 

As explained by the WATA, the 
important features of the new law 
are as follows: 

Everybody in Wisconsin doing 
automobile business is covered. 

Where a complaint of unfair 
dealer cancellation is in the pro- 
cess of being heard, no replace- 
ment application for such dealer 
franchise shall be considered be- 
fore a decision is rendered by the 
state Motor Vehicle department. 

The fee for dealers has been in- 
creased from $3 to $10. 

The bonding provision has been 


strengthened so as to protect def- 
initely both the state and aggrieved 
parties. The bonding requirement 
is still descretionary. 

Under the old law, manufacturers, 
by limiting their selling agreement 
to one year or two years, “could 
evade the charge of unfair cancel- 
lation”, according to WATA. The 
new law stipulates that the “non- 
renewal of a franchise or selling 
agreement without just provocation 
or cause shall be deemed an eva- 
sion of this section and shall consti- 
tute an unfair cancellation.” 


The penalty section for unfair 
cancellation of franchises has been 
modified and improved. 


Another new section of the law, 
Chapter 78, rewrites the defini- 
tions of dealer, distributor and 
manufacturer as contained in the 
dealer’s licensing law. 

The new law requires a dealer to 
have an established place of busi- 
ness. 

It also increases the cost of dealer 
plates to $25 for the first set, in- 
stead of $10. This was designed to 
eliminate legislative and other crit- 


—_ 


we. RAs. uy 


“Well, postwar’s upon us Wilbur!” 


icism of dealers, the WATA ex- 
plained. 

A complete analysis of the new 
dealer laws in Wisconsin will be 
given at a series of dealer meetings 
to be held in Wisconsin soon by 
WATA. 


R. I. Registrations Up 

PROVIDENCE, R. I. (UTPS) — Pas- 
senger car and truck registrations in 
Rhode Island totaled 156,728 at the end 
of May, according to figures of the state 
Registry of Motor Vehicles. This repre- 
sented an increase of 0.1 percent from the 
156,644 registered on May 31 a year ago. 


"And now I'd like to talk to 
you. 


"Please, gentlemen, 


I want my 


next car new and as soon as I can 


get it. Frankly, 


I don't know what 


brand I'll want—but I'm counting 


on you and other car makers to 


help me make up my mind. 


five of our cars brand new. 
we're hoping to be invited to try 
your new models as soon as they 
come off the rationed list." 


These are the kind of people you think of when you 
think of the readers of TIME. They are your best, 
your steadiest customers, a market of a million 
families with the ingrained pre-war habit of trading 


TOPS WITH TOMORROW’S TOP CUSTOMERS, TOO! 


ADVERTISING OFFICES °* 


"People like me buy four 


NEW YORK - CHICAGO + BOSTON @ 
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25,000 Chry 
Roll Off in 4 Years 


DETROIT.—Enough tanks to 
equip more than 100 armored di- 
visions, plus 86,000 tons of spare 
tank parts, have 
been delivered to 
the armed forces 
by Chrysler Corp. 
in the last four 
years, K. T. Kel- 
ler, president, an- 
nounced Friday. 

He also notified 
stockholders that 
a dividend of 75 
cents per share 
had been de- 
clared, payable 
June 14 to stock- 
holders of record May 19. 

Of the 25,000 tanks produced in 
that period, more than 21,000 were 
new tanks of 10 different designs, 
all manufactured in the Chrysler 
Tank arsenal in Detroit. The ar- 
senal and the company-operated 
Evansville (Ind.) Ordnance plant, 


K, T. Keller 


in late model used cars for new. (They own an 


average of 108 cars per 100 families even in 


out of 
And 


these war restricted years—almost 20% of TIME 
families own two cars or more.) 


With more than twice the average national 
family income, TIME families are the top people 


in each community, the looked-up-to and imi- 
tated vanguard buyers car makers have always 


they read. 


oe 


PHILADELPHIA e¢ CLEVELAND @ 


DETROIT e 


cultivated. And the best way to talk to them is 
through the pages of TIME, the magazine they 
say they prefer 7 to 1 over any other magazine 


IME, 


SAN FRANCISCO 


for 100 Divisions... 


sler Tanks 7 


modified and reconditioned an addi- 
tional 4,000 tanks. 

The company first contracted ™ 
make tanks on Aug. 15, 1940, when 
the government requested it 
build an arsenal and build five tanks 
a day on a one-shift basis. Singe 
that time tank manufacturing fa 
ities reached a peak from an orig- 


inal 700,000 to 3,200,000 square fegt = 


of floor space in the arsenal and 
other corporation plants. 

Employes increased from 5,000 
more than 20,000, producing 
many as 35 tanks daily on a three- 
shift basis. At the present time bo 
employment and floor space have 
been reduced, and tank production 
is around 20 a day. 

The first tank from the arsené 
was-accepted by the Army on Ap 
24, 1941. By summer of that ye 
three assembly lines were sending 
tanks to the armed forces. 

Ten changes in models we 
made from the time the original 
28-ton General Grant tank, mou 
ing a 75 mm. gun, was produce 
until the 45-ton General Pershing, 
mounting a 90 mm. long barrel rif 
and 105 mm. howitzer, was shippet 
out. 

During the same period tank e 
gineers undertook more than 1,500 
individual tank projects, ranging 
from the designing of 10 new tanHim 
and the construction and modifica- 
tion of 150 test tanks to the coy 
struction, testing and improvemer: 
of transmissions, suspensions, 
brakes, electrical equipment 
materials. 

As part of the engineering pro- 
gram the company maintains 
large proving ground, where 62 d 
ferent kinds of tanks and fighting 
vehicles have been tested and in 
proved. 


High Court Balks 
Moves to Clarify 


Overtime Clause 


WASHINGTON.—Attempts on the 
part of employers and employes 
establish some certainty in th 
relations through individual em- 
ployment contacts or collective bay 
gaining agreements have received 
serious setbacks through decisions 
of the Supreme court filed durin 
the current term. 

The latest of these are the caseg 
concerning the Harnischfeger an 
Youngerman - Reynolds companies. 
In each case, the collective bargai 
ing agreement sought to definé 
“regular rate” for overtime pur- 
poses under the Wage and Ho 
law. : 

Each of the contracts guaranteed 
to the employes a basic hourl 
wage and time and one-half that 
wage for work in excess of 4 
hours. In addition, a bonus or othe 
incentive compensation was paid. 

The court concluded that the at 
tempt to define “regular rate” wa’ 
meaningless, and that the employ- 
ers were not in compliance with thg 
Wage and Hour law because thé 
regular rate was not determined 
each week by dividing employes 
earnings, hourly rates plus incen- 
tive payments, by the number of 
hours worked. The court stated 
that it would “look not to the con- 
tract nomenclature,” but to the ac- 
tual payments made. 


Tenn. Dealers 
Appoint Smith 


NASHVILLE.—Don H. Smith 
former chief of the automobile and 
parts section of OPA, has been ap 
pointed executive 
vice-president and 
general manager 
of the Tennessee 
Automobile Deal- 
ers Assn. Smith 
entered the auto- 
mobile industry 
in 1923. 

The association 
announced that it 
will open its state 
Readeusrtere y 
office in the Cot- ; 

iton States Bldg. oes Se 
jhere July 1. Smith will take over 
his new duties at that time. 
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Seid & Fisher, Dealers, Hollywood, Calif. 


“Its the 


opportunity 
0 
a lifetime! 


... SAY HUDSON 
DISTRIBUTORS AND DEALERS 


To sell fine automobiles in volume—in productive 
territories—under a franchise that is fair, modern, 


liberal. 


That is the Hudson opportunity—as distributors and 
dealers in this aggressive, growing organization see it. 
That is why they are going ahead with ambitious 
building and remodeling plans, aimed at steady ex- 
pansion in the postwar years. 


Today, in every part of the country, this “oppor- 
tunity of a lifetime” is attracting able, well financed 
business men—men with automobile experience who 
are leaders in their communities. 


These men are thoroughly familiar with Hudson’s 
program for the future. They know it is backed by 
ample plant capacity, by strong finances, by progres- 
sive engineering, by a large and highly skilled manu- 
facturing organization. 

They know, too, that this combination may be de- 
pended upon to produce and market, after the war. 
a substantially larger share of the industry’s total 
automobiles. 


HUDSON 


HUDSON MOTOR CAR COMPANY 
DETROIT 14, MICHIGAN 


36 Years of Precision Manufacture 


When new cars can be built 
again, the Hudson Triangle, long 
a symbol of craftsmanship and 
quality, will identify outstand- 
ing Hudsons — products of the 
combined war and peacetime 
experience of this veteran 
organization. 


SOUR PLANTS ARE DEDICATED TO WAR PRODUCTION...OUR DEALERS TO MAINTAINING WAR TRANSPORTATION 


a 


1. CRA Flees 6 ne ey rey 
ra A 4 Ss on “i : oe LF Boye ia id 
a at . . . r 





10 


AUTOMOTIVE NEWS, JUNE 18, 1945 


71% of Heavy-Duty Tire Needs 
Granted for Next Quarter 


WASHINGTON. — Heavy - duty 
truck and bus tires will continue in 
tight supply despite some in:prove- 
ment in the availability of smaller 
sized commercial motor’ vehicle 
tires, Col. J. Monroe Johnson, di- 
rector of ODT, stated last week 
in releasing figures on truck and 
bus tires allocated for the third 
quarter of 1945. 

As claimant agency for civilian 
transportation, ODT requested 2,- 
633,000 truck and bus tires for re- 
placement purposes for the July, 
August and September period, the 
total including deficiencies for the 
first and second quarters. WPB 
allocated 1,863,155, or about 71 per- 
cent of the amount requested. With 
the allocation of 71 percent, the 
total deficiency for the first three 
quarters was 769,000 short of esti- 
mated requirements.. 

The amount allocated will permit 
distribution of heavy duty tires in 
sizes 8:25 x 20 and larger at the 
rate of 234,061 per month and the 
smaller sized truck and bus tires, 





“ON TARGET’ he 


sizes 7:50 and under, at the rate 
of 386,990 per month. 

Although these totals compare 
favorably with the amounts avail- 
able during the first and second 
quarters, Johnson pointed out that 
the increases reflect the greater 
need for tires during the summer 
months. 

Johnson emphasized that the 
overall increase will provide no 
easement in the availahility of 
heavy duty tires in sizes 10:00 and 
larger. “These sizes will continue in 
tight supply because military needs 
for the larger sized tires must be 
met to speed the winning of the 
war, in the Pacific,” he said. 

“It is fortunate,” he continued, 
“that the post-VE Day and early 
redeployment period falls during 
the hot weather, thereby making 
it possible for WPB to release a 
larger number of tires for essential 
civilian needs.” 

Johnson warned tire users not to 
project any optimistic hopes as to 
the number of tires that may be 





made available during the coming 
fall, winter and spring when the 
full impact of redeployment and 
acceleration of the Pacific cam- 
paign will be felt. 


Eligible commercial motor vehi- 
cle operators using the smaller 
sized tires, 7:50 and under, should 
not find serious difficulty in cbtain- 
ing replacements for essential use, 
he added. 


WPEB also allocated to ODT suffi- 
cient truck and bus tires to equip 
new commercial motor vehicles to 
be constructed during the third 
quarter. The amount will total 
about 300,000 depending on the 
number of vehicles produced. First 
and second quarter totals were 
290,000 and 345,000 tires, respec- 
tively. 


Ont. Garage Assn. 


Adds New Unit 


TORONTO. — An eastern To- 
ronto division of the Ontario Ga- 
rage Operators’ Assn. has been 
formed with 41 eastern Toronto and 
Leaside operators joining. G. W. 
Hogan was elected chairman of 
the formation committee. 


H* do American bomber crews get on 
their targets so accurately ? 


They're trained and experienced flyers. 
Born fighters, too. But they also have a 
number of amazing instruments that work 
from take-off to landing to help make every 
mission a success. 


Two of these navigational aids are the Gyro 
Horizon Indicator and the Directional Gyro 
Indicator, designed by Sperry and built by 
Sperry and Fisher Body. These help im- 
measurably to keep “on target” in precision 
bombing, and on a true course in blind or 
night flying. 


Two others are the Air Position Indicator 
and the Remote Indicating Compass, de- 
signed by Bendix and built by Bendix and 
Fisher Body. The compass holds a course 
far more accurately. And the Air Position 
Indicator gives the navigator, virtually at a 
glance, the latitude and longitude of his 
plane. 


To date, Fisher Body has built more than 
400,000 of these delicate, sensitive instru- 
ments. And the answers to the strict require- 
ments surrounding each are found in the 
skills and techniques inherent in the Fisher 
Body organization. 
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For Lighter Cars 


Postwar Autos Seen Using More Aluminum; 
Truck, Bus Payloads Upped 


NEW YORK. — Peacetime trans- 
portation will consume about one- 
third of the total production of 
aluminum, according to a predic- 
tion last week by the Aluminum 
Assn. 

Forecasting that the auto industry 
would seek lighter vehicles, the as- 
sociation contended that the metal 
would be used in _ increasing 
amounts. 

One reason given for the pre- 
diction was that the cost of alumi- 
num has been substantially reduced. 
Four years ago the metal sold at 
20 cents per pound, while today 
ingot aluminum is quoted at 15 
cents a pound and pig aluminum 
can be bought for 14 cents a pound. 

It was estimated that the weight 
of a standard 1942 automobile could 
be reduced 30 percent. Half of the 
saving in weight could be gained 
by using aluminum, on the basis 
that for each pound of the metal 


used a pound of car weight could 


LETS FINISH THE JOB 
DT, Litra Har Bonds 


The Army-Navy “E” flies above ten 
Fisher Body plants for excellence in air- 
craft, tank and naval ordnance production. 


Tanks, big guns, bomber assemblies cr 
flight instruments —the “Body by Fisher” 
emblem stands for the same fine crafts- 
manship in war as it does in peace. 


+ ° ° 


Every Sunday Afternoon 
GENERAL MOTORS SYMPHONY OF THE AIR 
NBC Network 






| be made of aluminum to an - 










be saved, according to the asso 
tion. 

Cylinder heads, cylinder ble 
transmissions, pistons and cra 
cases were listed as parts that could _} 













vantage. 


It was pointed out that the 
of lightweight aluminum bo 
directly reflects an increase in the 
payload of a vehicle. Buses co 
have additional passenger sp 
the association said, and the lighter 
weight would mean a saving in gage 
consumption. 

The diesel engine field was listed_J 
as another large postwar consu 
of aluminum. 


Litchfield Book 
Tells How to Get 
Most Out of Life 


AKRON. — “Since the term_of_ 
any man’s life is limited, he sh 
make a plan of life for himself, and 
cs early as possible, if he is to get & 
the most out of life in happi a 
and accomplish- 
ment,” says P. W. 
Litchfield, chair- 
man of the board 
of Goodyear Tire 
& Rubber, in his 
new book, “Au- 
tumn Leaves—the 
Reflections of an 
Industrial Lieu- 
tenant.” 

Litchfield be- . 
lieves that the Pg 
world of tomor- Litchfiel 
row will be more 
exciting, more important and fuller 
of opportunity than any 
known. 

In the book, Litchfield rev@@ig™ 
the personal and business phildSQga0 
phy he evolved in 45 years in indus- 
try. = 

As a formula of success from* 
business, Litchfield says it myst _ 3 
produce something the world news. 
at a price it can afford to pay. 


“A business house,” he s 
“starts out aggressive and vigorous; 
but it may grow cautious with the @ 
years, lose the daring and d@e 
which characterized its early years, 
and like an individual grow old gng_= 
die—it will inevitably do this urged 
it is constantly renewing itself from 
within, bringing in young men, poy 
blood.” Ln 

Litchfield believes that the market 
is unlimited because the tota@jt=m— 
human wants can never be satt 
fied. 
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Personnel Institute 


o 

Organized by Beck” 

DETROIT. — Dan Beck, Det a 
automobile executive, announ 
last week that on July 2 he is ope 
ing offices in the Maccabees b 
ing to operate his own business, 
Executives Selg 
tion and Trai 
institute. 

Designed to 
plement the p 
ent hiring 6 
promoting pr@je-_ 
dures of busirfess 
and industry, 
service offered 
Beck’s organiza- 
tion will be 
vided into two’ 
partments; one fa 
testing and infgr- 





Dan Beck 


| Viewing sales personnel and exé 


tives; the other for measuring 
capacity of supervisors and dep 
ment heads. 
Beck has been with Dodge fo 
years. During the past year hd — 
rected Dodge advertising and sales. 
promotion. ; 
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Studebaker Buys Garage 
SOUTH BEND. Ind. — The Studet 
Corp. has purchased a garage builenn 
and property for approximately $59,000 as 
a part of its postwar expansion progyam. 
The building will be used for storad 
the Studebaker courtesy cars. 






‘THIS IS TO ADVISE that we have 
our parts bins and do not wish to H& 
the ad run anymore.’’—Alden MacLellan. 

Allentown, Pa. 

sar Want Ad Dept., Inside Back 
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OUR 
EYES 


... and think for a moment who these 
boys might be. Maybe you knew them. 
A son—a brother— or that neighbor's 
boy who played with your kids. 


They'll never come back, but you 
can help save the lives of thousands of 
other boys by investing your extra 
dollars in War Bonds today 
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@ Money invested in War' Bonds" isn’t a gift.\The |The Seventh War Loan Drive must do the work that Published in the interest of the 7th War Loan Drive by 


money is still yours, and it earns{interest while two big drives did last year. The need is urgent. é > : 
helping to win the war... . But rans now has Your quota is stiff. It bas to be. The job yet to be 7 THE MERICAN 


come when you are asked to buy, bonds in amounts’ done is stiff. a = \ TEEKI Y 
© And the cost will be stiff—in blood and money. 


that will be a severe sacrifice, if only a temporary one. 
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By Bethune Jones 

Staff Correspondent 
Bills affecting the registration of 
passenger automobiles have been 
issues in many state legislatures 
throughout the country this year, 


around proposals for the establish- 
ment of flat registration fees to re- 
place outmoded systems based upon 
weight or horsepower ratings. 

Gov. Bacon signed into Delaware 
law a measure setting flat registra- 
tion fees of $8 a year for all pas- 
senger cars having a gross load 
weight up to 4,000 pounds, and $12 
for more than 4,000. The rew law 
also provides for quarterly registra- 
tion periods, with refunds for the 
unexpired period when an owner 
sells his car or moves from the 
state. 










computed on gross weight. The 
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Revenue Loss Main Objection . . . 


Flat Fee Bills Take 
Registration Spotlight 


old system was said to have 
caused considerable auditing and 
to have been responsible for ac- 
counting errors in motor vehicle 
records. 


is charging motorists and truckers. 
Sen. Sholl, who sponsored the 
resolution, said he felt there should 
be some adjustment of rates after 
the war when cars may be lighter 
in weight and have less _ horse- 
power. He pointed out that Penn- 
sylvania had adopted a flat $10 li- 
cense fee for all automobiles. 


Registration fees in New Jersey 
now are based on horsepower, a 
system which automobile dealers 
and others have for some years 
sought to replace with a flat fee. 
Dealers have pointed out that bas- 


A bill which would have fixed|ing fees on horsepower creates an 


with particular interest revolving | New York state passenger car reg- | unfair 


istration fees at a flat $10 a year, 
instead of the present systein based 


competitive situation be- 
tween cars of the same general 
price class but with different horse- 


on weight, was passed by the lower | power ratings. 


branch of the state legislature but 
killed in the state senate on the 
ground that too much revenue loss 
was involved. 

Motorists would have saved more 
than $10,000,000 annually under the 
bill, it was estimated. Similar leg- 
lislation has been’ unsuccessfully 
‘sought during many past sessions 
of the New York legislature. 

Licensing Board Set Up 


tor vehicle license rates New Jersey 


Flat fee bills were introduced 
this year in several other states, 
including Wisconsin, Missouri 
and Ohio, whose legislatures were 
still in session last week and 
from which reports of final action 
had not yet been received. 

The Ohio bill proposes a flat $10 
license fee for all privately-owned 
automobiles. Fees currently assessed 
in Ohio are based on horsepower 


New Jersey’s senate adopted aj|rating, as follows: $7 for cars 25 
The new flat fees replace a sys- { resolution creating a commission to horsepower or less; $10 for cars 
tem of variable registration fees ‘make a complete study of the mo-|with 25 to 31 horsepower, and $16 


for all over 31 horsepower. 


—_ 
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CONCLUDING a franchise agreement for a Nash dealership in Austin, Tex., 
ams; R. R. Compton, southern regional manage 


are (left to right) P. K. Willi 


of Nash, and F. 
Nash Co. 


A bill introduced in Missouri pro- 
posed a flat registration fee of $2.50 
for passenger cars to replace a 
present graduated scale ranging 
from $5 to $37.50. 

Sponsor of the measure con- 
tended that revenue to suppcrt the 
highway system should be paid by 


What dealer problem? .. . With an unimaginably 
vast farm market for machinery and mechanical appliances, 
manufacturers report too few new dealers in farm areas . . . The 
early postwar period will solve the problem. Thousands of farm 
boys and young men will come back out of the services with 
tcehnical experience beyond their widest pre-war possibilities, 
proficiency in servicing and maintaining mechanisms far more 


delicate and complex than farm machinery! Each has 


‘ 


potential credit of a $4,000 veteran’s loan. Local 
banks which know local men will back the loans... 
making men, experience and money available 
to all the new and old manufacturers of farm 
implements and appliances! ... 
Helpful solution of the dealer problem 
can be found in SuccessFuL FARMING. 
Its 1,150,000 subscribers in the fifteen 
ee } best farm states include the country’s 
best farmers, who own and operate 
most of the country’s farm machinery, 
and are prospects for hundreds of 
% millions of dollars more... the best 
: source of new distribution as well 
as new sales... Advertising in SF 
can do the dual job of building 
distribution as well as demand!... 
Inquire any office... 
SuccessFuL Farmina, Des Moines, 
New York, Chicago, Atlanta, San 


Francisco, Los Angeles... 


M. Reed jr. The firm will be known as the P. 
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the public in proportion to use é 
the system rather than through 
registration fees. He explained tk 
proposed $2.50 fee was intendé® 
merely to cover the cost of main- 
taining registration records. 

Wisconsin’s legislature killed 
bill to reduce the state’s registra- 
tion fee to a flat $5 a year for 
duration of the war and six months 
thereafter. Passed by the house ang 
sent to the senate, however, was 
bill to discontinue a fee system 
based on weight and to establig 
a flat license fee of $13 for 
passenger cars. 

Registration fees based o 
weight and horsepower generally 

date back to the days when it 
was assumed that larger, heavie 
cars caused more road wear 
lighter cars. 

While it is now conceded on —~ 
sides that with modern highway 
design and automotive engineering 
there is no measurable difference wz 
road wear caused by private pas-~ 
senger cars regardless of weig 
proponents of modernized flat- 
registration laws run into the ob- 
jection, as in New York, that ste 
revenues would be adversely a’ 
fected by the change. 

Where the systems can 
changed without revenue loss, as 
was claimed by proponents of the 
Wisconsin bill, the proposals me 
less opposition. 

Other Registration Bills 

A number of other types of bi 
affecting automobile registration 
also were issues in state lawmi 
this year, including proposals 
raise or lower fees under existing 
registration procedures, 

Oklahoma’s legislature passed 
bill increasing automobile registra- 
tion. The measure raises the fee f 
new cars by $2.50 and extends fro 
seven to 11 years the time in which 
tags reach the minimum price 
der the state’s fee schedule, whic 
varies with the age of the vehic 
The bill is expected to raise bk 
tween $400,000 and $500,000 for 
schools. 

To offset loss to the highwa 
fund of auto tag money used for 
schools, another bill was enacte 
to appropriate any general rev-__. 
enue fund surplus for this and 
the next fiscal year to the O 
homa Highway commission for __. 
road purposes. 

The Idaho legislature rejected 

bill to raise the fees on automobile 
license plates from $5 to $10 to hey 
finance the state’s share of postw. 
highway construction. 

The Alabama legislature defeat 
a bill which would have lowered t 
passenger license scale and in 
creased truck and bus fees. 

Permanent System OK’d 

Maryland’s legislature approved . 
bill authorizing the state comm = 
sioner of motor vehicles to estab- 
lish a system of permanent a ae 
istration and license tags. Unda a 
the plan, a motorist would retain 
his same license plates from ye, 
to year and affix annual corn 
plates, in the same manner fg 
lowed during the war to consey 
metal. 

Gov. Hunt vetoed a Wyoming bill 
which would have transferred ¢ 
ministration of licensing and reg- 
istration of motor vehicles from the” 
office of the secretary of state 4 
the Highway department. 

He contended the functions of 
Highway department should be If 
ited strictly to building and main- 
taining highways, and further 4 
serted that licensing and regist 
tion of automobiles should not be 
separated from administration 
the certificate of title law. 
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For 69 years the Chicago Daily News has been published for families who 
don’t like to let a day go by without giving their minds a work-out. In their 
homes you will find good books, good magazines, along with the good journalism 


of the Daily News. 
More than a million reader-friends—the substantial folk of city and suburb 


—regard this newspaper as valued companion and counsellor. Just as these 
people strive for a higher standard of thinking, so are they ever ambitious for 


a higher standard of living. 
That is why advertisers have such a high expectancy of response from the 


Daily News. That is why, for 44 consecutive years, advertisers have placed more 
Total Display linage in the Daily News than in any other Chicago newspaper— 
morning, evening or Sunday.* That is why advertisers rank the Daily News as 


CHICAGO’S BASIC ADVERTISING MEDIUM 


*For fair comparison, hiquor linage omitted since the Chicago Daily News does not accept advertising for alcoholic 


CHICAGO DAILY NEWS 


FOR 69 YEARS CHICAGO'S HOME NEWSPAPER 
ITS PLACE IN THE HOME IS ONE OF 
RESPECT AND TRUST 


beverages 


NEW YORK OFFICE 9 Rockeleller Plaza 


DAILY NEWS PLAZA: 400 West Madison Street, CHICAGO 
SAN FRANCISCO OFFICE: Hobort Building 


DETROIT OFFICE: 7-218 General Motors Building 
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Dealer 


Gibson and Kallal Expand 
In Monticello, Ind. 


Two Monticello (Ind.) dealers are 
making expansion plans in prep- 
aration for postwar activities. 

C. F. Gibson, owner and operator 
of Gibson Car and Tractor Sales, 
has purchased the J. R. Mummert 
garage building next to his present 
building, giving him a ninety-two- 
foot frontage. William Kallal has 
bought property with a ninety-six- 
foot frontage on Main street for a 
business site. 

* + * 


Bill Reogan Named Head 


Of Bond Drive in Evanston 

Bill Reagan (Chrysler-Plymouth), 
Evanston, Ill. has been named 
chairman of the city’s Seventh War 
Loan drive. 

Reagan reports that the halfway 
mark in Evanston’s $6,600,000 quota 
has been reached. 

+ he * 


Lester Motors Appointed 
Ford Secromento Dealer 
Lester Motors, Sacramento, Calif., 
former Studeba':cr dealer, has been | 
appointed sclgecnpicis Ford dealer. lealer. | 
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Doings 


The firm staged its formal opening 
as a Ford dealership on May 21. 
Located at Thirteenth and K streets, 
the dealership had _ served with 
Studebaker since January, 1935. 


Victory Motors 
Plans $300,000 


Expansion in Ga. 


Victory Motors, Inc. (Dodge- 
Plymouth distributor), in Atlanta, 
Ga., is completing plans for a large- 
scale expansion program to cost 
$300,000 or more. 


According to John H. Lander, 
president of the firm, plans call for 
construction of a parts department, 
an expansive service department 
and later a truck sales and service 
building. 

Lander said that application for 
the new parts depot building has 
been made in Washington. If ma- 
terials can be obtained, construc- 
tion on the service department is 
expected to start in September. The 


truck sales and service building 


probably will be constructed within 
two years, he added. 

With its new building and fa- 
cilities, Victory Motors, Inc., will be 
one of the largest and most ‘modern 
automobile and truck distributors | 
and parts wholesalers in the south, 


according to Lander. 
+ * * 


Nunnenkamp Named 
William Nunnenkamp, _ service 
manager for Arthur 
(Chevrolet), was named chairman 


of the Oregon section of the So- | 


ciety of Automotive Engineers at 
a meeting in Portland last week. 
+ * * 

Idaho Car Co., headed by Ralph 
Beamguard and Jim Taylor, Boise 
Nash dealer and distributor of 
Mack trucks in the southern Idaho 
territory, has purchased the service 
station at 410 Capitol Blvd. together 
with a fully eauipped repair shop. 


First Lieut. Albert J. Meek, for- 
mer Dodge-Plymouth dealer 
Seattle and Studebaker distributor 
in the Shreveport (La.) area, is now 
stationed at the Army base at Au- 
burn, Wash., known as the Auburn 
Holding and Reassignment plant. 
He is chief of maintenance for the 
Army Transport corps. 

Lieut. Meek has been at this base 


since its establishment 20 months! 


in! 


‘ago. In Shreveport he did similar 


work for the Army, his service ex- 
tending back. Cares years. 

W. Jd. Sicliiiiei, automobile dealer 
in Gaffney, S. C., has been elected 
‘a member of the local cemetery 
association. 

+ * * 

A certificate of partnership has 

been filed in Buffalo for Campbell 


L. Fields! & Hubbard Motors, 170 West Ferry 


St., by James R. Campbell and 
Armiger I. Hubbard. 


Nelta Sean, ideals (Ind.) 
Ford dealer, has been elected a 
member of the local board of educa- 
tion. 

* a + 

Following remodeling of its build- 
ing at 1804 Sixteenth St., Sacra- 
mento, Calif., Bryant Motor Co. 
(Studebaker) has formally opened 
its new headquarters. The dealer- 
ship is headed by James E. Bryant, 
formerly of the United States Mer- 
chant Marine, who succeeds the 
Lester Motor Co. Elmer Bergen 
continues as service manager. 


Reo Names Dealer 
Don C. Streeter, general sales 
manager of Reo Motor, Inc., has 
announced that Truck Sales Co. in 
Omaha has been named distributor 
for Reo trucks. 


Personal fairs of “THE SEATTLES” 


MANUFACTURERS: Attention! Scores of 


producers of branded articles are now enter- 


HE average 


Seattle family of three has 


$1,350 cash in savings. They own $1,000 in 
“E” war bonds. Their spendable income is 
recognized by authorities as far above the 


national average. 


More than half the homes in 


Seattle are owned by the families who live in 
them! Many new homes soon will be built. 
These are just a few of the many important 
reasons why Seattle is a solid market with a 


solid future. The 


Seattle Times is the preferred 


newspaper in 7 out of 10 Seattle homes! 


Savings 
Deposits 
[Millions] 


Seattle 


Boston 


Represented by O'MARA & ORMSBEE, 


— 


«err War 
Bonds 
[Millions] 
Jan. 1942 to 
April, 1945 


Per Capita 
Effective 
Buying 


Inc. © 


ing the Seattle market; many who are not yet 
in civilian production are now making con- 
nections here. They find it easy to establish 
themselves quickly, firmly and economically. 
Bomber and ship production and ship repair 
will continue at accelerated pace in Seattle 
until Japan is defeated. Employment and in- 
come will remain high. Goods are scarce. Now 


is the time to act! 


HEAD AND SHOULDERS 


ABOVE ALL OTHER SEATTLE PAPERS 


NEW YORK ¢ DETROIT * CHICAGO * SAN FRANCISCO * LOS ANGELES 


Expansion Starts al 


At Studebaker’s 
Coast Outlets 


Reports received in Los Angeles 
at Studebaker’s western headqua 
ters—the Studebaker Pacific Corp. 
factory—indicate that dealers iy 
key cities throughout Californie 
Arizona and Nevada have launched 
important postwar expansion plans 

Ranging from modernization o 
former business homes to construc- 
tion of new buildings on lang 
acquired for that purpose, this pro- 
gram will do no small share in 
absorbing many workers who might 
otherwise find themselves unem- 
ployed, according to C. K. Whit- 
taker, West Coast factory presiden' 
and vice-president of Studebaker 
Corp. 

Here is a summary of plans té 
date: 

Los Angeles — The Paul G. Hoff 
man Co., downtown, 7th and Fig 
ueroa, will modernize its huge es- 
tablishment, remodeling inside anq 
outside. In Hollywood, at 7525 Sun- 
set Blvd. Dave Gilmore has ac- 
cepted his architect’s plans for ¢ 
new sales and service structure. 

San Francisco — Sloss & Glik- 
barg, major dealers, have paid 
$160,000 for a four-story building 
on Van Ness Ave. and will move 
into this elaborate showroom ane 
shop as soon as postwar car mer- 
chandising is resumed. 

Oakland — The Joseph Perrot 
Co. has bought a new building for 
a sales and service establishment. 

Fresno, Calif. — Arthur Harris 


plans immediately construction on ; 


the northwest corner of Stanislau 
and N streets of a $70,000 edifice. 

El Centro, Calif. — The J. R 
Townsend Co. has just bought 
centrally located business lot afid 
will build on it shortly. 

Las Vegas, Nev. — Jimmy Downs 
has bought a big downtown lot on 
which his agency will soon build. 

Phoenix, Ariz. — New home o 
the Jack Stewart agency will be in 
a new building near the Westward 
Ho Hotel, one of the choicest cor- 
ners in the city. 

Tucson, Ariz. — The J. & B. Moto 
Co. announces the purchase of Main 
street property on which a new 
sales and service structure will 
rise. 


Financed Cars 
Drop in Canada; 


Value Shows Gain 


MONTREAL.—New and used mo- 
tor vehicles whose sales were fi- 
nanced by Canadian finance com- 
panies totaled 2.792 units with a 
financed value of $1,477.959 during 


April, compared with 3,431 vehicles 


financed for $1,422,896 a year ago. 


Included in the April (1945) totals 
were 345 new vehicles financed to 
the extent of $512,743. 


The financing of used vehicles 
continued below 1944 volume, reduc- 
tions in April amounting to 26 per- 
cent in number and 21 percent in 
financed value. 


An increase of 17 percent in Que- 
bec, resulting from the inclusion of 
a number of transactions involving 
vehicles and buses of high unit 


value, contrasts with the results for * 


all other regions. Declines ranged 
from 26 percent for Ontario to 48 
percent for Manitoba and Saskat- 
chewan combined. 


Dunlop Tire Plans 


Buffalo Expansion 


| BUFFALO.—Preparing for a post- 
\var expansion period in its business 
| to meet the tremendous backlog of 

demand for passenger tires, the 
Dunlop Tire & Rubber Corp. plans 
to enlarge its manufacturing facili- 
| ties here, so that a top production 
of 60,000 tires a week can be at- 
| tained. 


| The company plans to require ad- 
| ditional workers for the production 
of 10,000 tires a week by converting 
that portion of the plant, previously 
housing indoor tennis courts, into 
|a finishing department. The struc- 
ture, at various times, has been used 
|for production of blimps for the 
| Navy and for pontoons. 


| It takes a strong fish to swim against 
the current. and a good dealer to stay in 
| business now! 
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Paris Auto Revival 
Citroen Plans Expansion; 


—Auto Advertising— 
Conversion Under Way 


Nash Appoints Lawler , > f , 7° PARIS. — Andre Citroen, one of 
° se Se er: France’s big three auto manufac- 
New Ad Director . oe 


turers here, was reported by the 
Wall Street Journal last week as 
By Robert M. Finlay 


preparing to expand production. 
Operations have been resumed on 
a small scale with machinery being 
reinstalled in plants the Germans 
were forced to close last year due 
to Allied bombing. 


Although the company was forced 


N. F. Lawler has been appointed | advertising as well as an awareness 
eamector of advertising and sales|of its virtues. 
promotion of Nash division of Nash-| When he became president, news- 
Kelvinator Corp., it was announced paper men asked him many ques- 
= week by H. C. Doss, vice-pres-|tions about how he stood on this tga ttn nape : 
ident and general] question or that. He frequently re- : to work for Hitler for four years, 
sales manager of| ferred them “to the record.” directors of the firm said they did 


Nash. Lawler suc- i i BALSIGER MOTOR CO., Inc. (Ford), “Klamath Falls. Ore., maintains its i e 
ceeds C. D. Wing uae there is the record on adver identity through the use of highway painted bulletins such as the one pictured a a, 
who leaves to re- Ea a ae above. Balsiger is pietured in the Model T. production. 


join Maxon, Inc., 

Detroit, as an ac- 

count executive. 

Lawler has been 

identified with 

national adverti- 

sers for 18 years. 

A native of Alex- 

F. Lawler andria, Va., he 

joined McCann- 

Erickson Inc., in 1939 serving auto 

-swtive accounts until his appoint. 

ment earlier this year by Nash Mo- 

tars as assistant director of adver- 
.wing and sales promotion. 


PG kard Series 


Warning that production of new 
cars is still months away, Packard 
e+@ launched its midyear news- 
paper advertising campaign with 
emphasis on service. Packard ad- 
=< tisements will appear over local 
dealers’ signatures in more than 350 
Newspapers, whose combined cir- 
-—gation totals nearly 33,000,000. 
Consisting of four separate inser- 
tions, the series represents the most 
—cemensive local advertising schedule 
released by Packard since start of 
sar production. The advertisements 
“Saress the necessity of brake and 
steering gear checks, and elimina- 
wmn of damaging sludge deposits 
“tor continued safe and economical 
driving until new cars are again 
oduced in quantity. 
Also featured are results of a 
artime car-owner survey. Find- 
ees show that Packard cars, 
among those studied, have required 
ass frequent repairs and their own- 
ws have spent less on service. The 
current Packard campaign is one 
the first to bear the seal of the 
ar Advertising Council project 
stressing the car conservation note 
pm: “Have a care... Have a car.” 


ean te anal ente ett tacaaeindie tities attiaatite aaianataee apes 


,./Yames 


Effective July 1, 

J. P. (Jack) Cun- 
gham, repre- 
sentative of News- 
pmecck in Detroit, 
ill be trans- 
ferred to the head 
- ce of the or- 
ganization in New 
ork to work on 
ajor avcounts 
serviced by the 
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Pleviglas AND THE POSTWAR CAR 


—_ 


bme office. Cunningham 


Bill Callahan, | 

who was with’ 

Automotive News— 
15 years before’ 

joining Chek- 
Chart in 1941, is’ 
now a member of. 
the public rela-! 
tions staff of Gen- ' 
eral Motors in: 
Detroit. 

Bill was man-! 

Fi aging editor of 
Bill Callahan AvtTomotive News | 
for seven years, } 
aving joined the staff while the! 
paper was published in New York. 


ruman’s Record 


Since Truman became president, 
ivertising men have been recall- 
g with satisfaction a speech he 
made before the Central Council | 
the 4-As in the fall of 1943 when | 
was chairman of the Senate 
committee to investigate war pro- 
ction. 
“Advertising,” he said,“ has paid 
its way. Its contributions have re- 
ulted in better living, not only 
by providing greater comfort and 
uxury, but also by providing bet- 
er health and a greater oppor- 
tunity for leisure and cultural de- 
elopments.” 


=F In his address, he displayed an 


awareness of the dangers facing 


Gemlike luster, light piping, adaptability to 
three-dimensional effects — in these and other 
properties of PLEXxIGLAs, “aviation’s standard 
transparent plastic,” there are almost limitless 
possibilities for the cars of tomorrow. 


Many PLexictas applications are found in 
today’s cars...many more are fresh from the 
drawing board. All will be practicable as soon as 
PLEXIGLAS is available for peacetime applica- 
tions, from the sparkling radiator ornament and 
front parking lights @to the tail and direction 
signal lights and license plate holder © 


Edge-lighted PLexicias dials will impart an 
“age-of-flight” appearance to the instrument 


panel @ Molded Piextcias designs will subtly 
enrich steering wheel and controls @} door 
handles, window regulators and other interior 


hardware 0 


New notes of distinction will be added by a 
PLEXIGLAs robe rail of interesting design @and 
attractive garnish moldings @ Outside, 
PLEXIGLAS belt molding Qvill accent the over- 
all streamline effect, which includes the curved 
PLEXIGLAS rear window © 


The applications illustrated will suggest others 
particularly suited to your design. Telephone or 
write our Detroit representative: W. E. Biggers, 
619 Fisher Building, Madison 1500. 


Only Rohm & Haas makes PLEXIGLAS 


PLExIGLAs is the trade-mark, Reg. U.S. Pat. Off, for the acrylic resin thermoplasti i 
nark, . 0. 2 . - for oplastic sheets and molding powders manufactured by Rohm & Haas Com ib 
Represented by Cia. Rohm y Haas, S. R. L., Carlos Pellegrini 331, Buenos Aires, Argentina, and agents in principal South American cities. —_ 


LOH M 


WISHINC TON SQUARE, 


& HAAS COMPANY 


PHILADELPHUTA, PA. 


including Plastics Synthetic Insecticides . . . Fungicides . . . Enzymes . . . Chemicals for the Leather, Textile and other Industries 
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Hleres Good Neus 
FOR 
TRUCK OPERATORS 


The Model 59 engine is now offered 
as original equipment only. It will 
eventually be made available as a 
service replacement in Ford Trucks 
and Commercial units already on 
the road. 


Here are some of the important 
improvements in this engine: 


New long-life Tri-Alloy connecting 
rod bearings . . . new aluminum 
alloy pistons with four rings for oil 


ford Announces NE 
| 


economy .. . new larger capacity 
oil pump with more screen area for 
improved lubrication... new crank- 
shaft rear bearing oil seal .. . new 
rust-proofed valve springs . .. im- 
proved cooling of valve seats... 
new flat-type waterproof distribu- 
tor with full automatic advance and 
vacuum control... new high effi- 


ciency fan... improved carburetion 

. improved intake manifold for 
easy vacuum pipe connections... 
simplified design provides easier 
accessibility for service . . . clutch 
can be replaced without removing 
oil pan... more parts interchange- 
able, reducing the number of 
service items required. 
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DEVELOPMENTS 
in the Heavy Duty 100 H.P 


FORD V8 
TRUCK ENGINE 


| be here—the first of wartime truck engineering developments by 
Ford to be made available to civilian operators. 


An improved Heavy-Duty, 100 H.P. V-8 Engine now powers Ford 
Trucks and Commercial units which are in limited production for 
civilian priority holders. . 

This great power plant is the Model 59. You'll be hearing a lot 
about its fine qualities. It includes many of the Ford Truck engi- 
neering advancements made in response to military needs. These 
changes in design and materials have proved their value in the 
most rugged kind of truck operation. 


The improvements, affecting virtually every operating part of the 
engine, raise Ford Truck engine performance to new high levels of 
stamina, economy and efficiency—with new and important service 
benefits of interest to every dealer, service man and truck owner. 


Read about them in the box at the left. 


F O R D MOTOR Cc OMPAN Y 


L. MORE JOBS..FOR MORE GOOD REASONS 
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Designed for 


Armed Forces 


CLEVELAND, O. Dozens of 
new types of storage batteries, 
ranging from huge tank batteries 


New Batteries | 
| 
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down to tiny high voltage batteries | | 


weighing only a few ounces, have 
been developed and produced for 
the armed forces by Willard Stor- 
age Battery Co. during the war, 
C. E. Murray, executive vice-pres- 
ident, told a group of long-service 
employes at an “old-timers” dinner 
last week. 


One of the new storage batteries 
is so small it can be held in the; 
palm of the hand; yet it delivers 
enough current to light an auto- 
mobile fog lamp for an hour or 
more. War uses of this and many 
other special wartime batteries are 
still military secrets. 

Willard mentioned an even smal- 
ler storage battery which has also 
done a most important war job. It 
is a 36-volt battery, used in baloon- 
type weather forecasters which 
broadcast weather information from 
stratospheric heights. Bombing op- 
erations over Germany were often 


batteries developed for secret war uses by Willard Storage Batter 


& 


Co., is shown 


lighting an auto fog lamp as a demonstration of its capacity. Willard’s war bat- , 


teries were a program feature at this year’s dinner for 225 Willard ‘‘old-timers”’ 
having 25 years or more of Willard service. Left to right, W. R. Miller and J. 


‘ 
' 


F. Pechous, whose combined years of service total 83; C. E. Murray, executive 


vice-president, and B. H. 
guided by these weather forecasts. 
The batteries—smallest high-volt- 
age storage batteries ever produced 
in volume—are vacuum packed, 
like coffee, and retain their charge 
indefinitely until used. 


Chevrolet Plant Open House 
In Anderson Draws 10,000 


Jack Coyle, general superinten- 


Shaffer, vice-president in charge of manufacturing. 


FOB FACTORY 
Showdown 


Coming 


On Chrome Plating 


By A. H. Allen 


THESE NEW model pictures, resplendent in their bigger 
‘ and better chromium plated grilles and bumper backdrops 
point up an acute problem being wrestled with, and that is: 
©, What about plating? Officially, WPB controls prevent the 
~~, use of plating for decorative purposes, not only on grilles, 
A TINY, BUT MIGHTY, six-volt storage battery, one of many special new! but on moldings, trim, es- 


cutcheon plates, window re- 


veals, ornaments and what- 
not. At the moment, the position of 
some manufacturers is that either 


, they get the chromium plating or 


dent of the Chevrolet-Anderson 
plant, Anderson, Ind., and H. A. 
Leary, general manager of the An- 
derson and Muncie Chevrolet units, 
were hosts to some 10,000 Anderson- 
ians at the Chevrolet plant’s open 
house June 4. 

The Chevrolet-Anderson plant is’ 
the newest of the three General 
Motors divisions in Anderson. 


there will be no automobiles. While 
it is technically possible to sub- 


‘stitute a polished stainless steel for 


chrome plate, the resultant appear- 
ance suffers, and furthermore WPB 
controls over alloy steel would pre- 


. vent the use of this material. 


Checking with platers who han- 
dle this type of work shows that 
some of them have the nickel and 


; 
3 


‘*,..and now, gentlemen... getting down to the schedule...” 


Good time to get down to the fact that The Enquirer is Cincinnati’s most 
interesting, most modern newspaper. Crisply edited for streamlined read- 
ing. Carries more features. Better features. (The nation’s tops—and special 
wire services insure their appearance same day as in New York.) Largest 
circulation gain of any Cincinnati newspaper in last 10 years. Greatest 
home delivery. The Enquirer reaches the solid, thinking people who take 
home a substantial pay check in peacetime as well as wartime. 


The Cincinnati Enquirer is represented by Paul Block and Associates 


chromium on 
hand, but they are 
forbidden to use 
it on decorative 
applications, so 
until there is a 
clear-cut decision 
in Washington, 
progress is sty- 
mied. 

A related prob- 
is the matter of 
zinc die castings, 
used widely in 
such parts as 
grille components, handles, mold- 
ings and the like. According to 
present interpretations, zinc canno 
be used for such parts, and it is up 
to the WPB to decide whether ther 
is going to be a sufficient zinc sup 
ply to relax its “M” orders over this 
metal or not. Snap judgment secmg 
to indicate that if war require 
ments were screened thoroughly, if 
users eliminate duplications in thei 
requests for material, and if at the 
same time the effect of contract 
cutbacks and terminations wa 
translated at once in terms of ma- 
terials needs, there would be ample 
supplies of plating materials, zin 
for die castings and, in fact, nearly 
everything else, with the possibl 


exception of textiles. 
* * . 


A. H. Allen 


Bingman Believed 
Graham Designer 

THEY SAY around the trade that 
Joe Frazer has had three or fou 
ace industrial designers trying to 
work out the Graham postwar ca 
shown on page 35 of AUTOMOTIVE 
News last week, under canvas un- 
fortunately. The first reportedly was 
William Flajole, and after him John 
Tjaarda had a whirl at it. Finally, 
it is understood Bob Bingman too 
on the job and apparently it is h 
conception that is going into pro- 
duction eventually. 

* oe 

BODY DESIGN for the post- 
war Crosley is all set and ready 
for company officials to approve. 
It goes without saying further, 
changes may be in store, for 
there is no case on record where 
an original design has emerged , 
from executive conference with- 
out a flock of changes being sug- 
gested, either because of foresee- 4 
able production difficulties or be- 
cause of some managerial whim. 

a * * 


CMP OR NO CMP, some of the 
nation’s steel mills are already 
naking heats of open-hearth steel 
scheduled for June rolling into 
automotive sheet and strip, wit 
orders marked for definite ac 
counts. And this is new-car ma- 
terial, not stock for replacement 
parts. Officially, all steel is sup-* 
posed to be allocated under the 
CMP ticket procedure, but if a mil} 
has all its allocated tonnage in pro-- 
cess, it is certainly not going to 
shut down open hearths when there! 
are lucrative orders for civilian 
tonnage hungry for attention. The 
day of the free market is fast red 
turning. 

* * * 

WATCH FOR a shower, or' 
more likely a cloudburst, of arms 
cutbacks the first week in July. , 
They may provide the answer to 
most of the materials and supply 
problems which now confront the | 
automotive plants, assuming they 
can be followed up by quick ac- 
tion down through the various ‘ 
tiers of subcontractors. 

* * * 

PUZZLER: Why has common 
stock of Martin-Parry Corp.. York, 
Pa., traveled all the way from $9 
per share early this year to the 
vicinity of $22 per share, with the 
only outward reasons being the 
election of E. F. Fisher to a board 
position and the naming of E. R. 
Leeder, resigned Fisher Body pro 
duction expert, as vice-president 
and assistant general manager? 





=@a continuing series of ob- 
=@ervations from the office 
apf the Business Manager... 
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There are now 1731 more manufacturing plants in New York City than there were twenty-five 
months ago! . . . and this in spite of war conditions. Reasons for locating here are: availability 
of labor, low rentals, nearness to most customers and rapid accessibility to the whole country 
through superior transportation facilities. More factories will come to New York after the war. 


A recent review of the records shows that 88 out of America’s 100 leading manufacturers 
have advertised in The Times during the war period. 


® 6 @ 
A new and pleasant experience recently came to a seasoned national advertiser Ry 
when Jos. H. Meyer Bros. featured Richelieu Pearls in a full color-page in \% 
The Times Magazine. They wrote us: “We have been national advertisers for _¥ 
42 years, but our advertisement in The Times Magazine brought us a new & 
experience—case-loads of unsolicited letters from every state in the nation. 


We have concluded that The Times exceeds every other national publication | 
in its power to attract consumers’ attention. Obviously, we are anxious for additional space.” 


Over 100,000 more people are buying the weekday New York Times today than a year 
ago. Why? Because they demand complete news. In the first four months this year, The 
Times published 3,663 more columns of news than any other newspaper. 


=: Small space in the weekday Times proves its value over and over again. John 
Constantine of New York uses 42-line advertisements once a week exclu- 
sively in The Times for men’s suits made to order. He tells us: “These 
small advertisements are bringing me visitors from Washington, Pittsburgh, 
Chicago, and even Mexico City, who become my steady customers.” 


Two Times women received prizes for outstanding work during 1944, at 
the Ninth Annual Award ceremony of the New York Newspaper ( 
Women’s Club. Mrs. Anne O’Hare McCormick, editorial writer and a 
Pulitzer Prize winner, received honors for the best in foreign corre- 


spondence; and Miss Virginia Pope, fashion editor, recipient of a similar —\ fae 
distinction in 1939, won the award for the best articles of interest to : Wf 


_ women. 


Che New Pork Cimes 


“ALL THE NEWS THAT'S FIT TO PRINT” 
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Bowles Says Study 


iN 
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Shows 


Profits High Above Prewar 


WASHINGTON. — Chester Bow- 
les, OPA administrator, released 
last week a study of financial state- 
ments of 1,120 leading American 
corporations indicating that profits 
both before and after taxes in the 
first six months of 1944, with few 
exceptions, continued far above 
peacetime levels 

“These new figuers, grouped in- 
dustry by industry, are being re- 
leased,” Bowles said, “because they 
refute so emphatically statements 
by some critics of price control that 
OPA policies have worked general 
financial hardship on business. 

“This study shows that average 
profits, industry by industry, 
range from earnings, by a bare 
handful, only slightly in excess of 
industries’ prewar profits to earn- 
ings 10 and 12 times what was 
realized by the industries before 
the war. 

“For corporations of all sizes in 
all fields, Department of Commerce 
studies show profits before taxes in 
1943 were about 3-% times greater 
than in prewar 1939. Even after 
the payment of high wartime taxes, 


1943 earnings were more than 
double earnings after taxes in 1939. 

Bowles added that in 1944, pro- 
fits before taxes continued to rise 
above the _ record-breaking 1943 
level. And earnings after taxes in 
1944 were about the same as in 1943, 
despite the increased tax rates, he 
said. 

“In the first quarter of 1945, he 
said, corporate profits in general, 
both before and after taxes, were 
slightly below the corresponding 
quarter last year, but profits of 
most. price-controlled industries 
continued to rise. Even after taxes, 
profits in most price-controlled in- 
dustries have risen without inter- 
ruption. This continuing uptrend 
in their volume of production dur- 
ing a period when the output of 
strictly war industries has tended 
to level off. 

“Some critics of price control, 
while agreeing that corporate 
profits have increased, state that 
small business firms have suf- 
fered. On the contrary, accord- 
ing to the Department of Com- 
merce, profits of unincorporated 


manufacturing, wholesale, retail, 
and service businesses almost 
doubled between 19389 and 1944. 
In addition, independents in all 
retail trade fields accounted for 
as large a proportion of total sales | 
in 1944 as in 1939. In other 
words, they held their own over | 
this period. 

“There are, of course, a few com- 
panies still operating in the red. 
And other companies whose general 
position is profitable are losing 
money on some items. But when 
we hear about these cases we must 
weigh them against the little known 
fact that, based on reports to the 
Bureau of Internal Revenue, in pre- 
war 1936-39 nearly 60 percent of 
all corporations—large and small— 
were in the red. The sales of com-, 
panies operating at a loss in 1936- 
39 accounted for at least 25 percent 
of the total volume of sales in that, 
period.” 


Bowles said that the greatly in-, 
creased wartime profits of Amer- | 
ican business have been due to a 
large extent to increased volume, 
which, in the great majority of 
cases, has more than compensated 
for the increases in some costs. 


“THIS IS TO ADVISE that we have sold 
our parts bins and do not wish to have 
the ad run anymore.’’—Alden MacLellan, 
Inc., Allentown, Pa. ! 
azar Want Ad Dept., Inside Back Cover 


MOTORISTS APPRECIATE 
THIS FINE MOTOR OIL 


Automobile dealers who make Vee- 
dol Motor Oil available to their customers are offer- 
ing a protective lubricant that has been known for 
superb quality for almost a third of a century — an 
oil that has never failed to give a good account of 
itself in safeguarding vital engine parts in hot or 
cold weather. 


When you offer Veedol, the public realizes 
that you are trying to give the best possible service 
and the finest merchandise the market affords. 
Motorists appreciate such a policy. 


Veedol Motor Oil is super-refined from 100% 


Pennsylvania — the world’s finest crude. 


a good margin of profit for dealers. 


It carries 


TIDE WATER ASSOCIATED OIL COMPANY 


New York 


Tulsa 


San Francisco 


Detroit, Chicago, Indianapolis, Atlanta, 


Minneapolis, Kansas City 


TIDE WATER ASSOCIATED 


WORLD'S LARGEST REFINERS of PENNSYLVANIA OILS 


Names in the News 


HUGH DEAN, new general manufacturing manager of Chevrolet 
is the man who has the job of getting out those new Chevrolets. Th 
division isn’t talking much about new cars these days, but just the 

same the boys are betting tha 
Chevrolet will be well up the 
near the front of the parade. 

It’s a big job for Dean 
Chevrolet has 27 plants in 
cities that will have to be 
geared into the double job 4q 
war production and new-cé 
production—but Dean has the 
background for big jobs. 

In 1915, with a bachelor oO 
philosophy degree left behing 
at home, he went to work f 
Buick as a heater and ham- 
merman, building his automg 
tive career on solid ground 
the years that followed. While 
not underestimating the jq 
ahead, he is confident that 
will be taken in stride. Know- 
ing how, he points out, is tk 
big thing, and he knows the 
is a lot of that know-how in 
the Chevrolet organization. 

He should know, for he 
spends nearly all of his time 
traveling from plant to pla 
around the country, making 
sure that the know-how is og 
erating smoothly. 

Dean was born in Chicago 
and attended public schoo 
there and the University 
Chicago. After leaving Buick, 
he moved in 1919 to the Centy 
Forge Co., a General Motors 
division which was absorbed b 
Chevrolet in 1923. In 1922 
was named assistant manage 
of the Chevrolet forge plant ip 

Detroit. He was promoted to manager of the forge plant in 1926,@ 
post which he held until 1931, when he was made assistant manager 
of manufacturing in charge of the Chevrolet gear, axle, forge, spring 
and bumper plants in Detroit. This promotion was followed clos&® 
by appointment as assistant manufacturing manager in charge of a 
Chevrolet plants in Detroit and Toledo. He was elevated to assiste 
manufacturing manager in charge of manufacturing in all Chevro 
plants in every part of the country, in 1933. 

When war production began, he was placed in immediate char; 
of Chevrolet’s production schedule of aviation engines. Under He.}# 
supervision the first engine was delivered nine months after receipt 
of the original order, and six months ahead of schedule. To dai 
production of aviation engines in Chevrolet plants has passed the 
58,000 mark and is continuing on a volume basis. 


Building of Shale Plant 
Gets Under Way In Colo. 


DENVER. — Contruction of a 
$1,500,000 oil-shale demonstration 
plant near Rifle, Colo., as part of 
the synthetic liquid fuels program 
of the U. S. Bureau of Mines is 
getting under way, according to 
Dr. R. R. Sayers, director of the 
bureau. 

When completed, the plant will 
be operated jointly with an oil- 
shale research and development 
laboratory at Laramie, Wyo. It will 
serve as a proving ground for pro- 
cesses being developed to convert 
reserves of oil shale into an auxi- 
liary source of liquor fuels and 
lubricants. 

Construction of an _ eight-mile- 
long truck trail from the site of 
the plant near Rifle to the pit has 
been started. An aerial tram will 


WA 


a a ay OO OT 


a 


i a 


—_ 


—_ 


ice Co. for purchase of power @pta 
the plant has been sent to the 
Washington office of the bureau fo 

approval. 

Construction will begin shortly 
on the withdrawal basin of thea.™ 
plant’s water system. Pumps Siithe 
storage tanks have been ordered 
and will be installed by bureau gy 
sonnel. 
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Zeeco Given Charter 


To Make Accessories 
PARKERSBURG, W. Va. — 
Corp. here has been incorporatea™ 
for the manufacture of airplane and 
automobile accessories. ™@#} 
charter authorizes the company te 
issue $100,000 worth of stock. 
Incorporators are W. M. Wo 
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carry shale to the plant for proc- 
essing, Boyd Guthries, project 
supervising engineer, said. 

A contract with the Public Serv- 


roe, John O. Kizer and P. F. Smith- 
son, all of Charleston, where 
principal offices of the compa 
will be located. 


EXICO CITY & 
and Monterrey 


American Airlines provides swift, daily service 

for Passengers, Air Mail and Air Express to 

these important Mexican cities with connec- 
tions beyond to Central and South America. 


Call the nearest American Airlines Office 


AMERICAN AIRLINES Z. 


ROUTE OF THE FLAGSHIPS 
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Tell the people who tell the world 


When Bill Barker sits down to a Board meeting, he dominates the 
discussion, not by virtue of a loud voice, but because of that acuity 
of mind and soundness of judgment that made him president. 


Bill Barker not only thinks for himself. He thinks for a lot of other 
people, too. He is typical of the significant people who regularly 
read Newsweek — prefer its clear-cut reporting and news 
interpretation. 


If your advertising problem is to sell an idea, whether it's a plastic 
or a personal plane, sell it first to the Bill Barkers of America. 


Not only do they themselves constitute a solid high income market, 
but they start the trend of acceptance that leads new products 
to volume distribution. 


IN INDUSTRY... 


Leadership — 
COSTE 


NEW YORK ¢ BOSTON ¢ CLEVELAND ¢ PHILADELPHIA * DETROIT ¢ CHICAGO * LOS ANGELES 
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More on ‘Goodwill’ Case | 
Savidge Ruling Holds It Has No Value | 
After Franchise Ends 


By D. M. Trepp 


Staff Correspondent 


SEATTLE. — Further details on 


the federal tax court victory scored 


by the owners of the liquidated S. 
L. Savidge, Inc., here were revealed 


last week. 


Judge Mellott upheld the Savidge’s 


contention that the Internal Rev- 


enue department erred in its tax 
assessment on the “goodwill” of 


dealership after the firm’s dissolu- 
tion in 1941. 
He ruled that the taxable good- 


will of a dealership ceases to exist 


when the factory franchises em- 


bodying the goodwill are lost or 


terminated. 
The court held that the corpora- 


tion, at its dissolution and change 


to a partnership, S. L. Savidge Co., 


had distributed to its stockholders 


(Mr. and Mrs. Savidge) valuable in- 


tangibles and goodwill accruing 


from the firm’s franchise as Dodge- 
Plymouth and Dodge truck distrib- 
utor and dealer. The goodwill sepa- 
rate from the operation of the deal- 
ership was determined to have no 
monetary value. 

The corporation was liquidated 
and dissolved on July 31, 1941. Its 
principal intangible asset was a 
direct dealer and wholesale parts 
franchise. The franchise was non- 
transferable and terminable with- 
out notice upon dissolation of the 
corporation. 

After Jan. 16, 1942, the manufac 
turer approved application for a 
new franchise, effective as of Au... 
1, 1941. The corporation had done a 
big volume of business and had 
made substantial profits. 

The Internal Revenue depart- 
ment, in considering the income tax 
reports of Savidges, demanded from 
each, approximately $12,000 addi- 
tional tax, claiming the goodwill 
was valued at $200,000. 

The findings by Judge Mellott 
point out that the franchise was 
non-assignable, terminable at will 
by Dodge on 90 days notice, and 
terminable immediately without no- 
tice, in event of dissolution of 
holder of franchise. 

Used-Car Ruling Made 

Speaking of the used-car busi- 
ness, the decision says: 

“Prior to dissolution the curpora- 
tion carried on an extensive used- 
car business and service and repair 
department. The used-car opcration 
was in connection with the sale of 
new cars, but it was not a desirable 
or profitable business in itself.” 

The service and repair depart- 
ments, it was stated, were re- 
quired to be maintained under 
the dealer agreement and a “small 
profit was derived from their op- 
eration.” 

The decision on the _ yoodwill 
phase follows in part: 

“Mr. Justice Cordozo referred to 
this term (goodwill) as embracing 
those factors which give ‘a reason- 
able expectation of preference in 
the race of competition.’ 

Franchises Key Factor 

“The factor which gave S. L. 
Savidge Inc. such an expectation 
were the franchises to sell Dodge 
products. Customers were attracted 
to its place of business because they 
were interested in such products. 
This was the general concensus of 
the witnesses who testified at the 
trial. 

“Any goodwill which the corpora- 
tion may have had, therefore, was 
created by and embodied in the 
franchises; and when they were lost 
or terminated, the goodwill created 
by them ceased to exist. 

“Respondent stresses the fact 
that the agreement terminating the 
direct dealer franchise as of Aug. 
1, 1941, referred to the change as a 
‘technical termination only’ and 
that the termination was made for 
the purpose of changing legal en- 
tity. Dealer changed from a corpo- 
ration to partnership.’ 

“He then states that there was 
no actual termination of the busi- 
ness of buying and selling Dodge 
products on July $1, 1941. Both of 
these statements are true, but 
they lend little support to his de- 
termination. 

“According to the terms of the 
agreement granting the direct deal- 
er franchise to S. L. Savidge, Inc., 
it terminated ‘immediately by its 
own force without notice from 
either party in the event of’ dissolu- 


tion of the corporation and it is not 
disputed that the corporation was 
liquidated and dissolved. 

. The agreement also pro- 
at ‘in the event the agree- 
ment is terminated, the acceptance 
of orders from direct dealer by 
Dodge or its continuance of the sale 
of products in direct dealer’s sales 
. Shall not ‘be construed <n ; : , 
as a renewal of the agreement nor of competitive selling when new-car 
as a waiver of termination .. .’ THREE DODGE MEN, who are active in the current national series of dealer| production catches up with pul 


The Agreement Cited assistant sales manager who is a 


“The important fact is that the 4 
agreement ‘wes tomminated and that mesccnrsetcn for Dodge and is representing the dealer group for the first time. June 18—Richmond, Va., and De.! 


the stockholders of the corporation| elapsed between the liquidation jconclusion that the respondent| Vet; June 19—Greensboro, Kansas 
who became the members of the! and dissolution of the corporation | urges, viz., that because the busi-| City and Cincinnati; June 20—Ch 
succeeding partnership, did not, and| and the execution of the new | ness was continued without inter-|lotte, N. C. Omaha and Charleston, 
could not, receive from the corpo-| agreement, during which time the | ruption and no new franchise was| W. Va.; June 21—Des Moines, Ig 
ration any authorization of fran-| partnership continued the busi- |immediately granted, the partner-| july 7—Great Falls, Mont.; ‘Ju 
chise to buy and sell Dodge prod-| ness of buying and selling Dodge | ship must have been operating un-| 9 _ : 1i—Se- 
i i : Pi 9—Spokane, Wash.; July 1 

ucts. The partnership had no right| products without any agency |der the old franchise and petition- 
to a continuation of the franchise,| agreement, is an indication of the |ers should be charged with its re- if.: July 17—S 
and its members and Dodge recog-| high regard Dodge had for the |ceipt from the corporation.” 14—Sacramento, Calif.; July ag 
nized this by entering into a new! ability and reliability of the peti- Francisco; July 19-20—Los Angel 
agreement. 

“The fact that several months “It does not, however, justify the | nighlights in the service field. Lake City. 
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Dodge Schedules 
Dealer Meetings 
Throughout U. 8. 


DETROIT. — A series of dea 
meetings in key cities throughou 
the nation is scheduled by Dodge a 
for June and July, it is announg 
by Forest Akers, vice-president. 

Akers said the discussions co 
ear and truck retailing during po 
war years. Particular emphasis is 
placed on what steps dealers 
take now to organize for the year’s 
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meetings. Left to right, C. S. Bash, Los Angeles regional manager; Ed Quinn, | gemand. 
ddressing several dealer groups; and Jack P 
Hutchins, dealer at San Jose, Calif. Hutchins was formerly assistant general Meetings still to be held are: 








attle; July 12—Portland, Ore.; Ju 


tioner as a distributor. July 23--Phoenix; July 25—Sa: 


Read Jack Weed’s Backshop for some 
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FOR OUR NINE “E” AWARDS... 


THANKS A MILLIO 


TO OUR SUPPLIERS 










| A GREAT Satisfaction to receive nine “E” met yours and got the stuff on our floors 

awards. But only a fraction of that satis- | when it was needed. 

faction belongs to us. The greater share be- THANKS A MILLION 

longs to you... our suppliers. Without your 

cooperation, your fairness and your fine prod- | One day we will frame our nine “E” awards 

ucts we couldn’t have made the grade. and place them where all can see. Those 

peaceful days will, for us, be days for remem- 

THANKS A MILLION bering too. We will always be reminded of 

‘True, we met production schedules and quotas = you who helped us do our share in helping 

and shipping dates. But only because you to win Victory. 












STEWART-WARNER CORPORATION 


CHICAGO 14, ILLINOIS 
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Abana Products Company American Lava Company Bliss & Laughlin, Inc. Central Steel & Wire Company 

Abart Gear Company American Leather Belting Company E. W. Bliss Company W. M. Chace Company 

Abrasive Company American Metalcraft Company Boots Aircraft Nut Corporation H. Channon Company 

Abrasive Machine Tool Company American Metal Hose Compcny Bopp Steel Company Charles Products Company = 
Acklin Sones Company American Phenolic Corporation Bound Brook Oil-Lease Bearing Co. Chase Brass & Copper Company 
Acme Industrial Company American Steel & Wire Company Braeburn Alloy Steel Company Chicago Die Mold Company 

Acme Screw & Mfg. Company Amplex Division Chrysler Corporation H. M. Brewster Company Chicago Extruded Metals Company 
A. C. Spark Plug Company Amsco Wire Products Company R. Brewster Compan Chicago Hardware vouadioy Company 
Adams Plating Company Bridgeport Brass & Tones Company Chicago LaTrobe Twist Drill Company 
Adel Precision Products Company THANKS A MILLION Briggs & Stratton Company Chicago Lock Company 

Advance Aluminum Casting Company Bristol Brass Company Chicago Metals Company 

Aerovox Corporation Anchor Coupling Mfg. Company Brown & Sharpe Mfg. Company Chicago Miniature Lamp Company 
Airway Electric Appliance Company Anchor Packing Company Brunner Compressor Company Chicago Molded Products Corporation 
Aladdin Radio Industries, Inc. The Anderson Company Bullard Screw Products Company Chicago Rawhide Mfg. Company 
Allegheny Ludlum Steel Corporation Anderson & White Company Bunty Tubing Company Chicago Rivet & Mfg. Company 
Alliance Hose & Rubber Company Apex Smelting Company Burnside Steel Foundry Company Chicago Sanitary Rag Company 
Allied Control Company, Inc. , Armstrong Cork Company Burroughs Adding Machine Company Chicago Steel Service Company 
Allied Screw Products Company Athol & Sons Bussmann Mfg. Company Chicago Thrift Company 

Alto Mfg. Company Atlantic India Rubber Works, Inc. B-W Superchargers, Inc. Chicago Transformer Corporation 
Aluminum company of America - Auto Radiator Chicago Tube & Iron Company 
Aluminum Finishing Corporation Badger Meter Company THANKS A MILLION Chippewa Paper Products Company 
Aluminum Goods Mfg. Company Barber-Coleman Company Chrome-Rite Company 

American Brass Company L. J. Barwood Company Cannon Electric Development Company | Cinch Mfg. Company 

American Can Compony Bastian Blessing Company Carnegie-Illinois Steel Company ; Cincinnati Milling Machine Company 
American Chain & Cable Company Baver & Black Carpenter Steel Corporation City Engineering 

American Coil Spring Company E. A. Baumbach Mfg. Company A. M. Castle Clarage Fan Company 

American Decalcomania Company Belden Mfg. Company Centralab Company 4 Collins Radio Company 

American Electric Cable . Bethlehem Stee! Company Central Scientific Company Commerce Pattern Company 
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=—3 Magazine Tells 


— 
UJ 


How to Avoid 
U. C. ‘Lemon’ 


NEW YORK. — 


Observe these 


rules to get your money’s worth in 
buying a second-hand car, in case 
ou can’t get one of the 200,009 new 
cars scheduled to roll off assembly 
ines by 1946, says Tom McCahill 
n Mechanix Illustrated Magazine. 
“Remember a good 1936 auto- 
obile is superior to an abused 


1942 model and that a dealer’s guar- 
antee covers only the first month’s 
“Too many 
prospective buyers become elated 
over a brightly painted ‘lemon’ when 
hey should examine the advantages 
of a car still bearing the scars of 


se by the customer. 


se. 


“Always try the steering wheel 
for play, with wheels straight. If 
t’s more than 2% inches it means 
the car has had plenty of wear 


and tear. 


“Proof of good axle assembly is 
found in testing the front wheels. 
With both hands, pull and push the 
If there 
is a clicking sound, chances are the 
béarings are worn. Check the front 


op of each front wheel. 


Commercial Chemical Company 
Commercial Filter Corporation 
Commonwealth Edison Company 
Container Corporation 

Continental Diamond Fibre Company 
Continental Nipple Company 
Continental Screw Company 

Cook Paint & Varnish Company 
Cornell-Dubilier Electric Corporation 
Cornell Forge Company 

Crane Compa 


n 
. Crucible Steel Company of America 


Cutler Hammer, Inc. 
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Danly Machine Spec. Company 
Davenport Machine Company 
Davison Chemical Company 
Dearborn Glass Company 
DeFoe Finishing Company 
Delco Products Com my 
Detroit Gasket & Mfg. Company 
DeVilbiss Mfg. Company 
Die & Tool Products Company 
Diversey Foundry Company 
Doall Midwest Company 
Dole Valve Company 
Dow Chemical Company 
Driscoll Plating Company 
Driver Harris Company 
Duer Tube Bending Company 
E. 1. DuPont de Nemours 
Eaton Mfg. Company 
Eisemann Corporation 
Elastic Stop Nut Corporation 
Electric Hose & Rubber Company 
Electric Supply Corporation 
Emmerson Electric Company 
Engis Equipment Company 
Erie Resistor Corporation 
Essex Wire company 
E. L. Essley Machinery Company 
Ettco Tool Company 

‘an W. Evans 
Fanstee! Metallurgical Corporation 
Farrell-Argast Electric Company 
John E. Fast & Company 
Federal Machinery 
Fenwal, Inc. 


' Ferrocart Corporation 


Firestone Industrial Products Company 
Fitzgerald Mfg. Company 
he Formica Insulation Company 
Fort Dearborn Mfg. Company 
Fort Howard Stee! & Wire Company 
Foster Lumber Company 
Foxboro Company 
Fractional Motors Company 
Franke Gear Company 
Fulton-Sylphon Company 
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Garlock Packing Company 

Gates Rubber Company 

Gavitt Mfg. Company 

C. H. Gemmill Company 

General Ceramics & Steatite Corp. 
General Controls 

General Electric Company 
General Instrument Cor; 
General Laminated Pr 


ation 
ucts, Inc. 


Mfg. Company 
General Steel Warehouse Company 
Geuder-Paaschke & Frey 
Wm. D. Gibson Co. 
Gisholt Machine Company 
Globe Tool & Molded Products 
B. F. Goodrich Rubber Company 
L. F. Grammes & Sons, Inc. 
Grasselli Chemical Division 
Graybar Electric Company 
Grayton & Knight Company 
Great Lakes Varnish Company 
Greenlee F ry Company 
Groove Pin Corporation 
Guardian Electric Mfg. Company 
E. 1. Guthman & Compony. Inc. 
Hamilton Associated Industries 
Hammarlund Mfg. Company 
Hammond Instrument Company 
Hanson VanWinkle Munning Company 
Gardinge Brothers, Inc. 
Samuel Harris 


been in an accident. 


30 seconds. 


Harshaw Chemical Company 
Hartford Steel Ball 

Hawkins Electric Company 
Heald Machine Company 

The Hendey Machine Company 
gy Company, Inc. 

W. J. Holliday Company 
Hooker Glass & Paint Company 
Horton Mfg. Company 

Howard Foundry Company 


Huml Bros. 
ere Electric Supply Company 
ideal E 


ineering Company 
Indiana Screw & Bolt Company 
Indianapolis Machinery & Supply Co. 
Indianapolis Screw Products Company 
Ne ee ee Company 

inois Coil Spring Company 

Ilinois Tool Works 
imperial Brass Company 
Industrial ae Company 
apres Rand, Inc. 
Inland Steel Container Company 
International Business Machine Co. 


International Conveyor & Washer Corp. 


International Harvester Company 
International Resistance Company 
oa a c 

. O. James . Company 
W. F. Jobbins Company 
Johns-Manville 
Chester Johnson Electric Company 
E. F. Johnson Company 
Johnson Solvent Company 
Howard B. Jones 
Jones & Lamson Company 
Jones & Laughlin Steel Corporation 
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Kearney & Trecker Company 
—_ oett Company 
Ken-Rad Tube & Lamp Corp. 
Keystone Steel & Wire Company 
Snaceey Machine & Tool Company 
Kraft Chemical Company 
Kropp Forge conpeny 
Lakeside Malleable Casting Company 
Lamicoid Fabricators, Inc. 
Lamson & Sessions Company 
Landis Machine Company 
Lanzit Corrugated Box Company 
Lapham Hickey Company 
LaSalle Steel Company 
Latrobe Electric Steel Company 
Lauson Compan 
Lavelle Rubber Company 
R. Lavin & Sons 
Leash Relay Company, Inc. 
Lectrohm, Inc. 
Harry Lee & Sons 
Leeds & Northrup 
Leland Electric Company 
Lenz Electric Company 
Lilly Varnish Company 
Link Belt Company 
pneu. Inc. c 

ogan Plating Company 
Macco Products Company 
MacKenzie Walton Company 
Norman Malcolm & Sons 
P. R. Mallory & Company, Inc. 
F. N. Manross Company 
Mfg. Screw Products 
C. W. Marsh Company 
J. P. Marsh Company 
Master Machine Too! & Die Works 
Matchless Metal Polishing Company 
Semuett Domes 

o. J. Mayer Company 

Maywood Mould & Machine Co. 
McCord Radiator & Mfg. Company 
McGean Chemical Company 
Mechanical Plating Company 
Meissner Mfg. Company 
sence Somuey c 

erz Engineering Company 
Metal Products Mfg. Company 
Micamold Radio Corporation 
Micarta Fabricators, Inc. 
Micro Switch Corporation 
Midwest Spring Company 
Midwestern Tool Company 


i Michigan Tag Company 


“You can detect a burned-out 
clutch by hand-pressing it down. 
Free motion should be between % 
and % inch. No free play indicates 
hard wear or burnt-out facing. 

“On hydraulic brake systems, 
push the pedal as far as it will go 
and hold the pressure for at least 
If the pedal slowly 
sinks to the floor under constant 
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OUTSTANDING thirty-five-year record of Hogan Bros. as Studebaker dealers 
was commemorated recently when 
Marengo (Ia.) firm with a s 


factory 


sales executives presented the 
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Denver Can’t Wait 


Dealers Report Flood 


of Customers Anxious 


To Make New-Car Deposits 


By Ira Alexander 
1 Staff Correspondent 

| DENVER. Many Denverites 
| seem to believe that they are going 

to be among the first to receive a 

new car when production gets under 


|| way. Dealerships here are being re-! 


‘|m.inded daily that new cars will 
soon appear on the market. Re- 
ports from these dealers complain 


cial plaque. Present at the ceremony, left to right, {that they are being besieged to 


Joe Hogan, E. W. Burkhard, Chicago district manager; K. B. Elliott, vice-presi- 
dent in charge of Studebaker sales; Ed 
training director and J. W. Merrin, Chicago regional manager. 
end. If the fenders don’t fit per- 
fectly into the chassis, the car has 


pairs. 


sembly.” 


Midwest Molding & Mfg. Company 
Milk Bottle Crate 

Milwaukee Stamping Company 
Minneapolis-Honeywell R 
Modern Die & Drop Forge 
Moore Boxes 

National Acme Company 
National Fabricated Products, Inc. 
National Flexible Shaft Company 
National Lead Company 

National Lock “eer 

National Medical Supply 

National Screw & Mfg. Company 
National Sewing Machine Company 
Nelson Steel & Wire Company 
Neptune Meter Company 

New Britain Machine Company 
New Departure Division G. M. Corp. 
New Jersey Zinc Company 

Norton Company 

Novelty Foundry Works 
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Oak Mfg. Company 
Ohio Nut & Bolt Company 
Ohmite - Company 

kee Tool & Die Company 

amuel Olson 
Otis Elevator Company 
Paasche Airbrush Company 
Parisian Novelty Company 
Parker liance Company 
Parker Kalon Corporation 
Peerless Mould & Machine Company 
Penn Rivet Compan 
Pe ear Gas Light & Coke Company 
Phelps-Dodge Copper Products Co. 
Pheoll Mig. Company 
Philips Petroleum Company 
Phoenix Tool & Die Company 
Pinkerton Box Company 
Pinnell Lumber Company 
Pioneer Gen-E-Motor Corp. 
Pittsburgh Plate Glass Company 


Poray, Inc. 
Frederick Post Company 
Process Engineering Corporation 
Prehler Brothers 
Quaker Chemical Products 
Radiotechnic Laboratories 
Rapin Wax Corporation 
Raytheon Mfg. Company 
RBM Mfg. Company 
ompany 

. G. Red can capers 
Reliance Steel Division 
Remington Rand Company 
Republic Steel Corporation 
Revere Copper & Brass Company 
Reynolds Metal Company 
James H. Rhodes & Company 
The Richardson Company 
Rickert & Shafer Company 
R. M. Ring Company 
Rischer Fire Brick Company 
C. A. Roberts Company 
Rockbestos Products Corp. 
Rome Cable Corporation 
Roots Connersville Corporation 
Rockford Screw Products Company 
Rolled Thread Die Company 
Royal Typewriter Company, Inc. 
Russell, sall & Wa 
Russell Electric Company 
Jos. T. Ryerson & Sons 


ompany 
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S & E Chemical Company 
St. Joseph Lead Company 
Sangamo Electric Company 
E. H. Sargent Company 
Saunders & Company 
Schneider Metal Mfg. Company 
A. Schrader’s & Sons 
Schulhof Company 

Scovill Mfg. Company 
Sears-Roebuck Company 

J. P. Seeburg Corporation 
Sentinel Radio Corporation 
Service Steel Company 
Shakeproof, Inc. 


Hogan, David R. Osborne, Studbaker 


pressure, it shows a leak or punc- 
tured diaphraym. 

“Beware of a clean engine. A 
dirty one indicates no recent re- 
Examine the back of the 
radiator core for signs of soldering. 
If there are some, the car probably 
has been in a head-on collision. 

“With a string or tape, measure 
the exact distance between the rear 
and front wheels on each side. If un- : 
even, the car most likely has a bent; 8¢t in on the ground floor for the 
axle or a_ shifted 


ulator Co. 


accept deposits on new cars. 

Bert Raymond, manager of the 
Murphy- Mahoney Motor Co. 
(Chevrolet), said his firm has 
received its share of would-be 
customers—all wanting to make 
a deposit on a new car. Some of 
these deposits range as high as 
$1,000 cash, Raymond said. 

Lou Cohan, head of Denver Buick, 
Inc., said his dealership is being 
besieged too, by people wanting to 


first cars on the market. 
“Seems like everybody wants a 


rear-end as- 


Sheet Aluminum Corporation 
Sheffield Corporation 

Shellmar Products Company 
Sherwin Williams Company 

E. C. Shrade & Company 

F. W. Sickles Company 

Signode Steel Strapping Company 
Simonds Saw & Steel Company 
S.K.F. Ball Bearing Company 
Skinner Purifiers 

Solar Mfg. Company : 
Sonora Radio & Television Corporation 
—— Mfg. Corporation 
Spaulding Fibre Company, Inc. 
Speer Carbon Company 

Spencer Thermostat Company 
Sprague Electric Company 
Stackpole Carbon Company 
Standard Casting Corporation 
Standard Steel & Wire Company 
Standard Transformer Corporation 
Standard Winding Company 

Steel & Tubes, Inc. 

Steel Sales Corporation 

Steel beg e mnerp Company 
Sterling-Midland Coal Company 
Sterling Silica Gel Company 
Chas. G. Stevens Company 
Streator Furniture Company 

Geo. A. Stutz Company 

Sueske Brass & Copper Company 
Superior Plating Works 

Supplies, Inc. 

Swedish-Crucible Steel Company 
Stewart & Fryer Printers 

Sylvania Electric Products, Inc. 
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Tanner & Company 

Teleradio Engineering Corporation 
Terre Haute Malleable & Mfg. Company 
Thermoid Company 
Thompson-Bremer Company 
Thompson Wire Company 

Tillotson Mfg. Company 

Tingstol Company 

Toledo Industrial Rubber Company 
Toledo Steel & Tube Company 
Torrington Company 

Triangle Electric Company 

—— Lamp Works, Inc. 
Underwood Electric & Mfg. Company 
Union Drawn Steel Corporation 
United Carr Fastener Corporation 
United Screw & Bolt Company 
United Shoe Machinery Corporation 
U. S. Blueprint Company 

U. S. Reduction Company 

U. S. Rubber Company 

Universal Cyclops Steel Company 
Universal Tool & Engineering 
Vacuum Can Company 

Vaughn Scott Glove Company 
Vellumoid Company 

Vickers, Inc. 

Victor Gasket & Mfg. Company 
Ward Leonard Electric Company 
Wagner Electric Company 

C. A. Wales Company 

Edgar T. Ward & Sons 

Warner & Swasey Company 
Waterbury Brass Company 
Weatherhead Company 
Webster-Chicago Corporation 
Weirton Steel Company 
Wells-Gardner Company 

Western Felt Works 

Western Metal Spring Mfg. Company 
Western Packing Company 
Western Rubber Company 

West Irving Tool & Die Company 
Weston Electrical Instrument Corp. 
Wheelock-Lovejoy & Company 

S. S. White Dental Mfg. Company 
Wico Electric Company 
Wilmington Fibre Company 

H. A. Wilson Company 

Wincharger Corporation 

Ludwig Wilson Company 
Woodstock Metal Products 
Wyckoff Drawn Steel Company 
Youngstown Sheet & Tube Company 
Zetterlund Engineering Works 


ear,” he said. “We are not, how- 
ever, accepting any deposits.” 

A photograph of Ford's new car 
in a Sunday newspaper spurred on 
the would-be buyers. Ford dealers 
| report that many inquiries have 
resulted from the mere showing of 
the new Ford car in the Denver 
newspaper. 

Local dealerships are also send- 
ing out warnings through their 
advertisements and personal con- 
tacts that now is the time to sell 
used cars, as prices will not re- 
main as high as they have been. 

In that way they are paving the 
way for the time when new cars 
will be on the market and used 
cars will not be so much in demand. 
This week Hoskins-Beatty Motor 
Co. (Oldsmobile), said in a news- 
paper ad: 

“These high prices for used cars 
won't last forever. Don't hesitate 
too long if you plan on disposing 
of your car.” 

Holt Chew Motor Co. (Chrysler- 
Plymouth), in a newspaper ad, an- 
nounced that it is making up a list 
of new-car customers. The ad read: 

“Sell your car now for the high- 
est price you will probably ever 
| veeeive and let us register you 

for a new car when they are avail- 
able.” 

This firm is also pushing the sale 
of its large used-car stock at this 
time and is not requiring trade ins 
from purchasers. 

As one Denver dealer put it: 
“About the only use we will have 
for salesmen, for a number of 
months, at least, will be to direct 
showroom traffic.” 


| Training Plan 
Stressed at 
Detroit Diesel 


DETROIT. — Training of the 
diesel engineer and service 1aan of 
tomorrow is becoming increasingly 
important in the postwar plans of 
the Detroit Diesel Engine division 
of General Motors, it was revealed 
last week by V. C. Genn. sales 
manager, and T. L. Guarniere, di- 
rector of training. 

Following Pearl Harbor, a com- 
plete grounding in the handling 
and servicing of the Series 71 en- 
gine in its many important war- 
time jobs became a “must” with 
Detroit Diesel. 

To date, more than 8,000 military 
personnel have been graduated in 
the training program at the GM 
Institute in Flint, Mich., as well as 
many additional thousands through 
universities, colleges and other edu- 
cational institutions. Their job was 
to assist and teach mechanics in 
the Army, Navy and Coast Guard 
to “keep ‘em running” on all the 
world's battlefronts. 

Comprehensive training helps in 
the form of catalogs, charts and 
blow-ups, as well as cut-away parts, 
sub-assemblies and complete en- 
gines are now being made avail- 
able daily to the engineering de- 
partments of colleges and accred- 
ited schools across the country. The 
printed material is furnished them 
free-of-charge, while the engines 
and other parts may be purchased 
at a special “school price.” 

As an added feature, Detroit 
Diesel recently played host to a 
group of 20 engineering directors 
of some of America’s leading col- 
leges and universities. These di- 
rectors were given a complete pre- 
view of all the material which is 


available for their engineering 
classes. 


Okla. Transport Firm 


Sold for $2 Million 
: OKLAHOMA CITY. — In a tran- 
saction involving an estimated $2,- 
000,000, Tom Cooper, prominent 
Oklahoma bus operator and auto- 
mobile dealer, sold the Oklahoma 
Transportation Co. to Eugene Jor- 
dan, president of Jordan Petroleum 
Co., his wife, Julia Jordan, and 
Robert E. Bowers, son-in-law of 
Cooper. 

Cooper, who has been principal 
| owner and operator of OTC the last 
20 years, announced that the entire 
holdings of the company were in- 
cluded in the sale. 
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DETROIT. — The Briggs Mfg. Co. 
here plans to spend $10,000,000 on 
its reconversion program, it was 
disclosed in the firm’s annual re- 
port issued last week. 

Briggs, peacetime builder of auto 
bodies, delivered more than $626,- 
000,000 worth of materials to the 
armed forces as of June 1, the re- 
port said. Tank hulls, heavy bom- 
ber turrets and other airplane parts 
feature the war production of the 
Briggs plants. 

Net earnings after tax pay- 
ments amounted to $5,307,161 in 
1944, against $5,239,350 in 1943. 
The dividend of $2 a share was 
retained in 1944. 

The report said that employes and 
floor space devoted to war work 
have decreased 20 percent because 
of changes in military requirements. 
This reduction has allowed the com- 
pany to be able to begin preparing 
for peace time body production 
while at the same time meeting the 
demands of war. 


Briggs business rose to a record 


NOLAN BEA 


DeSoto-Plymouth Sales and 


— 


ne 
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Briggs to Spend $10 Million 


On Reconversion Program 


high in 1944, the report said. Com- 
pared with 1943 levels, the firm de- | 
livered 25 percent more airplane 
wings and other fuselage assem- 
blies, three times as many auxiliary 
gas tanks for fighter planes, 53 per- 
cent more heavy bomber turrets 
and 23 percent for General Sherman 
tank hulls. 

Last year Briggs began war 
output of tops and cushions for 
Army jeeps and bodies for Army 
ambulances. More than 2,500 of 
the ambulance bodies have al- 
ready been shipped. 

Aircraft production started last 
year included parts for the famed 
“Black Widow” night fighter, inner 
and outer wings for the Chance- 
Vought TBY “Sea Wolf,” reported 
to be the most powerful torpedo 
plane in the world, huge pieces for 
the Boeing Superfortress and nose 
assemblies for a new Douglas at- 
tack bomber. 

Toward the end of the year Briggs , 
reached volume production of hulls 
for the 45-ton General Pershing 


ans aeat 


pee ee 


fe ee ed 


Ask Bill...ask any De Soto-Plymouth dealer .. “What 


about your future?” * 


he answer will be something like this: 


“[’ll have two great cars to sell... cars that have come 
through the war with wonderful performance records. With 
both De Soto and ly mary I'll have cars to fit the purses 


of nearly all new car 


uyers. Chrysler Corporation engineer- 


ing is behind my cars. Yes, and two national advertising cam- 
paigns—De Soto and Plymouth—pushing prospects my way.” 

Bill told only part of the story. For more facts and data 
on De iosn-Toakenh sales areas available, write to Mr. 
J. B. Wagstaff, General Sales Manager, De Soto Division, 
Chrysler Corporation, Detroit, Michigan. 


Plus Points for De Soto Dealers 


% DOUBLE SALES OPPORTUNITY. ‘Two 
great cars—De Soto and Plymouth— 


under one sales agreement. 


* TWO ADVERTISING CAMPAIGNS. 
..- De Soto and Plymouth. 


%& CHRYSLER CORPORATION ENGINEER- 


Ask Bill over there if 


% WIDE MARKET COVERAGE. Cars to fit 
the purses of nearly all new car buyers. 
*%& HUGE SERVICE MARKET. Millions of 
De Soto and Plymouth cars now on 
the road give tremendous opportunity 
for service volume. 

*® EXCELLENT PARTS DISTRIBUTION. 
Ample supplies promptly available at 
convenient points, 


ING. Dealers profit by research of an 
organization famous for automotive 
**firsts.” 

% WIDER USED CAR RANGE. Trade-ins 
from both low- and medium-price 
fields to offer used car buyers. 


* EXPERIENCED FIELD STAFF... render- 
ing practical assistance in all phases 
of dealer operation. 


AN OLD FRIEND of World War I days, Lewis (Frenchy) Kosgt (right) was 
among the first to greet Gen. Carl A. = commanding officer of the U. S. 
Strategic Air Force in Europe, during his tour of the Packard aircraft engine 
division in Detroit. Now an assembler in the Packard Rolls-Royce engine plant, 
Frenchy served under Gen. Spaatz as a mechanic at a Texas military camp in 
the last war. Packard executive vice-president J. H. Marks (left) accompanied 
the general on his tour. 


tank. A new war contract calls for| metal cans to hold artillery powder 
five-figure-a-month production of| bags. 


you want to hear 


about real opportunity’ 


—#"" 
Bathrick Assails A 


Major Changes 
In °46 Cars 


DETROIT. — The American m 
torist should not be asked to serve 
as a “guinea pig” for radical, u \ 
tested automobiles, D. U. Bathrick 
general sales manager of Pontiac, 
declared last week. , 

“Broad innovations mean exper 
mentation and true experimentation 
means a lengthy period of trial ang 
error, planning and testing,” Bath 
rick said. “There has been no time 
for such experimentation in t 
last four years. I think the public 
realizes that any radically new 
product in the immediate postwa 
market will be, essentially, an un- 
tried product. 

Bathrick said it is only playin{§ 
fair with the public that the im- 
mediate postwar cars should be thg 
cars, with some very refreshing 
changes, which people bought so 
eagerly in 1942 and have soug 
permission to buy ever since. 

“We believe,” he said, “that the 
1942 model was the finest car Pon 
tiac, and perhaps the industry, 
produced to date. It was the or- 
derly evolution of four decades of 
automobile building and engineer- 
ing growth.” 

Pontiac will be building cars ai 
fast as any other major producer 
and carrying its share of the wa 
work, too, Bathrick promised. If 
the first year of unrestricted pro- 
duction the division plans on mar 
keting 500,000 cars. This is a year- 
total exceeded by only two com- 
panies in automotive history, h 
points out. 

In 1941 Pontiac sold approximat- 
ely 330,000 cars. 


Denver Pair Faces 
22 U. C. Counts 


DENVER. — Charges of refusing 
to sell a car without a trade-in to 
a convalescent bomber pilot an 
former prisoner of war in Germany 
were filed in U. S. District cour 
here last week against a Denve 
used-car dealer and his son. 


Criminal information of 11 counts 
each were filed against Max Or- 
land and son, Ben Orland, by U. S. 
Attorney Thomas J. Morrisey. Max 
Orland was placed in the county 
jail, and deputy marshals were look- 
ing for his son. The men operate ai 
used-car lot at 575 Broadway, ac- 
cording to the informations. 


WPB Names Buxbaum 


Reclaim Consultant 

WASHINGTON. — Deputy Dir- 
ector W. James Sears, of WPB’s 
Rubber bureau, announces that Al- 
bert B. Buxbaum, partner and gen- 
eral manager of the Buxbaum Co., 
Canton, O., will serve on his staff 
as a consultant on scrap and re- 
claim rubber. 

Buxbaum, it was stated, will de- 
vote several days a week to efforts 
to improve the quality of reclaim 
rubber. 

John Collyer, special director of 
WPB rubber programs, said this is 
the first operation in reclaiming the 
scrap tires that are turned in. 


Cab Firm Sold 


AKRON. — The controlling interest of 
the City Cab Co. here has been bought by 
Arthur E. McBride and Daniel Sherby, 
Seeeetaes of the Yellow Zone Cabs in Cleve- 
and. 


MEN 
WITH 
MONEY 


With only one exception, 
the 680,000 Elks have an 
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above-average income 
higher than the subscribers 
of any other magazine 
measured by Daniel Starch. 


AGAZEWVE 
New York -Chicago - Detroit 





AUTOMOTIVE NEWS, JUNE 18, 1945 


tra 188,700 Still Unassigned .. . 
“WPB Lists Quotas 
or 233,472 Trucks 


WASHINGTON. — Commercial 
ck production quotas totaling 


233,472 units for 1945 have been al- 


edeacated to truck manufacturers, the 


~PB announces. 
While the production of an addi- 


= pnal 188,700 trucks has been au- 
1945 COMMERCIAL TRUCK PROGRAM 


pug Manufac- 


w turer 
Autocar 


Light Medium 


why ailable 16 


siederman 2 
Brockway 301 


tr own Equip. Co. 


Caterpillar 

hevrolet 
® brbitt 
Dart 8 
De Martini 


13,517 48,795 


pao dge 
fie deral 


EaeoC Truck &Coach 2,106 


= 


oo 


“te rling 


3,406 
1,712 
14,055 


wmzamond T 
Divco 
6,557 
plex 
Euclid 
1,314 
41,188 


a 


ord 
Four Wheel Drive 


12,649 


8,773 
Hendrickson 

atern’tional Harv. 4,944 

nworth 

oehring 

nn 

acDonald 
Mack 

armon-Herrington 
Jshkosh 
Peterbilt 


14,408 


1,074 


3,780 


Studebaker 4,000 


alter 


a 


= 


Ward LaFrance 
Vhite 
llys-Overland 


1,349 
227 


OTAL 40,000 144,181 


a ew Restrictions Set 
_for Warranty Sales 


thorized for the second half of 1945, 
company quotas for these units have 
not as yet been assigned, WPB said. 


The following quotas do NOT 
include the 188,700 additional trucks 
authorized: 


Off- 

L.H. H.H. Highway 
2,059 1,993 
23 4 

5 

1,052 867 


23 


203 
16 


144 


28 
160 


393 
1,640 
26 
987 
239 


16 

15 6 
1,810 

58 

21 182 
208 

48 

45 528 
89 188 
112 
7,359 596 


10,417 1,430 


37,444 233,472 


(Continued from Page 1) 


fi mercial vehicles a higher price 
§ included in the regulation for a 
premium vehicle. 


- Lo receive the new authorization 
rom OPA to charge warranted 

ices for used vehicles, a dealer 
\wust meet the following condi- 
tions: 


— . He must be generally engaged 


a 


the business of acquiring for 
sale, selling and repairing and re- 
-@nditioning used vehicles. 
2. He must have a place of busi- 
ness for the display and sale of 
ed vehicles. 


Shevrolet Shifts 
8 Plant Chiefs in 


onversion Move 


- “*DETROIT. — In preparation for 


e changeover from wartime to 
macetime production, three changes 
n Chevrolet’s assembly plant man- 

yement have been arranged, it was 
Sinounced last week by M. E. Coyle, 
general manager of Chevrolet and 

p-president of General Motors. 

he changes will become effective 
June 15. 

anagement of the Atlanta as- 

Bmbly plant has been assigned to 
R. A. Johnson, who in his 18 years 

th Chevrolet has served in vari- 
dus capacities at the St. Louis, Cin- 

nnati and Oakland (Calif.) plants. 
br the past two years he has been 
stationed at Flint. 

D. S. Zimmerman, for the past 

years manager of the Atlanta 
assembly plant and engaged in the 
tomobile business since 1909, is 
ing transferred to the manage- 
ment of Chevrolet’s assembly plant 

Norwood, O. Zimmerman joined 

evrolet upon its creation in 1911. 

The management of the Kansas 

ty assembly plant will be taken 

‘Over by Floyd R. Lyness, for the 
past 10 years manager of the Nor- 
mod plant. Lyness began his ca- 
reer in 1915 with the Mason Motor 

‘o., which eventually was absorbed 

Chevrolet. He will be in charge 
of reconversion activities in Kansas 


ity. 


3. He must have a shop and 
equipment that are in general ade- 
quate to place used vehicles in 
good operating condition of sale on 
a warranted basis, and also for 
making any repairs that might be 
required under the warranty; or, 
if he does not own a repair shop, 
he must have working arrange- 
ments, evidenced by contracts, with 
service suppliers who have ade- 
quate repair facilities. 


4. He must make application to 
the OPA district office for a dealer 
authorization on OPA Form 694- 
2163, which now is available at all 
local War Price and Rationing 
Boards. 


5. The application for a dealer 
authorization must be approved by 
the OPA district director. With the 
dealer authorization, the seller will 
be assigned a number, and in all 
warranted sales he must enter this 
number upon certificates of trans- 
fer. 


6. The dealer authorization re- 
ceived from OPA must be posted in 
a conspicuous place in the dealer’s 
place of business. 


A warranted vehicle, OPA said, 
is a vehicle in good operating con- 
dition and carrying a written guar- 
antee under which the seller agrees 
to make stated repairs at 50 per- 
cent of his normal charges during 
the 30 days following sale or the 
first 1,000 miles of operation, which- 
ever comes first. 


Dealers denied authorizations to 
sell at warranted prices by OPA 
district offices may appeal to re- 
gional administrators, and if de- 
nied by them, may appeal to the 
price administrator. 


A dealer authorization granted } 
by OPA may be revoked at any | 
time for violation of the provisions 
governing warranted maximum ' 
prices. 


Dealer Lobbyist Files 


CONCORD, N. H. (UTPS). — One of the ! 
legislative agents at the 1945 session of the! 
legislature who has filed financial reports 
with the secretary, of state, as required | 
by law, is attorney John P. Carleton, who 
reported a fee of $200 for representing the 
New Hampshire Automobile Dealers’ Assn. 


LoU(0A... THERES A DEALER FOR YOU! 


Jones is one of those dealers who is a fanatic on service. He built his 
business from humble beginnings to the solidest dealership in town — 
by backing sales with service. His customers know that Jones would handle 
only dependable lines . . . and that anything Jones sells is going to be serviced 
— promptly, competently, cheerfully. Even if Jones has to grab a tool kit him- 
self! For any car or truck manufacturer Jones, and all dealers like him, are 


priceless assets. 


» GOOD SERVICE finally rests in the 
hands of good mechanics equipped with 
good tools... tools that the factory recom- 
mends for every service operation. Even 
in shops like Jones’ it is no easy task to 
win over each mechanic to the use of such 
tools. And to effectively educate mechan- 
ics in your service outlets from coast to 
coast would require an army of trained 
field men. 


That “army” is ready to go to work for 


you... organized, trained and competent 
to assume complete responsibility for 
nation-wide distribution of your factory 
recommended service tools. Snap-on field 
men visit service establishments every - 
where . . . call on the mechanics in the 
shops . . . display and demonstrate tools 
for more efficient service... take the orders 
and deliver the goods. If you are plan- 
ning a program for more effective servic- 
ing of your postwar models, ask for the 
complete story. Write... 


SNAP-ON TOOLS CORPORATION 


6682-0 28TH AVE., KENOSHA, WIS. 
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NEW YORK. — Tire losses on 
the cars of the nation’s war workers 
and all other essential B and C 
card drivers will climb to at least 
6,000,000 tires in the next 90 days 
of hot-weather driving, the Rub- 
ver Manufacturers Assn. said Fri- 
day. 

The forecast was based on the 
first comprehensive study of tire 
wear prepared on a _ nationwide, 
state-to-state and city-to-city basis, 
The work was done done by the 
rubber industry and the association 
at the request of the Rubber bureau 
of the WPB. 

The findings have just been com- 
pleted. They are being used by 
WPB as a guide to the number of 
replacement tires the nation must 
have to keep the cars of war work- 
ers and other essential civilian 
drivers in service until Japan is 
defeated. 

A. L. Viles, president of the 
association, said the survey shows 
that a minimum of 20,000,000 pas- 
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Summer Expected to Erase 
6 Million Essential Tires 


senger car tires will go off the 

road in 1945. 

“Tire failures after four years 
of heavy war duty will call for at 
least 6,000,000 replacements between 
now and early September, the hot- 
weather period of heaviest tire 
wear,” he said. 

“Losses could go higher if there 
is any relaxation of tire care, for 
the estimates were based on the 
cooperation of every driver in con- 
tinuing strictest tire conservation 
through the summer months. Thus 
conservation continues as the Num- 
ber One obligation of every driver 
for the next three months. 

“Fact that the civilian tire out- 
look is brighter today than at any 
time since Pearl Harbor in no way 
relieves the need for continuation 
of the 35-mile-an-hour victory speed 
limits and tire care through June, 
July and August. 


“Beyond the hot weather pe- 
riod lies great hope that the needs 
of all essential civilian drivers 
will have met and the govern- 
ment can begin te whittle down 


the long deferred tire demands 
of 10,000,000 A-card holders. 


“With enough improvement in 
manpower and supplies of critical 
tire materials, limited numbers of 
tires could be made available to 
A-card holders before the year is 
out, and certainly the prospects are 
good for meeting most of their tire 
requirements in 1946. This is con- 
tingent upon our ability to fill a 
Pacific supply line three times 
longer than the one of Europe and 
any increases in the fourth quarter 
of present estimates of tire needs 
for the one-front war. 

“Meantime, however, the prob- 
lems of redeploying millions of men 
and laying the groundwork for our 
final assault on the Japanese home 
land are immediate. Mass tire fail- 
ures and the resulting loss from 
service of thousands of essential 
civilian automobiles for want of 
tire care this summer could set 
back seriously all war planning and 
production.” 


New Grinder Put Out 


By Baldor Electric 

The Baldor Electric Co., St. Louis, 
has developed a new grinder, an 
8” size, their No. 8100 series. 


UAW Strike Threat Arises... 


2 Labor Disputes 
Peril Reconversion 


(Continued from Page 1) 


tives reversed their previous posi- 
tion on the no-strike pledge. 

Almost simultaneously, the AFL 
ordered construction work to halt 
on the $2,500,000 addition to the 
Dodge truck plant here. 

Touching off the long-smoulder- 
ing war between the AFL and CIO 
on reconversion building, this move 
was interpreted as the beginning of 
an AFL campaign to provide more 
reconversion jobs for the union’s 
construction workers. 

The sore point revolved around 
which union’s workers should in- 
stall machinery in a new plant. 
The AFL contends that its build- 
ing men should make the instal- 
lations as the plant is being 
erected, while the CIO demands 
that its maintenance employes re- 
ceive preferential hiring rights on 
the work. 


Walter P. Reuther, vice-president 


9 
Way sack 1 1939, the only restric- 


tion on sales volume was the law of 
supply and demand. And the pattern 
of business leadership was subject to 
precise measurement by long estab- 


lished peacetime yardsticks. 





Suddenly, “Humpty Dumpty had 
a great fall” . . . and our neatly pack- 
aged world was badly scrambled in a 


global holocaust. 


Contrary to the classic evidence of 
Mother Goose, there are those who 
cherish the hope that the old prewar 
status will be restored as soon as all 
hostilities cease. This type of wishful 
thinking ignores certain basic changes 


that have taken place. 


In Philadelphia, for instance, there 
were five daily newspapers in the im- 
mediate prewar period. Today there 
are only four .. . and the old five paper 
pattern has ceased to exist. People’s 
thinking, too, has undergone a funda- 
mental change. Liberalism has taken 


substantial root. 


That's why we say, don’t think 
in terms of the ‘thirties in planning 
your conversion period selling in 
America’s 3rd Market. There’ve been 
some changes made. And the circu- 
lation and advertising trend of the 
‘forties clearly indicates “It takes 


THE REcCoRD— and One Other —to 
sell Philadelphia.” 


Morning and Sunday, one out of every three trading 


area families that buy Philadelphia papers . . . reads 


RECORD 
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DELPUIA 
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AND 
COVER PH 


THe Recorp, Philadelphia’s only liberal newspaper. 


PHILADELPHIA RECORD 


QUARTER MILLION DAILY . 


Represented Nationally by George A. McDevitt Co.—New York, Chicago. Philadelphia. Detroit, Cleveland 
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of the UAW, said his organizatic 
is willing to negotiate with the 
AFL, but will not be “bludgeoneg 
into surrendering the rights of o 
members.” 

Ed Thal, secretary of the AF, 
Building Trades council, declare 
that if the auto industry “wants a 
speedy job of reconversion do 
they will hire our men to do it.” 


The building firm, Bryant and 
Detwhiler, had only begun pre 
liminary work on the Dodge addi- 
tion. Approximately 45 AFL work- 
ers were ordered to cease work. 


The strike vote of the UAW rank- 
and-file conference came after R. 
Thomas, UAW president, returnet 
from Washington to report he was 
unsuccessful in his requests f 
higher wage rates to compensate 
for the reduction in work week as 
a result of V-E cutbacks. 


Thomas said his demands met a 
stiff rebuff from Administratic 
leaders. He asserted in Washingtd 
that “nobody down here seems to 
know there is a problem in Detroit 


Other CIO spokesmen, however, 
said that the Administration is con, 
sidering a new wage stabilizatid 
formula aimed at keeping take- 
home pay at wartime levels despitg 
the cut in working hours and ove! 
time. 


Earlier, the UAW local pres 
dents adopted a resolution recom- 
mending steps be taken to begin 
immediate discussions through 
out the industry on demands fe 
a 40-hour week with pay for 4§ 
hours. The UAW’s ultimate go: 
of a 30-hour week also was in- 
dorsed by the presidents. = 
The Ford department will begity 2 
talks with the company on a 30- 
hour week and a pension plan f — 
aging employes this week, Richare 
T. Leonard, national director, said 

Leaders of the strike faction 
the UAW discount the union’s 
erendum held early this year whic 
backed the no-strike pledge. 
assert that the true sentiment of 
the union was not reflected becau 
only 30 percent of the total m 
bership voted. 


A strike ballot would be helical 
under the terms of the Smith- 
Connally act, which provides a 3( a 
day “cooling off” period in case tH 
vote favors the strike. 


U.S. Rubber 
Reveals Plastic 
Auto Upholstery 


NEW YORK.—An extensive ne 
line of plastic upholstery for civi 
ian use which, for the first time, 
will provide designers and man 
facturers with upholstery materiz 
that is both waterproof and flame- 
proof, was announced last week h 
United States Rubber Co. here. The 
plastic upholstery, known us Nau; 
gahyde, will be made in a wic 
range of light and bright, clear 
decorative colors and even twa 
tone effects as well as in a varie 
of grains. 


Because this new type materi 
for civilian use is waterproof and 
unharmed by exposure, it can bé 
used successfully in lawn furnitur 
open cars, boats and for other out- 
door installations, company officials 
stated. It will not be affected b 
perspiration, salt water, alcohol, 
gasoline, oils, greases, most acidg 
and alkalis and can be cleaned wi 
soap and water. 


In addition to combining beaut 
of color with long durability, thé 
upholstery is reported to be casy td 
tailor, since it is flexible and caf 
be formed easily around curves, 
corners and edges. Other adva: 
tages are that it will not get ha 
or crack and will resist edge-wear, 
abrasion, scuffing, flexing ang 
wrinkling. 

Over a million yards have been 
made for war and tested in seve 
military applications, officials of the 
rubber company stated. In January, 
1943, this upholstery was adopte™ 
by the Navy as mandatory equip- 
ment for all Navy combat ships. 
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They’re Getting Sore 


AAA Cites Rising Tide of Anger Among Drivers 
, In Plea to Repeal Use Tax at Once 


ASHINGTON.— An _ enormous 
tice’ of resentment against the five- 
dollar federal use tax on automo- 
has arisen among America's 
25,u00,000 passenger car owners, the 
American Automobile Assn. de- 
[reed in identical telegrams last 
week to Sen. Walter F. George, 
ghairman of the Senate Finance 
cc ittee, and Rep. Robert L. 
Doughton, chairman of the House 
:s and Means committee. 


Mserting that numerous meas- 
ures for repeal of the “pay-as-you- 
- -go” tax are now pending, the 
AAA urged that one of these be 

mmediately reported out of com- 
Tr mee so that the Congress itself 
may have an opportunity to vote 


29,242 Trucks 
And Trailers Are 
wmtioned in May 


V ASHINGTON. — A total of 29,- 
Zi.wwehicles as released under the 
truck rationing program during 
May, as compared with 21,996 in 
7x , the Automotive division of 
the WPB reported last week. 
= ilian users received 4,699 light 
trucks, 13,328 medium trucks, 3,157 
heavy trucks and 2,302 trailers. 
ers of government exemption 
permits for government-use trucks 
received 395 light trucks, 3,820 me- 
trucks, 1,264 heavy trucks and 
277 trailers. 

ce the truck rationing pro- 
Bre became effective March 9, 
1942, a total of 468,247 vehicles of 
ypes has been released. Of 
@se, 349,774 went to civilian users 
and 118,473 to holders of exemption 
its. 
Of the total, 65,782 were light 
ks, 276,520 medium trucks, 74,- 
eavy trucks and 51,669 trail- 


— 
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Army Cutback 
rats Studebaker 


OUTH BEND.—Army ordnance 
Ta week canceled a _ $100,000,000 
contract with Studebaker Corp. for 
manufacture of 2%-ton cargo 
s, effective July 31. 
Howard S. Vance, Studebaker 
man, said that as a result, 
passenger-car production on a lim- 
ited basis is expected to begin early 
rir eectober. 


S_ders Slashed 
or Reo, Dodge 


/ETROIT. — Among additional 
cutbacks in the auto industry last 
k, Reo Motors, in Lansing, was 
| notified of complete termination on 

Jupe 30 of all contracts for two and 

half ton trucks, and Chrysler 
|! was advised that its contract for 
haee-quarter ton Dodge weapons 
ewiers and spare parts would be 
| partially terminated on July 7. 
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ad Jack Weed’s Backshop for some 
| highlights in the service field. 
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On the Pacific Coast 


different 


esterners spend more time 
peeing differently than any other 
| race of people anywhere. They 
iif in patios, around barbecues, 
in gardens. And they like to see 
| by other Westerners go about 
iving. So they read the magazine 
tlt shows them how to do it. 
unset, of course, The Maga- 
Zim? of Western Living. 


—— 


for repeal or retention of the levy. 
The telegram was signed by H. J. 
Brunnier, president of the national 
motoring body. 

“We are confident that the House 
and Senate would vote overwhelm- 
ingly for immediate repeal,” Brun- 
nier said. “So we strongly urge that 
the committee provide this oppor- 
tunity by reporting out one of the 
pending bills. 

“In terms of loss of revenue to 
the government from repeal of the 
tax, only $120,000,000 a year would 
be involved—a mere fraction of the 
comparatively minor relief now 
contemplated in the proposed tax 
adjustments affecting corporations. 
On the other hand, repeal would 
have a beneficial effect on the mor- 
ale of 25,000,000 individual taxpay- 
ers, including those scores of thou- 
sands of service men and women 
who will be returning to these 
shores in coming months.” 

It was pointed out that the use 


18, 


1945 


EARL TABER (right), service manager of Pontiac, shows Capt. Lewis Mar- 
shall, former service manager, through Pontiac’s Model Service Center. Capt. 
Marshall is attached to the Navy Bureau of Aeronautics. 


tax was imposed in 1942, at the be- 
ginning of a pericd of greatly cur- 
tailed motor vehicle operation, and 
that it has been, as a consequence, 
a “pay-as-you-don’t-go” tax on 


highway transportation. 

In requesting repeal action, AAA 
noted that since the use tax is 
again due for renewal on July 1, 
there is “no time to be lost in elim- 
inating it from the tax structure.” 
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THE (WE MARKET 


When you sell to farmers, FA RM 
JOURNAL is the greatest sales 


help of all farm publications. 


With its 24% million subscribers 


it is read by half a million more 


families than receive any other 


farm magazine. 


COMPARATIVE 


CIRCULATION* 


FARM JOURNAL. . 2,526,873 
Country Gentleman 2,014,062 
Capper’s Farmer . . 1,246,001 
Successful Farming . 1,135,099 


*December 1944, ABC Statement 


FARM JOURNAL 


World’s Largest RURAL Magazine 


GRAHAM PATTERSON 
Publisher 


Philadelphia 5, Penna. 


| Discounts 


| (Continued from Page 1) 
! 


possible angle in an approved man- 
ner; that future plans as outlined 
to the committee were entirely sat- 
isfactory and were approved; that 
the work of the officials, members 
of the committees and the staff was 
to be approved and commended. 


Discussion of the situation, it was 
said, occupied practically all of two 
days. The resolution was offered by 
Harry Sommers, of Atlanta, and 
concurred in by First Vice-Presi- 
dent Jones, of Pennsylvania, and 
the following: C. B. Robertson, of 
Richmond; E. G. Fitzhenry, of 
Worcester; C. H. Wallerich, of 
Indianapolis; A. G. Miller, of Gales- 
burg, Ill.; R. L. Ledterman, of 
| Tulsa; J. N. Mitchell, of Waco, Tex.: 
E. Jack Beatty, of Denver, and M. 
O. Anderson, of Seattle. 

Because of their activity in con- 
nection with the campaign, Presi- 
dent William Mallon and Former 
President D. G. Kelly, now chair- 
man of the legislative coimmittee, 
did not vote, it was stated. They 
made complete reports, however. 


| Jack Weed's Truckin’ will give you some 
interesting views. 
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Auto Ad Council Elects 
Hall as President 


HOT SPRINGS, Va. — Members 
of the Automotive Advertisers coun- 
cil, at their semi-annual meeting 


T. F. Hall ’. H. Le Fevre 


here, have elected five directors and 
a new slate of officers. 

The five new directors who re- 
place those whose two-year term 
expired are: Carl B. Dietrich, Wag- 
ner Electric Corp., St. Louis; Jack 
Hershey, Dayton Rubber Mfg. Co., 
Dayton; George W. Stout, Perfect 
Circle Co., Hagerstown, Ind.; Her- 
bert Wertz, Toledo Steel Products 
Co., Toledo; Sid Shepard, Raybestos 
Div., Bridgeport, Conn. 


manager of Walker Mfg. Co., Ra-. 
cine, Wisconsin, was elected pres- 
ident of the council to succeed R. 
W. Case jr., of the Thermoid Co., 
who served two terms. 


Walter A. Kirkpatrick, manager 
of advertising and sales promotion, 
Wilkening Mfg. Co., Philadelphia, 
was elected vice-president. 

Charles H. Le Fevre, of Sealed 

Power Corp., Mus- 
kegon, Mich., was 
elected secretary, 
and George W. 
Stout, of Perfect 
Circle Co., treas- 
urer. 

Hall appointed 
the following 


committee chair- = 


men: 
Advertising Dis- | 
tribution P ‘. c- 
tices — Jack Her- 
ylbeciecnaaes shey; Catalog 
Standards—Dietrich; Publicity and 
Program—Gene P. Robers, the 
Weatherhead Co., Cleveland; Trade 


RAPIDLY REGAINING the 52 pounds he lost in a Jap prison camp, Dewey 
Smith has returned to his post as vice-president of Studebaker Expurt Corp. 
Smith, shown at the left ogous a new Studebaker one and one-half ton 


commercial car with Charles 


Fagan, also an export vice-president, hopes to 


return to the Philippines soon to re-establish Studebaker operations. 


Circle Co.; Trade Paper Relations— 


Milwaukee; Clearing House—R. M. 


Increased Share 
Of Auto Output 
Seen for Calif. 


SAN LEANDRO, Calif. — Now } 
leading the nation in total - 
vehicles in use, California can IO0K 
for a proportionate increase in new-_ 
car allotments once assembly a 
begin to roll, G. Verne Orr, e- 
president of Chrysler Motors, © ms 
California, said here last wee 

Speaking at a joint luncheon of 
the San Leandro chamber of 
merce and the Chrysler Mo 
Parts Corp., Orr said that currently 
California has 2,457,000 automo} 
in use, far outdistancing New ¥ 
which shows only 1,808,000 motor 
vehicles on the road. =I 

‘This does not mean, however, 
that new cars will be available 
within a month or so, Orr e « 
sized. The majority of the 200,000 
cars slated for production this year 
will be channeled into des my 
hands as samples, he said. 

The gathering was the large 
ever held by the San Leandro ck 
ber. Following the luncheon, a tour 
of several industrial plants i 
area was held, including the Ch 
ler unit. 
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Burt Hotvedt, Blackhawk Mfg. Co., | Schutz, Maremont Automotive. 


T. Faxon Hall, sales promotion|Shows—George W. Stout, Perfect 


Chrysler now has 13 acres a 
ered with buildings, plus 40 ad@ja- 
cent acres recently acquired. Orr 
intimated that further activit 7 
the corporation could be expectec 


on the new land. 


—_ 
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Contractors Get 
Break on Buying “] 


Surplus Tools ™ 


WASHINGTON. — War con 
tors who now buy the governm 
owned tools assigned to them will 
get a break in the form of red 
prices and wider range of select 
the Surplus Property board told a 
Senate committee last week. 

The liberalization of the termé™ 
for surplus purchasers was one rea- 
son for the resignation of Gu 
Gillette, chairman of the board, 4 
told the Military Affairs subcgm- 
mittee on war contracts. Gi 
contended the change would creat 
a “group of preferential buyers 

About a billion dollars worti) 
equipment is involved. Most of the 
contractors already had opt 
calling for higher prices and tne 
purchase of “all or none.” 

The new SPB offer allows 
contractors to give up the optic 
on the machinery they do not bp 
at once. It also lifts the perio@ied 
90 days in which the purchasers 
were to make their decision. — 

Lt. Col. Edward Heller and Hapa 
ert A. Hurley, the other SPB mem- 
bers, said that the program \v 
the government’s advantage firme 
cially, would expand the distribu- 
tion of the machine tools and w 
help avoid reconversion unempkt 
ment. 
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How Would You 
$2,700,000,000 
IN-YOUK SOCK?* 


Like 


—_ 


Management Seminar 


To Be Held in August 


GENOA CITY, Wis. — An inten- 
sive study of the many problems 
facing American manufacture 
the reconversion period ahead 
be made by industrial executives.s 
the Sylvester Industrial Ma 
ment seminar, to be held at 
persink lodge here, during the taao 
week period starting August 1% 


a 


—_ 


Two billion, seven hundred million dollars 
is the staggering amount of money known to 
be in Southern California’s savings account 
right now. And it would take a whopping 
imagination to conceive of the amount tucked 
away in odd corners (just try to rent a safe 


Stored up purchasing power of this kind 
means much more than an immediate boom 
in the-sale of consumer goods at war’s end. 
More important it assures continued pur- 
chase-ability for workers turning from war 


to peace-time employment. ae 


deposit box in the Los Angeles area.) 


When you add that other Billion dollars 
—the amount of increase in Los Angeles 


on’t 


Yes, all signs point to a agp future for 


the Los Angeles area — and 


or the manu- 


facturer who plans on advertising here. 


Ernest W. Holmes 
CHATTANOOGA, Tenn.—Ernest 
ter Holmes, 62, manufacturer of m@tor 
vehicle wreckers and a member of thet 
Electric Power Board of Chattanogga, 


checking accounts since 1941 — you 
need a crystal ball to know that folks have 
been “socking” it away and that there’s go- 
ing to be some postwar spending here. 


We'd like to show you some postwar facts | | died June 10 at his home here. 
and figures — and explain how you can tap i ae. 
this prosperous market. Let us send you our Charles E. Moyer 
te ” LITTLE ROCK, Ark. — Form A 

booklet “An Eye to the Future. Charles E. Moyer who operated an auto- 
—. agency at ee for some time, 

rom a cerebral h 
hospital here May 29. —— a 
*Los Angeles Savings Accounts and War Bond Purchases - s * 


(less estimated redemptions) INDIANAPOLIS = Hal LP es 
_— urdy, 55, 
Carmel, former vice-president pn 4 a 
eral manager of the Marmon Motord 
Co. and prominent in the national a 
motive field, died June 7. 
* * * 


— 
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Neil D. McGinn 

DETROIT. — Neil D. McGinn, 66, with 
the advertising department of the 
ican Weekly for the past 20 years, we 
of a heart attack here last week. McGinn i 
weenee Ses at Bee York World and § 

uis Dispa efore joinin 1/7 
wae j g the Am "2 


“Everybody's Newspaper” 
in Southern California 


Read Jack Weed’s Backshop for sem 
highlights in the service field. N 





Upholstery on Hand... 
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~separate Dealers Set 


vor 3 F 


— 


chief critical item threatening car 
aut put. 
he price situation, however, 
is one fraught with grave dan- 
——=prs,” he emphasized. “Because of 
he excessive costs attendant to 
production of the first cars, it is 
perative that government au- 
horities take favorable action 
quickly. We cannot wait six 
onths for a price order, such 
as has been comon in connection 
ith new truck production.” 
e fears long delays for custom- 
ers in obtaining the first new cars, 
the rationing system is as slow 


Nelson 


(Continued from Page 1) 


biles, but we are studying ways 

and means of relief. Aluminum of- 
fers no problem despite the great 
~mount used for warplanes.” 


Discussing new car rationing, 
elson forecast that it should end 
by next January, so far as gov- 
ernmental controls are concerned, 
ut will continue industrywise, 
with factories alloting their lim- 
ed output to dealers and dealers 


_ 


-—prced to decide who among buy- 


_ 


— 


— 


ers are entitled to cars in what 
praer. 
elson emphasized that WPB 
views reconversion as a “human 
tter,” in view of the fact that 
War workers are being laid off and 
with cutbacks in the first quarter 
er V-E Day rising to 20 percent 
rather than the 6 to 12 percent pre- 
dicted in advance estimates. 
Sharing speaking honors with 
Nelson was Ray Chamberlain, ex- 
tive vice-president of the Na- 


=—tronal Automobile Dealers Assn., 
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who in his “farewell address” lo- 
ly, as he put it, urged support 
of metropolitan, state and national 
association activities. He also 
larply criticised provisions in cer- 
tain governmental regulations, in- 
sluding price ceilings and service. 
Two new directors were elected 
to the CATA board at the busi- 
ess session. They are Arthur 
Rowe (De Soto) and Carl C. Zepp 
(Ford), succeeding Charles Her- 
ek and Lynn S. Snow, respec- 
ively. Reelected were James F. 
McManus (Chevrolet), vice-presi- 
ent of the association; William 
C. Stanlik (Pontiac), and Frank 
. Warnall (Ford). All of them 
serve three-year terms. 
Paul B. Smithson (Packard), 
esident of CATA, conducted the 
eeting. Edward L. Cleary, general 
manager, in his annual report dis- 
josed that 17 members have been 
Added during the past year, bring- 
ing the total membership to 301. 
Chamberlain urged his listeners 
to do everything possible to deflate 
he widespread idea that new cars 
ill soon be available for all and 
that there is no need for owners 
® worry over the mechanical con- 
ition of their present automobiles. 
Nelson concurred in this, saying 
e expected assembly lines to start 
© sooner than October. 


rusoes Leave 


isher Body 


DETROIT. — Resignations were 

nounced last week by Lewis D. 

rusoe, divisional controller of 
fisher Body, and Claude A. Crusoe, 

rector of purchases. The brothers 
said they plan to “enjoy a much 
peeded vacation and rest.” 

Lewis D. has been with Fisher 
31 years and Claude A. for 36 years. 
Plans for their future will not be 
Announced until after the vacation, 
they said. 


British OK 200,000 Cars 


For Year; Half Export 

LONDON. — Production of 
200,000 private cars in the coming 
year has been approved by the 
British government. Half of the 
total 100,000 cars will be ear- 
marked for export. 


ord Lines 


(Continued from Page 1) 


and cumbersome as it has been on 
new trucks.: 


Ford was not optimistic over the 
prospects of any company exceed- 
ing the quotas set by WPB, since 
the wording of the authorization 
implies that there will be no relaxa- 
tion, even to avoid unemployment. 
Ford Motor Co. has been authorized 
to build 39,910 cars from July 1 to 
Jan. 1, 1946, while slightly over 
79,000 have been approved for the 
first quarter of 1946. 


The totals are broken down for 
Ford Mercury and Lincoln on an 
historical basis, so there apparently 
is no chance of shifting from one 
make to another, Ford believes. 

Asked about the conipany’s 
contemplated new low-priced car, 

Ford said engineers have been 

testing three types of engines, a 

four-cylinder, a five-cylinder and 

an eight. The four is definitely 
out, he revealed, but said that it 


FRED BLAICH (right), newly appointed Hudson zone manager for southern 
California, discusses potential sales with John Tex Stevenson, territory super- 


visor. 


is still a big race between the five 
and eight. 

“The five - cylinder engine has 
proved more efficient to date, but 
that doesn’t mean by any stretch 
of the imagination that it will be 
used in the new car,” Ford empha- 
sized. 

He thinks it possible that the 
low-price car might make its first 
appearance in 1947, although a 
great amount of engineering and 
testing is still to be done. 


Akron Dealers 
Hit Black Market 


AKRON. Legitimate dealers 
here have launched an attack on 
“by-passers,” operators who sell 
cars without a license and who act 
as a middle-man for individual 
sales. . 


Jack Weed's Truckin’ will give you some 
interesting views. 


One-Piece Body 
Under Study 
By Graham 


ALBANY, N. Y. Describing 
Graham-Paige’s first postwar car 
in a talk before the Albany Cham- 
ber of Commerce, Joseph W. Frazer, 
chairman of the board, said that its 
engine, built to utilize high octane 
fuel, probably will be the lightest 
in the industry. 

Aluminum parts, he said, will 
make it weigh about 100 pounds less 
than a similar engine of conven- 
tional design. Besides light metals, 
he said, plastics and other wartime 
developments will be utilized in its 
manufacture. 

“As for the body,” he said, “it is 
within the realm of possibility that 
the whole structure—walls, roof and 
floor—will be one piece. Not only 
will this completely streamline the 
car underneath, and make for un- 
usual strength, but it will virtually 
eliminate body squeaks and rattles. 

“Not one old die or part will be 
used in the manufacture of this 
automobile, and we are planning 
several other startling engine and 
design changes that cannot be re- 
vealed at this time. 


Sports 
Afield 


* DOMINATES 
Rich Outdoor Man-Market! 


xrLeads “All Three” Outdoor Publications In Guaranteed and Delivered Circulation 


Sports Afield Magazine offers you dominance of the outdoor field—America’s most 


responsive class market! At the lowest basic advertising rate, Sports Afield delivers the 


largest ABC Circulation Guarantee (350,000) and the Jargest Delivered Circulation 


(averaging over 380,000 for the first 5 months of 1945) among outdoor publications! 


Such overwhelming leadership of the rich, responsive, brand-conscious man-market 


merits the consideration of every manufacturer and marketer of merchandise with 


man-appeal! 


Yes, Sports Afield is pulling away from the rest of the field! Its increasing margin 


of leadership can pay you dividends, now and in the postwar era. 


In the outdoor pield 





30 
Parley Set for July ll... 
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Material for New Cars 
Believed Easing Up 


(Continued from Page 1) 


war effort. is 
expected. 

These were other reconversion 
items in the spotlight last week: 

l Labor pot boils over, with AFL 

calling a strike on the $2,500,000 
postwar addition to the Dodge 
truck plant in the battle with the 
CIO over whose members are go- 
ing to reconvert Detroit plants from 
war to peace. 

In addition, rank-and-file leaders 
of the UAW-CIO took steps toward 
a general strike in a fight to keep 
take-home pay at overtime levels 
despite reduction in the work week. 
(Story on these deveiopments is 
elsewhere in this issue.) 

2 Meeting of textile labor advisory 

committee called for June 20 to 
enlist the cooperation of labor in 
meeting the critical textile situa- 
tion. 


Little opposition 


port to the Pressed Metals Advisory 
committee, WPB said that the ma- 
terial supply situation is such that 
no nickel or chrome would be avail- 
able to civilian industry for decora- 
tive purposes. 

However, those close to the metal 
industry believed this was just a 
remark made at the meeting and 
did not necessarily represent WPB 
policy. They said that the trade is 
confident that there will be suffi- 
cient nickel when the auto com- 
panies ‘are ready to use it and that 
there is an ample supply of chromic 
acid, which is used in chrome 
plating. 

Even if this source of bright 
work were not available, there is 
reported to be ample supplies of 
scrap-stock stainless steel. 

A further source of brightwork 
is polished aluminum. Previously, 


work already on the car. However, 
in starting from scratch, this ob- 
jection would not hold, it is claimed. 

Further, the aluminum men point 
out, there is plenty of aluminum 
and in the case of bumpers, it can 
be used with steel in the old dies. 

The very fact that aluminum ap- 
pears to be such a ready answer 
to the present problem is likely 
spur on the nickel and chrome 
people. 

A final comment on the bright- 
work bubble might be that of an 
auto engineer who said: 

“I think somebody in WPB just 
got the willies when he saw all the 
brightwork on the new Ford and 
Nash models.” 


Directory of Controls 


Prepared by OPA 


WASHINGTON. — The fifth edi- 
tion of the Directory of Commodi- 
ties and Services, containing about 
10,000 major commodities and serv- 
ices now under price control, as 
well as other information about 
OPA, is now available, OPA an- 
nounced last week. 

“THIS IS TO ADVISE that we have sold 
our parts bins and do not wish to have 
the ad run anymore.’’—Alden MacLellan, 


OWELL 
Vioppes 


the objection to buffed aluminum 
was that it didn’t match the chrome 


A minor flurry over brightwork 
started last week, when in a re- 


Inc., Allentown, Pa. 
ae’ Want Ad Dept., Inside Back Cover 


“The government’s going to allow the manufacture of 200,000 new cars 
... gee, if we’re lucky we might even get one!” 


Russia Sees Possibilities 
In New ‘Radio’ Auto 


(Continued from Page 2) 


Multi-Purpose 


STEEL TUBING 


Government Surplus Property To Be Sold By 
Reconstruction Finance Corporation 


2? per Foot—F.0.B. Bronx, N. Y. 


Large lots of this low-carbon steel tubing manufactured 
by the well known Bundy Tubing Company, are offered 
for continuing sale by RFC, a Disposal Agency designated 
by the Surplus Property Board. The tubing is cold-drawn, 
copper coated, inside and out, .248 O.D., .128 I.D., 16 gauge, 
SAE 1010, lengths of 8, 10 and 12 feet. 


This is tubing made for the Army for the production of 
30 calibre ammunition and is surplus because of change 
in specifications. It is suitable for a wide variety of appli- 
cations for which the prime materials are unobtainable 
due to wartime restrictions. 


The entire lot is unused and in excellent condition. Sam- 
ples are available and inspection can be arranged. 


It’s Easy to buy from RFC 


Address your order or request for complete information to the office listed below 
or your nearest RFC Disposing Agency. 


SURPLUS PROPERTY DIVISION 


70 PINE STREET, NEW YORK 5, N. Y. 


Agencies located at: Atlanta - Boston + Charlotte - Chicago + Cleveland + Dallas - Denver - Detroit 
Houston + Kansas City, Mo. « Los Angeles - Minneapolis - New Orleans « New York « Omaha - Phila- 
delphia + Portland, Ore. + Richmond « St. Louis + Salt Lake City - San Antonio - San Francisco - Seattle 


BUY WAR BONDS 


Veechemobile, special highways 
must be built. 


For the United States this is an 
enormous problem so difficult to 
solve that the very idea of using 
the Veechemobile seems visionary 
and uneconomical. 


But conditions in Russia are quite 
different. Here a network of sur- 
faced highways is just being started. 


Enormous spaces exist for the 
construction of new roads at a rela- 
tive cost which with Veechemobile 
cables will not be very much great- 
er than that of normal construction. 
The resultant saving in gasoline 
and the customary expenditures on 
the complicated motors of modern 
cars and trucks will more than pay 
for the increased cost of the roads 
This, at least, is Babat’s argument 

Electrify Main Streets Only 

But after all, one cannot antici- 
pate that every road and every 
street in a country as huge as Rus- 
sia, or even as mechanicaliy effi- 
cient as America, will ever be fully 
electrified for Veechemobiles. 

Babat has an answer for that, 
too. He proposes electrification of 
only main highways and street ar- 
teries. 

His cars, he suggests, should 
carry 200-pound batteries or in 
case of trucks, more. While the 
car or truck is on a Veeche- 
equipped street, batteries remain 
idle. When the car switches to a 


side street or road, batteries bé 
gin to supply power. On return to 
an electrified street the batteri 
would recharge automatically. 
Babat and other Russian engij- 
neers already foresee high-f 
quency bicycles, motorcycles, and 
even scooters and large rollg 
skates. Why not? If the Veec 


= 
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mobile works, then these will also 


work. 


The Veechemobile in the Ordzon- 
ikidze plant certainly operates ef§- 
ciently. The strange flying bird 
the Wright brothers flew less in its 
first world-shaking efforts the 
Babat’s baby. 


Electric Stations? 


This correspondent visualizes hig 
ways filled with peculiar filling sta- 
tions where one goes in, has hg 
meter checked, pays for the amo 
of power registered and proceeds 
on his way. 


The Kiev high-frequency high- 
way, soon to be completed, will he 
watched with growing interest 
a world edger for visionary con- 
structive advancement. 


Babat’s baby has promise. It’ 
simple, cheap to make and seems 
to be efficient. It works, at leas 
in its test days. That’s a good be- 
ginning. 

In any case, and for the time bi 
ing, the American automobile in- 
dustry can rest in peace. Babat is 
yet a competitor. But tomorrow 
who can tell? 


HISTORICAL MOTOR 
SCRAPBOOK 


HUP “20” 1909 
4 eylinders, 20-hp., 2 speeds forward 
end reverse. Bosch magneto, disc clutch 
ta oil, 30x3 tires, 86-in. wheelbase, 
bulb horn and 2 olf side lights. Price 
at Detroit, $750. 


1908 
STANLEY STEAMER 


20-hp. 2-cylinder, 
burner under hood. 


23-in. boiler and 
Engine attached to 
34x3'/2-in. tires. 100-in. 
30-gal. water tank. Top. 

rice at Newton, Mass., 


rear axle; 
wheelbase. 
$85.00 extra. 
$1500. 


Read about Stanley, Hup and 250 other early cars In 
FLOYD CLYMER'S HISTORICAL MOTOR SCRAPBOOKS 


No. 
ing. Profusely illustrated. 
reviewers, “‘A ST,” says Time Maga 


using coupon below. We ill send C.0. 


1 or No. 2, each entirely different in content. 
Non-tecnnical. 


Interesting, educational, amus- 


Non-fiction best-sellers, acclaimed by 


= At all bookstores, or order direct, 


MODERN STEAM CAR, by Thomas S. Derr 


150 pages. 

described, photos Stanley, Doble. Wh 
en Magic of Steam 

historical supplement by Floyd Clymer. 


Power and how to care for and drive a STEAMER. 


Ilustrations galore, ntatertons early steam car data; engine boilers, etc., 
e, 


others; authoritative, timely book 


many 


ORDER BLANK—DETACH HERE 
Clymer’s 2125 W. Pico, Los Angeles 6, Cal. Dept. NA 


Please mail 
$1.50 each including tax, postpaid. 
Car $2.00. 

Mail to 


copies Motor Scrapbook No. 
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HELP WANTED 
CEIVING AND SHIPPING CLERK — 
Public Service Chevrolet, Parts Depart- 
ment, Liberty, New York. 


ANTED—An experienced General Man- 
ager, preferably in early forties, to han- 
die large distributorship in Southeast. 
State experience and references. Box 
962, c/o Automotive News, Detroit 26. 


OPPORTUNITY FOR DISTRICT MAN- 


AGER to represent the Pittsburgh Zone 
Office of a most progressive automobile 
manufacturer. Our postwar organization 
is now being formed and we have an 
immediate opening for an experienced, 
capable, and ambitious district manager. 
The prospects for rapid promotion are 
excellent. Write giving detailed qualifica- 
tions, references and starting salary. 
Must comply with WMC regulations. Box 
963, c/o Automotive News, Detroit 26. 


ANTED—EXPERIENCED PRODUCTION 
MANAGER for plant in Indiana. Excel- 
lent opportunity. Will interview in De- 
troit. Box 958, c/o Automotive News, 
Detroit 26. 


SHOP FOREMAN AND SERVICE MAN- 


AGER with successful mechanical experi- 
ence, able to handle men. Old established 
Colorado Dodge-Plymouth dealership, city 
of 6500. Wonderful opportunity for man 
wanting postwar future. Inquirers should 
give full particulars. WMC release re- 
quired. Box 964, c/o Automotive News, 
Detroit 26. 


ANTED PARTS MANAGER by old 
established Studebaker dealer. Must be 
experienced but not necessarily in Stude- 
baker parts. We have recently purchased 
large Studebaker deal in Sacramento. 
Need parts manager there at once. Good 
salary and yearly bonus. Here is your 
chance for a permanent job in California. 
Advise experience, age, draft status. 
Murphy Motor Co., 3737 Broadway, Oak- 
land, Calif. 


RTS MAN with experience in Chrysler 
corporation parts. Large Dodge dealer in 
Southern California. Opportunity for 
quick advancement, permanent, fine 
working conditions, must furnish surety 
bond, give full details in first letter. 
Strictly confidential. Box 950, c/o Auto- 
motive News, Detroit 26. 


PRONT END MAN, mechanics, body men 


—year ‘round employment—a real oppor- 
tunity for an ambitious man. Fastest 
growing town in U. 8S. You and your 
family will enjoy living in this land of 
Sunshine by the Sea. KING OLDSMO- 
BILE COMPANY, Ft. Lauderdale, Fila. 


SERVICE MANAGER for large Cadillac- 


Oldsmobile G.M.C. Truck dealership. Quali- 


ations: experience, integrity, executive 


Ability, good past record. Attractive salary 
and generous bonus. 


This is an unusual 
pportunity for an ambitious man, interest- 
in assured security now and AFTER 


THE WAR. 


SUTTLE MOTOR COMPANY 
wport News Virginia 


enna neaengneannenesetnennnranennsonspeaseneeineenenensoan> 
SERVICE MANAGER for large Chevrolet 


dealer, Central Michigan. Want a good 
man who knows his business from expe- 
rience. Can offer right man a proposition 
which he will consider tops. Box 954, 
c/o Automotive News, Detroit 26. 


pl tats eS 
RECEIVING AND SHIPPING CLERK. 


Public Service Parts Company, Liberty, 


New York. 


SALESMAN (AUTOMOTIVE PRODUCTS) 


looking for opportunity with live-wire 
and progressive automotive and accessory 
wholesaler handling nationally advertised 
lines; territory open—West, Middle West 
and South. State full particulars in first 
letter. Applications strictly confidential. 
Box 956, c/o Automotive News, Detroit 
26. 


SERVICE TRAVELER—25 to 35, to travel 
abroad for large automobile and truck 


anufacturer. Desire Spanish-speaking man 


who has had practical shop experience and 


motive News, 


s familiar with parts and up-to-date serv- 


e equipment. Address Box 961. c/o Auto- 
Detroit 26. 


WANTED—SERVICE MANAGER in county 


seat town 3,500, excellent living condi- 
tions close to city. We wish to expand 
present facilities and want man who can 
take full charge including painting. Good 
pay and bonus for man with ability. 
Richland Motor Company, St. Clairsville, 
Ohio. 


Bint ee 
EXPERIENCED CHEVROLET or Oldsmo- 


bile mechanics. Our men have worked 
steady, all year around, for the past 19 
years. World’s best climate. Busy coun- 
try town. Public Service Garage, Chevro- 
let and Olds, Liberty, New York. 


Rochester, N. Y. 
Auto Dealer Wants 
GENERAL MANAGER 


Capable of taking full charge of new, mod- 


ern, ‘‘one-stop’’ sales and service organiza- 
tion with 1,000 new car Plymouth-De Soto 


ontract. 
Give complete details about yourself. Your 


Substantial salary plus bonus. 


letter treated in strict confidence. 


Wolk Bros. Company 
ROCHESTER, N. Y. 


ES 
TRUCK MANAGER—Must be experienced 


in trucks and truck equipment. Salary 
and generous bonus to right man. Tyrrell 
Chevrolet Company, Cheyenne, Wyoming. 


SUPERINTENDENT OF MAINTENANCE 


for motor transportation company oper- 
ating five hundred pieces of equipment. 
Must be experienced. Top salary. Splendid 
opportunity. Give full details to A. C. 
Scott, Vice-President of Geo. F. Alger 
Company, 3050 Lonyo Road, Detroit 9, 
Michigan. 


SALES MANAGER—SExcellent opportunity 


for young man with sales management 
experience. 1500 new and used sales in 
1941. Generous salary and bonus. Replies 
confidential. Tyyrell Chevrolet Company, 
Cheyenne, Wyoming. 
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oF NSE Se ee er a ee 


Reaching dn estimated 50,000 readers engaged in all branches of the automotive industry from Maine to California. Low Rates: 


TEN CENTS (10c) PER WORD for one insertion or 25c¢ per word for 3 insertions. Cash in advance. Count initials and groups of 


numbers as one word. Ads may be signed with your full name and address at regular rates, but if signed ‘Box No 


,in 


care of Automotive News, Detroit 26, Mich."’ add one Dollar ($1) per insertion for this address and extra service as replies are 


eT lett Pe al ta eb ee ha Teele d 1 hae t-te PA) de a lad 


WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH. 


HELP WANTED 


EXPERIENCED PARTS COUNTER MAN 


Parts Department, Public Service 


Chevrolet, Liberty, New York. 
POSITION WANTED 
in 


EXPERIENCED FOR MANY YEARS 
sales, service, administration, in every 
branch of the pleasure car as well as 
the truck business, handling commercial 
vehicles from \% ton to 20 ton, tractors, 
trailers, bodies, parts and accessories, 
reconditioning, merchandising. Now a 
dealer but resigning from present firm. 
Would like something near New York. 
Salary or terms no criterion, future that 
counts. Available in three months. Will 
help you with any problems you may 
have. Box 965, c/o Automotive News, 
Detroit 26. 

MANUFACTURER’S REPRESENTATIVE 

MANUFACTURER’S REPRESENTATIVE 
—Covering California, Arizona and Nev- 
ada, calling on Automotive Jobbers, Chain 
stores and Hardware jobbers. Would like 
additional lines as a representative or as 
a distributor. Associated with the auto- 
motive trade for the past twelve years. 
Will travel additional territory if product 
merits same. We have the manpower to 
properly cover the territory. Box 959, c/o 
Automotive News, Detroit 26. 


CANADIAN SALES REPRESENTATIVE 
(40) with good education, neat appear- 
ance and the finest of recommendations 
and with 16 years of experience in call- 
ing on manufacturers, wholesalers and 
retailers throughout Saskatchewan, Man- 
itoba and Alberta wishes to contact man- 
ufacturers or distributors wanting repre- 
sentation in the Great Canadian West. I 
guarantee results. Commission proposi- 
tions only and by recognized, well fi- 
nanced firms. What have you? H. J. OSS, 
1218 Lorne Avenue, Saskatoon, Saskatch- 
ewan, Canada. 


DEALERSHIP WANTED 


WILL BUY DEALER—G.M. or Studebaker 
franchise, 100 cars up. Eastern states. 
Give full information. Box 966, c/o Au- 
tomotive News, Detroit 26. 


DEALERSHIP FOR SALE 


GENERAL MOTORS DEALER, 50 years 
old, located in Michigan wants to sell 
one-third to one-half his business. Appli- 
cant must be aggressive, experienced man 
35 to 40 years old, capable of taking full 
charge of business. Deal sold over 500 
new cars in '41. Tailor-made opportunity 
for right man. Will require 25 to 40 thou- 
sand to handle. Box 955, c/o Automotive 
News, Detroit 26. 


350 CAR AND TRUCK DEALERSHIP in 
rich Texas town. Will sell % interest. 
Applicant must be aggressive experienced 
man 30 to 40 years old, capable of taking 
full charge of business. Southerner pre- 
ferred. Splendid opportunity for right 
man. Will require 15 to 20 thousand to 
handle. Write Box 967, c/o Automotive 
News, Detroit 26. 


NEW CARS FOR SALE 


NEW. CARS FOR SALE 


25 NEW 1942 HUDSONS 
CLUB COUPES, CLUB SEDANS 
AND FOUR-DOOR SEDANS 
& 


Warren Auto Trading Co. 
WHEELING, WEST VIRGINIA 
Telephone Wheeling 103 


SEVEN PASSENGERS, limousines, large 
fives; cars must be _ clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing. Mich. 


USED CARS FOR SALE 


GOOD SELECTION OF USED CARS—1941 
and 1942 down. All makes and models at 
as is ceiling prices. Wil] sell to dealers 
within three hundred mile radius. Ask 
for Mr. Becker or Mr. Cates, Gash-Stull 
Company, Chester, Pa. Phone 6131. 


1941 PACKARD—“‘'180'’, body type 1432 
Formal Sedan, spotless, perfect mechan- 
ical condition and looks like new car, 
with radio and heater. Will sell at base 
price $3,240. Packard Columbus, Inc., 
288 E. Long Street, Columbus, O. Adams 
4121. 

FOR SALE—Cadillac 1940, model 7233F 
seven passenger. Color Gray, radio and 
Dual heaters. 11,650 actual miles. New 
prewar Goodyear tires. Car been jacked 
up since 1942. Priced at low ceiling, 
$3,210. J. F. McKay, Cadillac, (Sewick- 
tey 1400) Sewickley, Pa. 


WHOLESALING 
100 thousand dollar stock of used cars, 50 
cars, all popular makes, 1940-41-42. Driven 
less than 20,000 miles. 100 cars at as is 
Hartford ceiling prices. These cars in aver- 
age condition, from 1936 to 1942. All pop- 
ular makes, models and types. Immediate 
freight shipment guaranteed. Ask for L. 
Snow, CAPITOL MOTORS, 368 Main St., 
Hartford, Conn. Phone 7-8144. 


a 
USED CARS AVAILABLE at OPA as is 


base price. 100 car stock. 1937 models 
and up, including 1942 models, ready for 
dealers’ inspection. Chrysler Pittsburgh 
Co., Inc., 5625 Baum Boulevard, Pitts- 
burgh 6, Pennsylvania. 


‘ USED CARS FOR SALE 


' 

WHOLESALE I8 OUR BUSINESS—How- 
ever due to the increasing difficulty of re- 
pienishing our stock we must limit our 
clientele to dealers in position to buy any 
make or model in load lots (4 cars). 
Over 200 cars sold in March at Region A 
as-is ceiling. Call or write George Row- 
ley (Automobiles since 1916), c/o Cap- 
itol City Pontiac Co., Phone Lansing 
5-7212—-235 8S. Grand Avenue, Lansing, 
Michigan. 


WILL SELL AT BASE PRICE the follow- 
ing Army vehicles—’41 Dodge weapon 
carrier, °'41 Dodge command car, ‘41 
Dodge carryall. Can arrange immediate 
rail shipment. Golnick Automobile Co., 
320 S. Blakely Street, Dunmore, Scran- 
ton, Pa. 

WHY GO TO NEW YORK and pay big 
prices. Come to The Flying Dutchman, 
1701 Madison Avenue, Toledo, Ohio, and 
see ‘‘Doc’’ Greiner. 30 1941 and 1942 
cars to choose from. Also 2 1940 GMC 
%-ton panel trucks. 


1941 LINCOLN 
LIMOUSINE 


We have subject to prior sale a 1941 Lin- 
coln 7 passenger, enclosed drive, limousine, 
color black, white sidewall tires, electric- 
ally controlled windows, chauffeur driven, 
has only 19,000 miles. Car has been dis- 
played on show room floor only. Looks and 
runs like a brand new car. A fine car for 
a fine family. Warranty ceiling $3,652, 
asking price $3,350. 


DOWD-FEDER, INC. 
Chrysler-Plymouth Distributor 
4600 Euclid Avenue 
CLEVELAND, OHIO 


TRUCKS WANTED 


WANTED TO BUY 
All Makes and Models of New 


Trucks, 
Also New Bus Chassis. 


WANTED—TRUCKS new and used, all 
sizes, also Caterpillar Tractors, Bull- 
dozers, 25-passenger buses. Air mail full 
details. William Monroe Layton, Box 
1507, Laredo, Texas. 


WANTED IMMEDIATELY, DODGE 
TRUCKS, any model, located in Eastern 
area. Quote prices to Welborn Motor 
Company, Dodge Direct Dealer, Ander- 
son, S. C. 


TRUCKS FOR SALE 


1942 Studebaker 2%-ton 6x6 trucks, 1940 
Dodge 1%-ton 4x4 trucks. Also other 
similar equipment. F.O.B. Indianapolis. 
Prices are right. Contact Mr. Becker or 
Mr. Munsell, c/o Becker Motors, 420 N. 
Capitol Avenue, Indianapolis 4, Indiana. 


TRUCKS FOR SALE—Two 1942 EHT 
Macks, one 1942 EM Mack, one 1941 
sleeper cab WA20 White, one Diamond 
T Model 61214. Nine gasoline tank trail- 
ers, two 1941 5,000 gallon capacity, two 
1941 4,500 gallon capacity, four 4,000 
gallon capacity, one 3,600 gallon capac- 
ity. Will wholesale. Call or wire L. F. 
LaFont, 717 S. Vandeventer, St. Louis, 
Missouri. Telephone FR-1750. 


TWO 1939 GMC C.O.E. semi-vans, models 
AF-703, 10.50x20 tires, full air, guaran- 
teed mileage on each truck, less than 
34,000 miles, sell below the ‘‘as is’’ ceil- 
ing, pictures available. McLaughlin Bus 
& Equipment Co., 1224 No. Main, Provi- 
dence, Rhode Island. 


FOR SALE — New GMC CC302 trucks. 
Heavy duty equipment, 2 speed rear axle. 
825-20 dual rear tires. 236 engine and 
other heavy equipment. Fort Deposit Mo- 
tor Co., Phone 2291, Fort Deposit, Ala. 


1940 GMC TRACTOR — Sleeper cab, 500 
series. Dual axle, 900 x 20 tires. 1939 
Mack tractor EQ. Air brakes, 900 x 20 
tires. Excellent. Low ceiling. Wiese Auto 
Sales Co., 1101 N. Main Street, Racine, 
Wis. 


TRAILERS FOR SALE 


ONE 3,100-Gallon Columbia steel three- 
compartment gasoline trailer, A-1 shape. 
One 2,700-gallon, three-compartment 
Fruehauf Trailer, A-1 condition. One 26- 
foot Van Trailer, fuel refrigerated, A-1 
endition. Two side doors. Mr. Van 
Frazier, Springfield Body & Trailer Co., 
Springfield, Missouri. 


STATION WAGONS 


FOR SALE — 1940 Oldsmobile, Series 60 
station wagon chassis. Good rubber. Me- 
chanically good. Price $595. Fred Mor- 
ganstern Chevrolet Co., 436 Center Ave., 
Reading, Pa. 


WANTED TO BUY—Station wagon body 
for 1941 Willys, cab and express body for 
1941 Willys. V. H. Steckel, 344 N. 7th 
Street, Allentown, Pennsylvania. 


EXPORTING 


EXPORT TO SCANDINAVIA—Well-intro- 
duced agent in Scandinavian automobile 
line wants to represent strongly compe- 
titive export house in AUTOMOTIVE 
PARTS AND EQUIPMENT. Reply 
‘‘Post-War Traffic’, Gumaelius Advertis- | 
ing Agency, Stockholm, Sweden. 


NEW BUS CHASSIS WANTED 
chase any number of new Ford. Chevrolet, 
International, 
Write M. 
Company, 2335 N.W. 12th Street. Oklahoma 
City. Oklahoma, giving lowest prices f.o.b. 
chassis factory or other location. 


1940 CHEVROLET SCHOOL BUS 


FLXIBLE 1939 pusher Buick motor, 


Good tires, 
Superior Bodies. These buses have 
been in service every day and are 
ready to go. 


Phone 21811 


ONE LEFT FRONT FENDER 


USED AIRPLANES, ALL MAKES, 


BUSES WANTED 


Will pur- 


or other make bus chassis. 


Cc. Murrell, Superior Coach Sales 


BUSES FOR SALE 

New 
body front and rear doors seating 4% 
children. Motor and tires in good con- 
dition. Write or wire Cameron Auto 
Sales, Harrisburg, Pa. Phone 3-1688. 


FOR SALE — New Wayne high head room 


bus mounted on Ford 195 in. W.B. Seats 
30 adult passengers. Side emergency door, 
full seat across back. Destina.ion sign, 
roof rails, driver's signal, heater, two 
defrosters. Fort Deposit Motor Co., Fort 
Deposit, Ala. Phone 2291. 


1 YELLOW COACH STREAMLINE BUS— 


New set Karpen seats. 36-passenger, mo- 
tor rebuilt. With tires. $2,500. Call or 
write ROSSMEYER & WEBER, INC., 
Metuchen, New Jersey. Phone Metuchen 
6-1989. 

25- 
passenger, 1938 Fixible 20-passenger GMC 
motor, 1940 White 29-passenger adult. 
1936 Oldsmobile 12-passenger sedan bus, 
$500, also 1942 Dodge, Fords, Interna- 
tional school buses, all within OPA ceil- 
ing, pictures available. McLaughlin Bus 
& Equipment Co., 1224 No. Main, Provi- 
dence, Rhode Island. 


FOUR 21 ADULT PASSENGER BUSES— 


Priced below ceiling. Immediate delivery. 
6153 Delmar Boulevard, St. Louis, Mo. 


1 YELLOW COACH BUS—Model 670-707 


motor. Streamlined in rear, with tires, 
new brakes, motor rebuilt. 37-passenger. 
$2,500. Call or write Reo Sales & Service, 
Box 312, Metuchen, New Jersey. Phone 
New Brunswick 5495. 


SCHOOL BUSES 


19385 Ford 
19386 Ford 
1936 G.M.C. 


36 Passenger 
36 Passenger 
40 Passenger 


All In Good Condition 
700 x 20 all around. 


Will sell for less than O. P. A. 


Base Price. 


KLINE CHEVROLET SALES 
Corporation 


138th and Monticello Avenue 
Norfolk, Va. 


PARTS WANTED 


WATER PUMP, Generator, Radiator, Shell 


and Grille for 1937 Graham. Flatbush 
Auto, 2621 Bedford Avenue, Brooklyn 26, 
New York. 

— Buick 
1938-40 series, plain. Parts Number 
1303685. Minton Chevrolet Incorporated, 
438 Stratton Street, Logan, W. Va. 


PARTS FOR SALE 


USED AUTOMOBILE and TRUCK PARTS. 


Southland Iron and Metal Co., P. O. Box 
868, Norfolk 1, Va. 
AIRPLANES FOR SALE 

in- 
cluding small trainers; also 4-5 and 8- 
place Beech, Cessna and Waco. Will 
take cars or other airplanes in trade. Can 
finance, also train and check out. In- 
quiries invited. Babe Turner, Chief Pilot, 
3916 East Central, Wichita, Kansas. 
Phone 26717. Nordstrom-Mack Motor 
Company, Newton, Kansas, Mosby-Mack 
Motor Company, Topeka, Kansas, Mor- 
gan-Mack Motor Company, Lawrence, 
Kansas. 
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\“TRIED FOR 3 WEEKS”... 


ONE HUNTER-HARTMAN Model 


WANTED 


BORING 


FOR SALE 


WANTED TO BUY 


AUTO SEAT COVERS, fibre, 


“We today received postcard from you 
relative repeating our ad calling for two 
center piece grilles for 1940 Standard 
Ford Model 8°HB. We are pleased to ad- 
vise (hat within one week of the appear- 
ace of the first ad in your paper, we 
ha:l the grilles that we wanted. 
“We tried various methods of procuring 
these grilles for a matter of three months 
vith no success, and we were more than 
pleased with the quick results that we 
recei ed from the advertisement placed ia 
the Automotive News, so much so, that 
we decided not to cancel the two addi- 
tional insertions due to the fact that we 
did not want any refund."’ 

I. H. Herman, Manager 

Vv. H. Steckel, Allentown, Pa. 


Automotive News ads “Bring Home 
the Grilles” and hundreds of other 
hard-to-get items. 


SHOP EQUIPMENT FOR SALE 


WANTED—Elither Lyons or Berger used 


auto parts bins. Write or wire George H. 
Welsh Motors, Inc., Kansas City 2, Mo. 


27R, 
rotograph, on the car electric wheel bal- 
ancer, complete with an assortment of 
lead weights. Price $175. Equipment like 
new. Hamilton Bros., Ford Dealers, 56 
Jersey Ave., Port Jervis, N. Y. 


PARTS BINS YOU'LL LIKE—Engineered 


by factory parts experts. Standard equip- 
ment. Prompt delivery. Hardwood con- 
struction. Write for catalog. SPERBER 
MFG. COMPANY, 1811-21 Trombly, De- 
troit 11. 


FORD DISTRIBUTOR ADAPTOR-—Enables 


installing 68 or 78 distributors on 42 to 
45 Ford motors when being installed in 
older units. Shipped parcel post. Roy G. 
Roush, 2502 Sherwood Road, Toledo 9, 
Ohio. 


12 feet of Lyons or Berloy 
metal parts counters, preferably in 3-foot 
or 4-foot lenth sections and 39 inches 
high. Bickelhaupt Motor Co., 127 Sixth 
Avenue South, Clinton, Iowa. 

BARR 777 Van Norman New 
F.O.B. Brooklyn 19, New York, 
943 60th Street. 


$495. 
C. Chase Motors, 


All equipment for tire 
repairing plant, $3,900. 
Write Box 968, ¢ 
Detroit 26. 


recapping and 
Located in West. 
Automotive News, 


SHOP EQUIPMENT WANTED 


1 Front System Align- 
ment Machine. 1 While you wait ‘‘Bat- 
tery Charger’’, 1 Motor Analyzer, 

Brake Testing Machine, 1 Wheel Bal- 
ancer. Each item must be in good operat- 
ing condition. Preference will be shown 
late models. In reply, please describe in 
detail, and state bottom cash price. 
ADKINS-NASH, INC., 1244 N. Broad 
Street, Philadelphia, Pa. STevenson 0200. 


ACCESSORIES FOR SALE 


leatherette 
trim. Coupes $5.95, Sedans $9.95. Im- 
mediate shipment. Bay Auto Sales, 374 
Bay Street. Rochester, New York. 


MISCELLANEOUS 


CRANKSHAFT Grinding & Metallizing. 


JOHN P. HUGHES MOTOR CoO., INC., 
801 Commerce St., Lynchburg, Virginia. 


WILL BUY A 1941 Cadillac ‘‘61'’ body or 


Reliable Mo- 
Philadel- 


will sell chassis for same. 
tors, 334 North Broad Street, 
phia 2, Penna. 


PACKARD outdoor Neon signs 30-86-16 


$150 each. Ridgewood Auto, 6024 Myrtle 
Avenue, Brooklyn 27, New York. 


DODGE-PLYMOUTH Neon seven foot hori- 


zontal sign 10 inch letters. R. L. Mon- 


crief, RD No. 2, Willoughby, Ohio. 


AUCTION 


BEN FISHEL AUTOMOBILE: 
AUCTION COMPANY 
at 10:30 a.m. 

Every Tuesday — Rain or Shine 
Used Cars and Trucks On Hand 
At All Times 
FOR DEALERS ONLY 
WE BUY WE SWAP WE SELL 
COME BUY COME SELL 


Phones 127-128-501 
2112-14-16 Sycamore St. 
Cairo, OL. 


New England’s Largest Selection 


USED CARS-WHOLESALE 


CHOICE OF 1,000 CARS—ALL MAKES—ALL MODELS—1936-1942 
24-HOUR SHIPMENT—CALL—WRITE—PHONE 


O’MEARA MOTOR CO. 


“New England’s Largest Ford Dealer’ 
653 CONN. BOULEVARD, EAST HARTFORD, CONN.—Tel. 8-2176 





STAR GAZING won't do 


lr YOU are thinking about going into the automobile business, 
—perhaps you should do something about it. 


If you are in the business and considering a change in connec- 
tion,—examine the facts,—and then take intelligent action. 


The Dodge organization is over thirty years old,—with more 
strength and success to show for its history than ever before. 


Its dealer organization is healthy and powerful; its products in 
high public esteem; its war production record unique. 


The Dodge dealer franchise embraces two excellent cars, and a 
complete line of job-rated trucks,—all under a single factory- 
dealer agreement. 


It is a history of continuous and solid success, shared by dealer 
and factory alike. 


Yes, you might do something about it, and we might be able 
to help. 
e 


DODGE «- PLYMOUTH « DODGE Job-Rated TRUCKS 


DODGE=DIVISION OF CHRYSLER CORPORATION, 7900 JOS. CAMPAU, DETROIT 11, MICH. 





